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Producers Report 
Widespread Call For 
War Damage Coverage 


In Eastern Area Sale of Govern- 
ment Protection Likely to Exceed 
Early Estimates 


MANY PROBLEMS UNSOLVED 


Question cf Protection of Mort- 
gagee Interests Remains Un- 
settled at Present 














Writing of war damage insurance 
through brokers and agents throughout 
the country started off with a rush last 
but the whole process was re- 


inability of 


Friday 
tarded considerably by the 
producers to secure an adequate supply 
of application blanks and copies of the 
rules and regulations. Conditions in New 
York City were generally confused early 
this week as the producing forces were 
unable to meet the demands put upon 
them by prospective assureds. 

A survey of the local field reveals a 
wider call for the coverage of the War 
Damage Corporation than was expected. 
Not only are most business concerns ap- 
plying for the insurance but a large 
proportion of home owners seem inter- 
ested. It is, of course, too early to state 
the percentage of home.owners who will 
buy the insurance right:now. It is wide- 
ly believed in insurance circles that if 
one air raid is staged in the East there 
will be a rush to buy on the part of 
those who may hold off to see what 
happens. 

Shortage of Books of Rules 

Practically no copies of Booklet A of 
Regulations, Rules and Rates of the 
WDC were available in New York City 
until Tuesday morning. A limited sup- 
ply of pads of application blanks was 
distributed to thousands of brokers on 
Friday, Saturday and Monday morning 
and then that supply was exhausted for 
a day. Meanwhile agents and brokers 
were frantically trying to answer a flood 
of inquiries from their clients. Many 
questions concerned with extent of cov- 
erage and with mortgagee interests re- 
main to be settled by action in Washing- 
ton. Insurance circles believe that with- 
in the next few weeks many of the cur- 
rent problems will be settled satisfac- 
torily. 

In New York City supplies of appli- 


(Continued on Page 27) 
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HOUSEHOLD APPLIANCES 








London & Lancashire 


THE LONDON & LANCASHIRE INSURANCE Cee LTD. + ORIENT 
INSURANCE COMPANY + LAW UNION 
* SAFEGUARD INSURANCE COMPANY 
STANDARD MARINE INSURANCE COMPANY, 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


PANY, 


FOR THE PARTICULAR ATTENTION OF INSURANCE AGENTS 


Let's add another worthy slogan 
to those now in common use — 


“KEEP 'EM COVERED!" 


Trying weeks and months are 
ahead. Deprivations of war—in- 
cluding restrictions of raw materi- 
als, freezing" of commodities, and 


G OR O UD 


LTD. 


& ROCK INSURANCE COM- 
LTD. 


rationing — will impress on all 
Americans the importance of hav- 
ing property and belongings fully 
insured! 

Alert agents will do well to fur- 


ther emphasize this point when 
soliciting their assured. 


OF NEW YORK 
(FIRE DEPARTMENT) 























Minus and Plus 


“A young man called with a Penn Mutual poliey in 
“It had been issued in 1924 on 


pocket,” writes a general 


agent. 


his 


the life of his father, who had recently died and the policy was 


found among his effects. 


The young man explained that while 


the insurance had lapsed for non-payment of premiums he thought 
it barely possible there might be uncollected dividends or other 


small value. 


He and his brothers and sister were trying to raise 


$1,500 to pay for their father’s last illness and final expenses. 


“T told him I would gladly consult the home office, as the 
was not on the books of our agency. 


case 


called again in 


When he 


two days I was able to present him with claim proofs to fill out. 
I had learned that even.though the policy had lapsed in 1933 it 


still carried a value of $4,711 under the extension feature. 
extension still had a year to run. 


The 


“The insured’s wife, who had died several years ago, was the 


only named beneficiary. 


The young man was executor and admin- 


istrator of the father’s estate. Up until his visit to my office the 


estate had been a minus quantity. 


“His mystification was only exceeded by his deep gratification. 
When he received the check settling the claim he made the remark, 
‘People just don’t know about these things in life insurance’.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY 
Chairman of the Board 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 























‘Keep Well Crusade” 
Started By Institute 
In Big Ad Campaign 


Done as Life Insurance Contribu- 
tion to Public Health in 
War Effort 


FIRST ADS APPEAR MONDAY 


Posters to Be Used; Field Forces 
to Cooperate; One-third of 
Doctors in Service 














As a 
the life 
effort a 


new and major contribution of 
business to the war 


“Keep Well Cru- 
through the 


insurance 
nation-wide 
launched 


sade” is being 


Institute of Life Insurance. Public will 
be made acquainted with the crusade 
through a coast to coast advertising 
campaign and the circulation of hun- 
dreds of thousands of posters. 
Objective of the crusade, which will 
be undertaken by life insurance com- 


panies and agents, is to help relieve the 
situation created by the large number of 
nurses being 
practice to serve with the armed 


doctors and drawn from 
civilian 
forces. 


Thousands of Nurses, Doctors and 
Dentists in National Services 


Holgar J. Johnson, 
Institute, says it is 
the end of this year 
40,000 doctors and dentists 
war. 


president of the 
estimated that by 
35,000 nurses and 
will be at 


“As that is nearly one-third of Amer- 
ica’s total medical force the importance 
of health conservation throughout the 
nation is apparent,” Mr. Johnson said. 
“With every working hour so vital to the 
war effort the need for a ‘Keep Well 





Crusade’ on the home front is urgent. 
Every person contributes to the war 
effort by just keeping well. This can be 
clearly seen when we realize that the 


sum total of all the individual absences 
among the working force of th e country 
is equivalent to the total year’s work of 
a quarter million workers. Also, the 
cost of accidents and sickness amounts 
to a figure nearly as great, if not 
greater. than the total war bond pur- 
chases by the people of the country. It 
is quite clear that anything that can 
bring even a fractional improvement in 
the sickness and accident rate will be 
immediately reflected in greater produc- 
tivity by our war workers and more 
funds available for war bond purchases. 
he men and women of life insurance 


(Continued on Page 4) 
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FAMILY SECURITY 
IS SOURCE OF STRENGTH 
TO THE DEMOCRACIES 


Maintaining family security is important in war time. 


This is recognized in Great Britain and Canada as well as the 


United States. 


Despite high taxes, increased living expenses and sacrifices 
to buy their government’s war bonds, not only have British and 
Canadian families kept their insurance in force, with lapses at the 


lowest in years, but they have added large amounts of new pro- 





tection. Purchases of life insurance by British families increased 


19% in 1941 while there was a gain of 16% in Canada. 


Life {nsurance is a fundamental institution of Democracy and the families of the 


Democracies, united in a grim struggle against Axis aggression, know that the security they 


have built and are continuing to build through life insurance is a source of national strength © 


in this struggle. 


The unceasing flow of benefit payments, the vital part that family security pays in build- 
ing national morale, and the huge amounts of policyholder funds that the life insurance 
companies are placing in government securities to build planes, tanks and ships, and the 
funds they are providing to industry to produce needed materials, are all important factors 


working for victory for the United Nations. Life Insurance dollars are thus actively aiding 


Oh. 0 ho. 


PRESIDENT 


the war effort while providing protection for the family. 


THE EQUITABLE LIFE ASSURANCE SOCIETY 
of the UNITED STATES 


393 SEVENTH AVENUE New York, N. Y. 
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John M. Laird, Well-Known Actuary, Dead 


Connecticut General Vice-President Wrote for 


John M. Laird, vice-president and ac- 
tuary of the Connecticut General, and 
one of the outstanding actuaries in the 
field, who was stricken with illness while 
attending the annual meeting of the 
American Institute of Actuaries in Chi- 
cago on June 4, died on Saturday of last 
week. For a time his condition showed 
some improvement and then took a turn 
for the worse, so that his death was not 
unexpected. He was a former president 
of the Actuarial Society of America, 
American Life Convention and of the 
Home Office Life Underwriters, and was 
a fellow of the American Institute of 
Actuaries. 

Born in Canada 

sorn in Bayfield, Ont., in 1885, he was 
a graduate of Toronto University and 
came to the Connecticut General in 1910 
after several years with the London Life 
of London, Ont. He was elected actuary 
of the Connecticut General in 1917 and 
vice-president in 1927. 

He became a prominent figure at in- 
surance conventions, where he was held 


Numerous Insurance Publications. Was Past 


President of Three National Associations 


in high esteem. His last important talk 
was at the Waldorf-Astoria in May as 
the then president of the Actuarial So- 
ciety of America. Title of his address was 
Life Insurance Under War Conditions. 
During the course of his talk he de- 
toured from the main subject to read a 
letter which had been written by Mar- 
riner S. Eccles, chairman of the Fed- 
eral Reserve System, in which Mr. 
Eccles said that next to the purchase 
of Government bonds investment in life 
insurance is particularly to be encouraged 
at this time. This endorsement of life 
insurance by the chairman of the Fed- 
eral Reserve System has been widely 
reproduced in organs of life insurance 
throughout the United States since it 
was made public by Mr. Laird. 
Prominent in Hartford 

In addition to his activities in actuarial 
and executive insurance circles Mr. Laird 
was prominent in Hartford. He was 
vice-president of the Connecticut Cham- 
ber of Commerce, a trustee of the State 
Savings Bank and Loomis School and a 


member of the Hartford Club and the 
Twentieth Century Club. He was presi- 
dent of the University Club in 1936 and 
vice-president of the same club in 1935. 
For several years he was a member of 
the West Hartford Board of Education. 

From 1932 to 1935 he was a director 
of the Hartford Chamber of Commerce 
and in 1932 also was president of the 
Travelers Aid Society. His favorite 
sports were tennis and squash. 

Mr. Laird contributed much to the 
literature of life insurance. His articles 
appeared in the Actuarial Society’s 
“Transactions” and other insurance 
periodicals. 

On January 10, 1940, Mr. Laird was 
guest of honor at a luncheon at the 
University Club on the event of his 
thirtieth anniversary with the Connecti- 
cut General. He received a thirty years’ 
service pin from the company. 

Mr. Laird left a wdow, a daughter, 
Constance Adie Laird and a son, Morton 
\rmstrong Laird, an actuary of Na- 
tional Life of Vermont. 


State Mutual’s Compensation - Retirement 


Plan — 


A new contract for agents and gen- 


eral agents which provides adequate 


commissions both before and after re- 
tirement and at the same time leaves 
the present compensation plan essential- 
ly unchanged is being announced to the 
State Mutual Life field forces. Effective 
dates of the new contracts will be July 1. 

The company has gone beyond current 
retirement plans bv adapting its con- 
tributory annuity program also to its 
general agents, basing it both on the 
persistency of business personally pro- 
duced and on that produced by the 
agency as a whole. 

Richard C. Guest, company actuary, 
one of the two actuaries named on the 
original committee on agents’ compensa- 
tion of the Life Insurance Sales Re- 
search Bureau, and who has served con- 
tinuously on that committee, developed 
the novel features of the State Mutual 
plan from his familiarity with the prob- 
lems of compensation and the solutions 
adopted by other companies which have 
so far announced their own plans. 


Statement by Richard C. Guest 

In describing the combined compensa- 
tion-retirement program to directors of 
the State Mutual, Mr. Guest outlined 
the premises on which it is built, say- 
Ing in part: 

_We endorse the views expressed by the Na- 
tional Association of Life Underwriters that 
revised compensation to agents should include 
compensation for services rendered beyond the 
renewal period, a better balance between busi- 
ness with good and bad persistency, and pro- 
vision for old age income. To these three 
requirements we add a fourth, namely, that the 
new plan should disturb as little as possible 
the commission plan now in operation which 
has played such an important ‘part in the 
healthy development of our business in this 
country. 

Since it is not to be expected that a com- 


Applies to Agents and General Agents; 


Four Separate Sources of Income 





RICHARD C. GUEST 


pany with the State Mutual’s excellent per- 
sistency rate can show much improvement in 
persistency by revision of the commission plan, 
and since we still wish to use the traditional 
commission scale, we have given considerable 
weight to persistency in our treatment of the 
other features of the combined compensation 
plan. The extra commission paid during the 
active career of the agent is in the nature of 
a service fee, and depends in amount upon 
the agent’s persistency rate. Moreover, it has 
been made possible to give to good agents an 
extremely liberal plan of preparing for old age 
by basing this part of the plan entirely upon 


renewal business, which again reflects very 
strongly good or bad persistency. 
By basing all additional compensation upon 


insurance, we have accomplished 
We are paying the agent the same 


amounts of 
two things: 


extra amount for servicing life and term busi- 
ness as for endowment business and, by the 
use of automatic machinery, we are avoiding 
large overhead costs which would eat into the 
general agent’s earnings as well as increase 
the cost of insurance to policyholders. 


Four Separate Sources of Income 


The commission schedule in the pres- 
ent contract, except for modifications 
which increase commission income from 
term and family maintenance policies, 
has been kept essentially intact. The 
new plan is for a permanent organiza- 
tion, which will not be affected by the 
vesting of three renewals. Nine renew- 
als will continue to permanent agents, 
who meet the moderate production re- 
quirements for continuation under the 
plan. The only penalty is a reduction of 
two renewals for policies under $1,500. 
State Mutual’s average paid for case is 
$4,164 for the first five months of this 
year. 


A service commission, earned by the 
agent for policyholder service beyond 
the standard renewal period, will be al- 
lowed on all business written and paid 
for under the new contract, after the 
standard renewal income has stopped. 
These commissions, called Active Per- 
sistency Credits, last until the agent re- 
tires under the plan, and are fixed each 
year at a rate determined by the per- 
sistency which has characterized busi- 
ness written under the contract and in 
force in the standard renewal period. 
Business in force beyond the standard 
renewal period is then multiplied by 
this rate to get the monthly income 
for each eligible calendar year before 
retirement. 


During this active sales period the 
agent contributes at the rate of fifteen 
cents per thousand dollars of business in 





JOHN M. LAIRD 





the standard renewal period. The amount 
to be contributed each year is deter- 
mined by an accounting of the renewal 
business made during the preceding year. 
The State Mutual will match such con- 
tributions, and the total contribution 
will be used each year to purchase a 
monthly life income which begins at 
age 65. The agent may also choose one 
of two joint annuity options instead 
of income only to himself. 

Supplementing this annuity income at 
retirement, the company will allow a 
Deferred Persistency Credit, based on 
business remaining in force beyond the 
standard renewal period. This deferred 
monthly credit begins when the active 
service commissions cease, and is paid 
during the agent’s lifetime. 

The State Mutual, in introducing this 
plan to its agents, points out that a con- 
sistent average producer, with persist- 
ency equal to the company’s high aver- 
age, will add substantially to his income 
during his active years, and that his 
production now will take care of him 
during his retirement. Full renewals 
are vested on retirement, which will in- 
crease retirement income substantially. 
The agent may, if he wishes, produce 
business after retirement and receive 
full commissions. 

Agents who are now operating under 
old contracts are given a choice between 
the. old and the new, but their decisions 
will be irrevocable. All agents inducted 
in the future will take the new contract. 


General Agents Also Participate 


General agents will also participate in 
the plan. Their personal production 
credits and contributions will be on the 
same terms as apply to sub-agents. Con- 
tributions on business produced by the 
agency are in the proportion of one to 
five as compared with the sub-agents’ 
contributions. It is pointed out that 
these contributions, which the company 
also matches, will give the general agent 
an income at Age 65 commensurate with 
the volume and persistency of his per- 
sonal business and his agency business 
as well. 
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Max Bell Continental 
American Agency Head 


OTHER EXECUTIVE CHANGES 
D. E. Jones in Charge of Home Office 
Operations; Actuary Amerman’s 
Duties Enlarged 
Announcement has been made by Pres- 
ident Adolph A. Rydgren, Continental 
American, of changes by the executive 
committee of the board of directors in 
home office executive duties. The only 





MAX S. BELL 


exception in the rearrangements is with 
regard to investments which remain in 
charge of Vice-President Claude L. Ben- 
ner. 

Vice-President Max S. Bell has been 
placed in charge of agency operations. 
Vice-President D. E. Jones is in charge 
of home office operations; and Actuary 
Guy H. Amerman is to take over ac- 
counting functions formerly performed 
by Mr. Bell, in addition to his actuarial 
duties. 

Mr. Bell joined the Continental Amer- 
ican as assistant actuary in 1936 and 
was made actuary three years later. 
Previously he had been in the actuarial 
department of the State Mutual Life. 
He is a graduate of the University of 
Toronto and a fellow of the Actuarial 
Society of America. In 1936 Mr. Bell 
was made vice-president and actuary of 
Continental American, having charge of 
all home office activities except agency 
and investment functions. 

D. E. Jones has had at various times 
direct executive responsibility in every 
one of home office departments except 
investments, while Mr. Amerman has al- 
ways worked closely with the field forces. 


Held Not Validly Enacted 


Reversing a decision of a few months 
ago the Minnesota Supreme Court has 
ruled that the 1941 law, permitting in- 
surance companies to attach aviation ex- 
clusion riders to policies, was not validly 
enacted. Companies may therefore not 
riders except for the two- 
vear exclusion period. Decision was in 
Minnesota Mutual Life v. Newell R. 
Johnson, Insurance Commissioner. 

Questions at point involved whether a 
] l er had been made in the bill 

which was 
not identical witl originally 
passed by the legislature; and whether 
or not the Insurance Commissioner had 
authority to approve or disapprove the 
riders even if the law were found to be 
validly enacted. The decision was the 
outcome of a friendly court action. 
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COLONIAL H. O. PLEDGED 100% 
Colonial Life home office employes 
have pledged themselves 100% for War 


Evelyn I. White Heads 


Westchester Association 
FIRST WOMAN PRESIDENT 


Agency Director, F. H. Meyer Agency, 
Penn Mutual at Yonkers, Formed 
First Woman’s Unit in County 


First woman president of the Life 
Underwriters Association of Westchester 
County is Evelyn I. White, agency di- 
rector, Frank H. Meyer agency, Penn 
Mutual at Miss White was 


elected at the association’s annual meet 


Yonkers. 


ing June 18. Other members of the new 


administration are vice-president, Lincoln 
Heck, Tarrytown Metropolitan manager ; 
secretary, Ernest H. Slaybaugh, North- 
Mutual, Yonkers; treasurer, 
John Meehan, Yonkers manager, John 
Hancock. Two new directors are Charles 
Jones, Travelers, Yonkers and Charles 
Egenolf, Prudential manager, New 
Rochelle. A vacancy in the office of 
national committeeman was filled when 
Paul Kay, Metropolitan manager, Port 
Chester, was elected. 


Evelyn White’s Career 


Miss White, who is at present de- 
veloping the first woman’s unit in West- 
chester, has been with the Westchester 
office of Penn Mutual for nine years, 
prior to which she was in charge of the 
accounting department of a large manu- 
facturing firm. Her production during 
1941 ran well above $1,000,000. She has 
been chairman of the association’s edu- 
cational committee and program com- 
mittee, treasurer and vice-president. She 
was chairman of the 1941 Sales Con- 
egress. 

Guest speaker at the meeting was Ed- 
ward L. Reiley, Penn Mutual general 
agent, New York City, who spoke on 
“Meeting Today’s Challenge.” 


western 
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New York CLU’s Purchase 
Second $1,000 War Bond 


The New York chapter CLU voted 
to purchase another $1,000 War Bond 
at its annual meeting last week when 
Kdwin J. Allen was elected president 
for the coming year. Retiring President 
Carl Spero thanked the Seminar Com- 
mittee for its work this year. He also 
suggested that all CLU’s offer their pro- 
fessional services in caring for policy- 
holders’ needs to any life agent enter- 
ing the armed forces. He suggested that 
despite the fact that membership, now 
at 134, is a new high there were a con- 
siderable number of CLU’s not members 
of the chapter and stated that this was 
because of a false impression, especially 
among home office men that the chapter 
was merely a sales group. There was an 
extended discussion of possible further 
educational activities of the organization, 
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Keep Well Crusade 


(Continued from Page 1) 


who have such wide contacts can, there- 
fore, lend power to the war drive by 
inspiring health conservation activities 
in their communities and by spreading 
the message of the five fundamental 
rules of health which will be promul- 
gated in this crusade.” 
First Ad Appears June 29 


The Institute will start advertising in 
newspapers from coast to coast having 
a combined circulation of 22,000,000 to 
drive home the message of the necessity 
for better health. The first of the ads 
will appear on June 29; the second 
series will appear on July 6 and the ads 
will continue every other week until 
there are five in all. Hundreds of thou- 
sands of posters will soon be sent out 
by companies and the field forces. 
Agents will organize locally to help 
foster the activities of their local com- 
mittees. : 


The Institute of Life Insurance has re- 
ceived approval of the campaign from 
Dr. Thomas Parran, Surgeon General 
of the U. S. Public Health Service; 
Paul V. McNutt, administrator of the 
Federal Security Agency and chairman 
of the Office of Defense, Health and 
Welfare Services; Dr. Morris Fishbein, 
American Medical Association; National 
Association of Life Underwriters; gov- 
ernors, mayors and other public officials. 

Keynoting the “Keep Well Crusade” is 
a set of five simple fundamental rules 
of health, formulated by the Institute 
in collaboration with Dr. Parran, and 
one of the major objectives of the 
campaign is to drive them home to the 
American public, reiterating them again 
and again through advertising, posters, 
direct mail and the spoken work until 
they are imprinted on the consciousness 
of millions of Americans. 

The five simple health rules empha- 
sized in the “Keep Well Crusade” are: 
(1) Eat right. (2) Get your rest. (3) 
See your doctor once a year. (4) Keep 
clean. (5) “Play” some each day. 


Frank Hallen Heads Mutual 
Life Tabulating Bureau 


Frank A. Hallen, statistician in the 
statistical bureau, Mutual Life of New 
York for the past four years, has been 
appointed supervisor of the company’s 
new Tabulating Bureau, inaugurated 
June 1 to coordinate all fact-finding and 
record-keeping operations, to expand the 
statistical functions of the Production 
Records Bureau and to carry out punch 
card operations of the actuarial depart- 
ment. Mr. Hallen joined the Mutual Life 
in 1929 as assistant statistician and was 
appointed statistician in 1938. He 1s a 
graduate of Sheffield Scientific School, 
Yale University. 
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Guardian Life Opens 
Robt. Bernard Agency 


IN HOME OFFICE’ BUILDING 
Manager Bernard Has Been Supervisor 
in James Elton Bragg Agency; 
Entered Insurance in 1923 








Robert A. Bernard, CLU, since Febru- 
ary, 1940, supervisor of the James Elton 
Bragg agency, Guardian Life of New 
York, has been appointed manager of 
a new agency of the company. The 
Bernard agency is to be located in the 
home office building. 

Mr. Bernard, who attended the Uni- 
versity of Michigan and later the Uni- 
versity of Chicago, entered life insurance 
in the latter city as a personal producer 
in 1923. He came to New York City as 
an agent of a large Eastern company in 
1932 and was advanced to supervisor 
with that company in 1936. He joined 
the Guardian in the capacity from which 
he has just been advanced. CLU desig- 
nation was conferred apes him in 1935, 


Evan Randolph Elected 
A Director of Provident 


Photo-Crafters 
EVAN RANDOLPH 


Evan Randolph, president and director 
of the Philadelphia National Bank, has 
been elected a director of the Provident 
Mutual Life to complete the unexpired 
term of Joseph Wayne, Jr., deceased. 
Mr. Randolph is a director of the Brew- 
ster Aeronautical Corporation and the 
Midvale Co., and a member of the board 
of managers of the Western Saving 
Fund Society. He is a native Philadel- 
phian, and has been prominent in finan- 
cial and banking circles. He is a grad- 
uate of the Harvard University. 





William Masterson President 
North Jersey Life Managers 


William Masterson, Equitable Society 
general agent, Newark, has been elected 
president, Life General Agents & Mana- 
gers Association of Northern New Jer- 
sey, succeeding John A. Ramsay. Other 
officers are vice- president, William Bar- 
ber, Connecticut General, Newark; sec- 
retary-treasurer, Clarence Fritz, Acacia 


Mutual. 


COMMENDS MET. S. F. OFFICE 

In a letter to Henry E. North, vice- 
President of Metropolitan Life at San 
Roca head office, James G. Smyth, 
administrator of the W ar Savings Staff 
of Northern California, congratulated the 
Pacific Coast head office on its coopera 
tion with the payroll savings plan of the 
Treasury Department. The employes 
have voluntarily agreed to allot 10% 
of every payroll to War Bonds. 
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OWS are Sai 


When a man marries he makes definite 
commitments that cannot be taken 


lightly. 


Even the phrase “until death do us 


part” 


implies more than it says, for 


man himself has come to recognize that 


his obligation goes even further than 


that. 


Through life insurance, he is enabled 


to protect the woman of his choice even 
after he dies, if he fails to survive her. 


The bridegroom is an ideal prospect, 


however modestly he may begin to 


build his life insurance program. 


And he remains a customer through 


the long years ahead. 
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Susurance 


Company of America 
Home Office, NEWARK, N. J. 























Chas. G. Taylor Made 
Met. Vice-President 


RECENTLY ELECTED DIRECTOR 





Joined Metropolitan Ten Years Ago; 
Has Had Unusually Broad Activities 
in Insurance Business 





The Metropolitan Life has elected 
Charles G. Taylor, Jr., one of the best 
known life insurance men in the coun- 
try, as vice-president—announcement be- 
ing made by Frederick H. Ecker, chair- 
man of the board, and Leroy A. Lincoln, 
president, following the board meeting 
Tuesday. Mr. Taylor was made a direc- 
tor of the company at the May meeting. 
He succeeds Frederic W. Ecker, who re- 
signed as vice-president and director in 
January to become special assistant to 
Lend-Lease Administrator E. R. Stet- 
tinius, Jr., in Washington. 

Mr. Taylor, who has been second vice- 
seaahicel of the Metropolitan for some 
years, was born in Petersburg, Va., May 
24, 1883. He was educated in private 
schools in Petersburg and Richmond 
public schools. He began his insurance 
career in Richmond with the Fidelity & 
Casualty Co. and later went with the 
Mutual Life of New York in its Rich- 
mond office. 

In 1906 Mr. Taylor was appointed ac- 
tuary of the Virginia Insurance Depart- 
ment under Insurance Commissioner Col. 
Joseph Button. In September, 1908, he 
became secretary and actuary of the 
South Atlantic Insurance Co., later the 
Atlantic Life Insurance Co. Elected to 
a directorship of that company in 1913, 
he was made its vice-president and actu- 
ary in the following year. He resigned 
this office in 1925 to become assistant 
manager and actuary of the Association 
of Life Insurance Presidents. Appointed 
third vice-president of the Metropolitan, 
he assumed the duties of that office 
January 1, 1932, and was made second 
vice-president on March 24, 1936. 

Mr. Taylor has been prominently iden- 
tified with movements seeking to benefit 
life insurance as a whole. He was elect- 
ed president of the American Life Con- 
vention in 1920, served on its executive 
committee for many years and as chair- 
man of its special taxation committee. 
He was also a member of the Life Insur- 
ance Sales Research Bureau and a mem- 
ber of the executive committee of the 
Life Agency Officers Association. He 
has served as chairman of the Confer- 
ence of Southern Life Insurance Com- 
panies, and of the legislative committee 
of the Richmond Underwriters Associa- 
tion. He has been president of the In- 
surance Society of New York and is a 
director of the First & Merchants Na- 
tional Bank of Richmond. 

For seven years before he entered the 
service of the Metropolitan Mr. Taylor 
had been very active in the work of the 
Association of Life Insurance Presidents, 
and thus served the sixty-five life com- 
panies of the United States and Canada 
making up this association. His duties 
brought him in close contact with legis- 
lators of many states and with the In- 
surance Commissioners. 

His service with the Metropolitan has 
been wide and varied, deepening the 
knowledge of the life insurance business 
Mr. Taylor gained through the years. 
He was an important member of the 
committee of Metropolitan home office 
and field executives that formulated the 
two latest contracts for the company’s 
agents. He has been active in confer- 
ence with life insurance commissioners 
and with legislative committees through- 
out the United States and Canada. He 
also was active in the organization of 
the Institute of Life Insurance, which 1s 
more and more becoming the spokesman 
for the institution of life insurance. 

He has been active in legislative hear- 
ings on Industrial insurance and has 
done much to bring out the need of this 
type of coverage for the wage - earner 
and the members of his family. 

Mr. Taylor has a wide acquaintance 
in the Metropolitan field and also in 
insurance circles throughout the country. 
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JOHN M. LAIRD FUNERAL 





Many From Out of Town Attend Serv- 
ices in Hartford; Connecticut General 
Home Office Closed for Afternoon 


The Connecticut General closed its 
head office at 12:30 p. m. Tuesday after- 
noon in tribute to memory of the late 
John M. Laird, vice- president and actu- 
ary, whose funeral was on that day. 
Services were at Immanuel Congrega- 
tional Church, Fletcher D. Parker, pas- 
tor. There was an unusually large num- 
ber of floral pieces sent to the church. 
A number of out-of-town insurance men 
attended the services, including R. Leigh- 
ton Foster and John J. Parker of To- 
ronto. Mr. Laird was born in Canada. 





Turn Down Tax Deduction 


The House Ways and Means Com- 
mittee turned down the proposal to per- 
mit deduction of a certain amount of 
life insurance premiums from individual 
income tax returns. The proposal had 
been endorsed by Roswell Magill, 
former under-secretary of the Treasury, 
the National Association of Insurance 
Commissioners, many newspapers and 
organizations. 





PROUTY-LOOMIS NUPTIALS 
Bruce Loomis, son of President James 


Lee Loomis, Connecticut Mutual, and 
Jerome W. Prouty, daughter of Phine- 
has Prouty, general agent, Connecticut 
Mutual, Los Angeles, were married on 


the Coast last Saturday. Among those 
attending the wedding were President 
and Mrs. Loomis, their daughter, Jane, 
and son-in-law, Don Livingston, New 
York insurance man. 





60 Yearsin Life Insurance 





rN 


JONES 


ROBERT L. 


Sixty years ago today, on June 26, 
1882, Robert L. Jones, for many years 
general agent in New York City for the 
State Mutual and long known as peren- 
nial treasurer of the National Associa- 
tion of Life Underwriters, entered the 
life insurance business.. He is still go- 
ing strong and his appearance belies his 
age. The above picture taken several 
years ago shows Mr. Jones on his way 
to call on a client in Wall Street. 





FIRST POLISH LIFE AGENCY 


\f 


The American Mutual Life has opened 
Nees first Polish life agency with 
ppointment of L. T. Porzal: as asso- 
ciate general agent, with whom will be 
Edward Wojciek and Walter Dudek. 
The agency is to be known as L. T. 
Porzak & Associates. 





STUART B. ROTE, 62, DEAD 
Stuart B formerly general 
Newark, died 


Rote, 


agent, Cor 


nnecticut Mutual, 
the age of 62. 


t Week at 


John Hancock Contributory Retirement 
Plan for Agents Effective Jan. 1, 1942 


Announcement of a contributory re- 
tirement plan for full-time agents of 
the company has been made by Presi- 
dent Guy W. Cox, John Hancock. The 
plan, which is effective as of January 1, 
1942, provides for regular contributions 
by the agent to be accumulated with in- 
terest and applied to purchase of a nor- 
mal annuity for future service which will 
be matched by the company. This in- 
come may be increased by the agent 
through additional deposits each year up 
to 100% of his regular contributions. 
Under other conditions the agent may 
also have the commuted value of his 
vested renewal interests applied to pur- 
chase an additional annuity under the 
plan at the time of retirement. 

Eligibility Conditions 

To be eligible for the contributory re- 
tirement plan on its effective date, an 
agent must be not older than 62 on such 
date and must have been a full time 
agent in a general agency of the com- 
pany during the calendar year 1941 and 
have received at least $600 in commis- 


sions in that period. Normal retirement 
date for participants is the first day of 
the month following the sixty-fifth birth- 
day, or the first day of the month fol- 
lowing completion of fifteen years of 
continuous full time service, whichever is 
later, but in no event later than the 
first day of the month following attain- 
ment of age 70. 
Survivor Annuity Option 

Plan includes certain death, disability 
and withdrawal benefits; also a joint 
and two-thirds last survivor annuity op- 
tion, which provides that in the event 
of the death of either the participant or 
the contingent annuitant, the income 
payable during the lifetime of the sur- 
vivor will be equal to two-thirds of the 
amount payable while both are alive. 

On January 1, 1942, the John Han- 
cock placed in operation for those full 
time agents of 65 or over who qualified 
on a specified minimum basis of service 
and business in force, a plan known as 
“Veteran Agents Special Fees,” under 
which incomes are currently being paid 
to these veteran agents. One of the 
two plans thus covers all eligible agents 
regardless of age. 





TO UNVEIL RHODES PORTRAIT 
An unveiling of a portrait of E. E. 
Rhodes, vice-president of Mutual Bene- 
fit, will take place at the home office 
on Monday, August 3. A special com- 
mittee of general agents and field men 
will conduct the unveiling and present 
the portrait to the company. Mr. Rhodes 
has been with the company 56 years, 
starting in the mathematical depart- 
ment. For years he has been one of 
the outstanding men in the business. 


COL. D’OLIER HEADS COMMITTEE 

Col. Franklin D’Olier, president of 
Prudential, has been appointed chairman 
of a special New Jersey committee to aid 
in sale of Series F and G U. S. War 
Bonds. 





H. E. WHITELEY IN NEW POST 

H. E. Whiteley, assistant secretary, 
Central Life of Des Moines, has been 
named assistant to the president, E. H. 
Mulock. The post is a new one, accord- 
ing to Mr. Mulock. 











ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L.AAC/AILLEN 
THE NORTHWESTERN A\UTUAL 
LIFE INSURAN(t (OA\PANY 


347 MADISON AVENUES NEW YORK CITY 


ASE IN TT 








CANCELS CONFERENCES 


Mutual Life of New York Calls Of 
Three Regionals in View of Trans- 
portation Problem 
J. Roger Hull, vice-president and man- 
ager of agencies, Mutual Life of New 
York, has announced the cancellation of 
the Sait Lake City, Chicago and New 
York City educational conferences orig- 
inally scheduled for July. Action was 
taken to cooperate with the Govern- 

ment’s defense requirements. 

In a letter to Joseph B. Eastman, di- 
rector, Defense Transportation, Mr. Hull 
said: “We are happy to cooperate with 
your plans by cancelling these meetings 
and hope our action will contribute in 
some measure toward solving the very 
acute transportation problem we know 
you are facing.” 

The company hopes to find other 
means for bringing the expected edu- 
cational benefits of the conferences to 
its representatives. 








Canadian Premium Tax 


Toronto, June 24—The new Canadian 
Dominion budget contains an additional 
2% tax on all insurance premiums, life, 
fire and casualty. Forced savings re- 
fundable after the war were also intro- 
duced in the budget. These savings 
would earn 2% but may be diverted to 
insurance premiums, annuities, pension 
or mortgage payments. The tax on in- 
surance premiums is payable by the 
companies on 1941 premiums, 





OCCIDENTAL’S NEW COVERAGE 





“Policy with a Heart” Combines Life 
and Accident and Health Features; 
Plan for Breadwinners 


The Occidental Life Insurance Co. of 
California has just put on the wartime 
market a new all coverage policy com- 
bining life and accident and health fea- 
tures, and has christened it the “Policy 
with a Heart.” 

The primary purpose of the new pol- 
icy, according to Vice-President V. H. 
Jenkins in announcing its adoption, is to 
effect a reduction in the cost of an 
overall personal insurance plan for the 
breadwinners of the nation, at the same 
time providing ultimate protection 
against the four hazards always menac- 
ing their earning-power: (1) death (2) 
disability (3) business reverses—unem- 
ployment (4) old age. 

The complete coverage is built upon 
a foundation of life insurance combined 
with accident and health. Any life plan 
the company writes can be included in 
the policy. Any one of three specially- 
adapted accident or accident and health 
plans may be used, with the provision 
that accident and health coverage can 
remain in force only as long as the life 
coverage, unless terminated earlier by 
stipulated age limits. The minimum life 
coverage allowed is $1,000 of face 
amount, 


TENNIS STAR WITH EARLS AG’CY 


F. William Talbert, seventh ranking 
amateur tennis player in the United 
States, has been appointed special rep- 
resentative of the William T. Earls 
agency, Connecticut Mutual, Cincinnati. 
Mr. Talbert starred in tennis at the 
University of Cincinnati. He has de- 
feated Robert Riggs, United States and 
English champion, also holds numerous 
titles including Maine, Connecticut, 
North Carolina and Ohio. 


GETS “MINUTE MAN” FLAG 

Essex County District, Metropolitan 
Life, has been awarded a “Minute Man” 
flag and certificate indicating 100% war 
bond pledges among the district’s fifty- 
seven agents and fifteen office workers. 
Manager Samuel Peterfreund received 
the awards from Harry A. Murphy, state 
deputy administrator, War Savings Staff, 
United States Treasury. 


LOUISVILLE MANAGERS ELECT 

W. Scott Smith, Massachusetts Mu- 
tual general agent is new president, Gen- 
eral Agents and Managers Life Assocta- 
tion of Louisville. 
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July 27 


marks the beginning of 
another thorough and com- 
prehensive 5-week course in 
PLANNED SALESMANSHIP 
at the Etna Life Insurance 
School. Effective use of the 
ESTATE CONTROL PLAN 
is demonstrated as one 
of the important features 


of this intensive course 


for AEtna Life Salesmen.: 





ETNA LIFE INSURANCE SCHOOL 
HARTFORD, CONNECTICUT 





————~ 
Sc ee 
Lie 


So RE 














THE EASTERN 
UNDERWRITER — 







SANG. AGI RC UERER Tt 





June 26, 1942 








Walter K. Hardt Elected 
Vice-President of Girard 


Fabian Bachrach 


HARDT 


WALTER K. 


Walter Kk. Hardt has been elected 
vice-president and a director of Girard 
Life. For a number of vears engaged in 
the banking business in Philadelphia, 
Mr. Hardt, since 1935, has been actively 
identified with insurance. He has been 
vice-president and a director of Haugh- 
ton & Co., Inc., general insurance and 
vice-president of the Presbyterian Min- 
isters Fund for Life Insurance, of which 
latter organization he is a life corporator. 

Mr. Hardt was formerly vice-presi- 
dent of Fourth Street National Bank, 
vice-president and a director of the 
Franklin-Fourth Street National Bank, 
ar and a director of the 
Philadelphia National Bank, and presi- 
dent and a director of Integrity Trust 
Co., from which latter institution he 
resigned in 1935 to become vice-presi- 
dent of Haughton & Co., Inc. 

He was graduated from the College of 
the University of Pennsylvania in 1905 
with the degree of B.S. in engineering. 

The Girard Life, chartered in Philadel- 
phia in 1909, has more than $34,000,000 
of life insurance in force at the present 
time, with admitted assets of $8,670,000. 
Albert Short, Sr. one of the founders 
of the company, is president. 





H. W. HUME MAJOR IN AIR CORPS 

Henry W. Hume, special agent, Ern- 
est H. Perkins general agency, Provi- 
dent Mutual, Albany, has been commis- 
sioned a major, U. S. Army Air Corps, 
and has left for active duty. Mr. Hume 
trained with the Yale R.O.T.C. in 1918, 
served in World War I as a lieutenant 
and pilot in France, where he was one 
of eight American flight commanders 
on the front at the time of the armistice. 
He was officially credited with bringing 
down a German plane and received a 
Silver Star ect ty Mr. Hume has 
been chairman of the education com- 
mittee of the local association for sev- 
eral years and past president of Life 
& Trust Council. His son graduates 
from Yale next week and leaves soon 
for Officers Training School. 


CLEVELAND NAMES SCHMIDT 
William J. Schmidt, Ohio National 
Life general agent, has been elected 
I Life Underwriters 
vice-president is 
enix Mutual; second 
| 1 H. Feder, Reliance 
Russel K. Kriss, Guard- 
Life y Yor) 
W. S. HEIM SUCCEEDS GATCH 
Scott He has been named branch 
manager at roach: for Sun Life of 
i] icceeding Milton M. Gatch. 
ho eutenant senior grade, United 
Stat i 





Buffalo Life Underwriters 
Elect Tower C. Snow 


Tower C. Snow, Penn Mutual general 
agent, has been elected president, Buf- 
falo Life Underwriters. He will be aid- 
ed by the hg age staff: First vice- 
president, W. Swain, assistant man- 
ager, “ulead second vice-president, 


Spencer E. Hickman, Aetna; secretary, 
Herbert G. Vogt, Mutual Benefit, and 
treasurer, Cyrus Falconer, Provident 


Mutual district manager. 





HOW TO AID U. S. ARMY 





War Dep’t Advises Those Wishing to 
Help in Life Insurance Work to 
Apply to Field Commanders 
War Department officials are advising 
that life insurance men wanting to help 
the Army in its life insurance activities 
apply to their organizational command- 
ers after being admitted to the Army 
either through voluntary enlistment or 
under selective service, and after they 
have passed their basic thirteen-week 

training period. 

This policy is in direct contrast to that 
which prevailed in World War I when 
a staff of commissioned officers and cler- 
ical personnel in Washington directed 
government life insurance work. 








ACCIDENT — HEALTH — HOSPITALIZATION 
FAIRBANKS AGENCY 
General Agents 
UNITED STATES LIFE INS. CO. 

In the City of New York 
80 John St., N.Y. BOwling Green 9-8696 


SUPERVISOR AVAILABLE 


Experienced, college graduate, C.L.U. Personal 
producer. Draft status 3-A. Now employed as 
supervisor in N. Y. C. Excellent references, 
Recruiting, training and managerial ability, 
Box XXC, The Eastern Underwriter, 
41 Maiden Lane, New York. 

















Lillian Joseph, Home Life of 
New York, Sets New Record 


Lillian L. Joseph Home Life of New 
York, was the only woman in the coun- 
try to qualify for the company’s recent 
Club in New York 
only one in the 


Seminar-President 
City. She is also the 
to lave qualified seven con- 


times out of seven consecutive 


company 
secutive 


conventions. 


ELECTED TO MANHATTAN BOARD 

Manhattan Life board of directors 
elected James B. Alley a director at a 
meeting June 9. Mr. Alley was forme rly 
director of the Commodity Credit Cor- 
poration ; general counsel, Reconstruc- 
tion Finance Corporation and a director 
of the Export-Import Bank. He is a 
member of the law firm of Auchincloss, 


Alley & Duncan, New York City. 





New Sales Opportumt 





1 Exceptional reinsurance ar- 
rangement permits: 


Almost unlimited amounts 


Liberal sub-standard rates 


2 Unusual plans of insurance 
are available: 


Juvenile— Age 0 and up. 
Death and/or Disability 
Payor Clause. (Death only 
in Massachusetts) 


Annual Premium fRetire- 
| ment and Single Premium 
Immediate Annuities 





Level Premium Term to 
Age 65 (with Waiver and 
Double Indemnity) 


Level Premium Decreasing 
Term, 10, 15, 20, 25, 30, 35 


ities For & 





USE THE BERKSHIRE FOR: 


SURPLUS—SPECIAL PLANS—DIVERSIFICATION OF RISKS 


plus Writers 


Brokers and Sur 


and 40 year periods, and 
to Ages 65 and 70 


Decreasing Term for Mort- 
gage Protection 


Liberal Aviation coverage 


Berkshire Benefactor —Six- 
year Step Rate 


Life Paid-Up at Ages, 60-65 


Family Protection— 
Monthly Payments, 10-15- 
20 Years, plus principal 
sum at end of period 


Sub-standard on Men and 
Women 


3 No case accepted without 
approval of Agency Head 


4 Liberal commission contracts 





ASK ANY 






Berkshire crxrar 
LIFE INSURANCE COMPANY 


Frederic H. Rhodes, President 
PITTSFIELD, MASSACHUSETTS, INCORPORATED 1851 





















FILES ACTION IN GEORGIA 
Commissioner Parker Charges Candler 
and Cemetery Association Are 
Selling Insurance Illegally 
Insurance Commissioner Homer (C, 
Parker of Georgia has filed suit in the 
Fulton County Superior Court alleging 
that the West View Cemetery Associa- 
tion of which Asa G. Candler, Jr. is 
president has been soliciting and selling 
life insurance contracts illegally and the 
court has granted a temporary order 
restraining the defendants from issuing 
any more certificates or collecting on 

those already issued. 

The cemetery association, Mr. Candler, 
W. L. Halberstadt, sales manager, and 
William A. Dowding, sales manager, are 
named as defendants. The commissioner 
seeks to compel the return of $700,000 
to clients who have purchased the asso- 
ciation’s “protective certificates.” 

Commissioner Parker charges in his 
petition that these certificates have been 
sold in connection with the instalment 
sale of burial lots in a section of the 
cemetery known as the “Garden of 
Memories.” He also charges that “the 
so-called protective certificate is a con- 
tract of life insurance within the mean- 
ing of the laws of Georgia,” and _ that 
such contracts may be issued only by 
firms or persons specifically authorized 
to do so. 

Under the temporary order, the defen- 
dants are restrained from dispos‘ng of 
any of the funds already collected. 

The petition alleges that the certifi- 
cate plan is a “device of the defendant 
Halberstadt who, the petitioner is in- 
formed, has operated the same schedule 
scheme or device with more or less suc- 
cess in other states,” 





E. M. KERRMANN ADVANCED 


Becomes el wy American United 
Life; With Company 

Since 1925 

Kerrmann has _ been 
elected treasurer, American United Life. 
He has been assistant treasurer since 
February 1941, having joined the Amer- 
ican United Life in 1925. He advanced 
from chief accountant to controller and 
then assistant treasurer. He is a mem- 
ber of the National Association of Cost 
Accountants, American Accounting As- 
sociation, Controllers Institute of Amer- 
ica and Actuarial Club of Indianapolis. 
He was the first president of the In- 
dianapolis Control of the Controllers In- 
stitute in 1939 and president of the In- 
surance Accounting and Statistical Asso- 
ciation 1940-41. 


W.N. TILLEY, DIES 
W. N. Tilley, K.C., director, Canada 
Life, and a life Bencher of the Law 
Society since 1916, died June 10. Mr. 
Tilley was one of Canada’s outstanding 


Edward M. 


lawyers. He had appeared a number of 
times before the Privy Council in Eng- 
land. 


HOLDS MORTGAGE LOAN CLINIC 
The Pacific Mutual Life is holding 4 
mortgage loan clinic of its property in- 
vestments departments in the home office 
June 29-July 1. The clinic will include 
discussion of Title VI amendments to 
FHA act, underwriting and production 
of loans and types of properties being 
considered as well as proper use of 
forms and appraisal 1 methods. 
WINS NORTHINGTON TROPHY 
|. Baxter Jouvenat, Jr. Phinehas 
Prouty, Jr., agency, Connecticut Mutual, 


Los Angeles, has won the Northington 
cecond 


Trophy for conservation for the 
time. 
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anion Men’s Relief. 
Act Passes House 


NOW IN SENATE COMMITTEE 





Provides Government Guarantee of 
Premiums on Private Life 


Policies Up to $10,000 





The House of Representatives on June 
18 passed the Soldiers’ and Sailors’ Civil 
Relief Act Amendment of 1942 guar- 
anteeing government payment of pre- 
miums by servicemen on private life 
policies up to a face value of $10,000. 
The bill is now before the Senate Mili- 
tary Affairs Committee. The 1942 bill 
differs from the original act of October 
17, 1940 in that the original guaranteed 
policies up to only $5,000. 

Provisions of Bill 

Chief provisions of the bill are that 
a premium must have been paid before 
date of approval of the act or not less 
than thirty days before entry into mili- 
tary service; there’s no coverage on any 
policy on which premiums are due and 
unpaid for more than one year at time 
application for benefits is made; pur- 
chaser is allowed three years after dis- 
charge to pay premiums that accumu- 
lated during his service plus an indebted- 
ness with interest not exceeding 4%; if 
this obligation is not met government 
will pay the insuror the difference be- 
tween remaining unpaid indebtedness 
and cash value as of date of unpaid pre- 
mium, if government guarantee of pay- 
ment of premiums and interest is not 
paid prior to expiration of the protec- 
tion, amount then due must be treated 
by insuror as a policy loan; if at ex- 
piration of said period, cash surrender 
value is less than amount due and in- 
suror has not applied for benefits, policy 
is declared terminated and government 
pays insuror the difference between such 
amount and cash surrender value; no 
dividends can be paid to insured or used 
to purchase dividend additions except 
with approval of the Veterans’ Adminis- 
tration, and lacking such consent, these 
dividends must be added to value of the 
policy to be used as a credit when final 
settlement is made; no cash value, loan 
value or withdrawal of dividend accumu- 
lation or unearned premium can be given 
insuror without this approval; insured 
may change his beneficiary or select an 
optional settlement but may not assign 
his policy while protected; persons in 
service of forces of the allies of the 
United States and who immediately prior 
to such service were American citizens, 
unless dishonorably discharged or unless 
they do not intend to resume their 
citizenship, are eligible. 

18,000 Applications Approved 

The Act as originally passed is in- 
tended to provide general relief to serv- 
ice men in payment of debts with spe- 
cial provision for insurance premiums, 
rents, installment payments, taxes and 
public lands. In World War I there 
were more than 7,000 applications ap- 
proved for relief for more than $12,000,- 
000. As of April 30, 1942, more than 
18,000 applications for over $6,000,000 
of commercial life protection have been 
approved. 





Cecil M. Schilling, formerly with 
Equitable of Iowa, has been appointed 
general agent for the Manhattan Life 
at Burbank, Cal. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 





Omaha 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











NALU STAND IN LETTER 





Charles J. Zimmerman, Chairman Federal 
Law & Legislation Committee, Writes 
Senate, House Committeemen 

In a nine-page letter dated June 9 to 
individual members of the House W ays 
and Means Committee and the Senate 
Finance Committee on behalf of the 
National Association of Life Underwrit- 
ers and as chairman of that organiza- 
tion’s Federal Law and Legislation Com- 
mittee, Charles J. Zimmerman, general 


_agent, Connecticut Mutual, Chicago, has 


set forth the substance of the points dis- 
cussed when representatives of the Na- 
tional Association appeared before those 
committees in person. Mr. Zimmerman 
states the points in favor of tax deduc- 
tion for life premiums paid; for the 
maintenance of the $40,000 exemptions ; 
for the incident of ownership test. He 
also answers the common objections to 
these proposals. 


HEADS PACIFIC MUTUAL ASS’N. 


Joseph M. Gantz, Pacific Mutual gen- 
eral agent, Cincinnati, is new president 
of the company’s s General Agents Asso- 
ciation. He succeeds the late Carroll C. 


Day. 


GIRARD LIFE MEET CHANGED 

The Girard Life will hold an informal 
two-day session for general agents and 
a few leading agents = the Hotel Tray- 
more, Philadelphia, in July instead of 
the usual company yeh tel which 
was scheduled for June 25-27. 








MOORE HEADS PHILA. GROUP 
Albert W. Moore, New England Mu- 
tual, has been elected president, Phila- 
delphia Association of Life Underwrit- 
ers. Other new officers are first vice- 
president, Stokes B. Carrigan; second 
vice-president, Sydney S. Dunning; 
treasurer, A. Felleman Fish. 





* 
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There is a paradox about Con- 
necticut General’s size. . . a 
paradox that works for the benefit 
of all our men, both new and old. 

Connecticut General is a big com- 
pany fourteenth largest in 
its field, with over a billion of insur- 
ance in force. Yet it is small enough 
so that immediate, personal contact 
between top-management and men 
in the field is not only practical, but 
an everyday occurrence. Connecti- 
cut General men can invariably se- 
cure sound management counsel and 
immediate home office cooperation 
whenever necessary. 

Because Connecticut General is 
an expanding organization prompt 
with manage 


recognition of men 


ment capabilities is assured. 

Combine these factors with the 
comprehensive _ training 
that we offer all new agents, 
you have an important reason why 
Connecticut General men originally 
chose Connecticut General. 


program 
and 
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LIFE INSURANCE COMPANY 


Hartford, Connecticut 


Life Insurance, Accident and Health Insur- 
Salary Allotment Insurance and An- 
nuities, All Forms of Group Insurance, and 


ance, 


Group Annuities. 
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HEARD On The WAY | 





The Tower C. Snow agency, Buffalo, 
Penn Mutual Life, recently received a 
remarkable inquiry about 20-Year En- 
dowment insurance. It was in the form 
of a government postcard which had 
been sent out from the company’s home 
office just about half a century ago, and 
it came back on almost the day of the 
company’s ninety-fifth anniversary. Ap- 
parently, the inquirer had kept the di- 
rect mail piece on the chance that he 
might some day want to ask for further 
information. When he sent in the post- 
card he failed to sign it. The postcard 
bore the portrait of President Grant. 


The printed message on the card told 
the story of a Philadelphian who had 
bought $10,000 of 20-Year Endowment 
in the Penn Mutual, the policy being 
issued in August of 1885. After payment 
of two annual premiums totaling $1,- 
110.80, less a dividend of $89.50, making 
a net payment of $1,021.30, the insurance 
lapsed, but was extended under the 
non-forfeiture system until 1891. The in- 
sured died in December of 1889, three 
years and four months after the last 
premium payment, and the policy was 
promptly paid in full by the company. 





Motion pictures will be used in a 
dramatic training program to teach New 
York City’s 200,000 Minute Men and 
Women how best to secure pledges in 
the War Bond Pledge campaign which 
opens June 14 with an annual quota to 
be pledged by this city alone of nearly 
2 billions. The training program was 
announced by John T. Madden, chair- 
man of the Greater New York Cam- 
paign, 

The motion picture training will give 
a picturized version of ten vital reasons 
why citizens should invest in the stamps 
and bonds. 


Uncle Francis. 


Equitable of Ia. Writes 
Rural Non-Medical 


The Equitable Life of Iowa announces 
that it will issue nonmedical life insur- 
ance in rural territory and in towns and 
cities of less 25,000 population, be- 
ginning July 1 

This departure from the previous prac- 
tice of the company is being undertaken 
in order to enable Equitable of Iowa 
field representatives to serve effectively 
the needs of prospects and policyholders 
during war times. Rationing of tires 
and gasoline and other restrictions of 
transportation, together with the greatly 
reduced number of available medical ex- 
aminers due to the war service of doc- 
tors, are reported bv Ray E. Fuller, 
superintendent of agencies, to be among 
the factors which have influenced the 
company to enter the nonmedical field 
in rural territories. 

In general Equitable of Iowa non- 
medical policies will be issued at ages 
ten to forty, inclusive, and in amounts 
up to $4,500. Nonmedical insurance will 
not apply to married women, or for 
certain special policies such as Term, 
Family Income and Mortgage Redemp- 
tion. The use of nonmedical insurance 
with the Equitable of Iowa will be op- 
tional in individual cases. 





E. J. BURKLEY MARKS 25 YEARS 


Edward J. Burkley, St. Louis manager, 
Phoenix Mutual, recently observed his 
twenty-fifth anniversary with the com- 
pany. He entered life insurance in 1917 
— manager for the Phoenix in 
1918. 


WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 

Telephone BArclay 7-3428 





























Fran 





ST 
Mem 


Sta 
tion, 
year’: 
bersh 
office 
tality 
ship 
liabili 
ance 
zatior 
tion. 

itz 
and | 
comp] 
suran 

The 
nal it 
1942 
Societ 
874. 
1,071,¢ 
Standi 
The ; 
liabili 
serves 
come 
and tl 
The t 
452; j 
Since 
the fr 
$5,674, 


STE: 
Ste 
Home 
Arkar 
1, Hi 
lor tl 
holde 
Closir 
leave 
dyke, 
Servic 





1942 





fEalo, 
eda 
En- 
form 
had 
1ome 
and 
' the 
Ap- 
2 di- 
t he 
rther 
DOSt- 
card 
t. 

told 
had 
nent 
eing 
nent 








June 26, 1942 










GS 


THE EASTERN , 






Page 11 








Knight Agency’s Field-Day Features 
Golf, Water Sports, “Knight Knifties” 





Left to right: Richard S. Rust, Col. Howard P. Dunham, Walter E. Barton, 
Wendell F. Hanselman, K. W. Ake and Paul S. Ranck. 


The Charles B. Knight Agency, Inc., 
Union Central Life general agents, New 
York City, held its tenth annual field 
day June 15 at the Westchester Country 
Club, Rye. Attendance, including the 
field and office staffs and invited guests, 
was more than 200. 

Among guests at the speakers table 
at the evening banquet were Vice-Presi- 
dents Richard S. Rust, Wendell Hansel- 
man, and Paul S. Ranck, representing 
the home office; Lewis W. S. Chapman, 
Life Insurance Sales Research Bureau; 
Col. Howard P. Dunham, vice-president, 
American Surety; Nelson B. Hadley, in- 
surance consultant, formerly of the New 
York State Insurance Dept.; Maxwell 
L. Hoffman, managing director, National 
Association of Life Underwriters; and 
David Vorhaus, insurance counsel. 

Vice-President Ranck made the awards 
for outstanding achievements during the 
May campaign to Ernest Wheeler, Isa- 
dore Fleshner, Charles Coolen, Mrs. 
Frances Raskin, Sam Sitomer and Wil- 


liam Stang. The May production in 
paid-for applications totaled $2,552,264 
giving the agency a 47% gain for the 
first five months. 

Entertainment included swimming ex- 
hibition by Walter Spence, former 
Olympic champion and a water carnival 
featuring Lorraine Fischer, Mildred 
O’Donnell, and Margaret Sanderson of 
the Women’s Swimming Association of 
New York, ‘Patricia McWhorter of the 
Watchung Lake Swimming Club and 
Fern Bramhall, New York University 
Swimming Association. 

There was also a dancing act, trained 
by Ruth Stark, which was comprised of 
the “Knight Knifties,’ Mary Klieben- 
stein, Anita Miller, Dorothy Kleinknecht, 
Jane Morris, Mabel Stevenson, Marion 
McKiernan, Mary Du Barry, Jean Micca 
and Olga Verin, all from the agency 
office force. 

Winners in the golf tournament were 
K. W. Ake, low gross score, with Ralph 
Hirshberg, runner-up. Kickers prizes 
went to M. M. Kogut and Oscar Wirtz. 


T. A. Phillips Calls Life 


Premium Tax Confiscatory 


In a statement to Minnesota Mutual 
agents recently, President T. A. Phillips 
said that a tax on life insurance pre- 
miums is confiscatory as well as a tax 
on interest income of life companies 
unless it is recognized that nearly 90% 
of interest received is now actually paid 
or credited to policyholders on their 
reserves. Continuing, Mr. Phillips:said: 
“There are people who think that a 
large institution, such as the life insur- 
ance business with a premium income of 
approximately four billion dollars annu- 
ally and interest income of something 
over one billion dollars, should pay very 
much heavier taxes. All fail to recog- 
rize either the relatively small margins 
available for taxes or the true funda- 
mental nature of the business. It can- 
not be emphasized too much that mu- 
tual life insurance companies (which do 
the major part of the business) are not 
profit-making corporations, that they 
have no profits in the accepted mean- 
ing of the word. Essentially, their bus- 
iness is a combination of social service 
and savings. Social service agencies are 
properly free from taxation. 

“It is not to be understood from this 
that the life insurance companies object 
to taxation. It might be stated, for ex- 
ample, that as a war and patriotic meas- 
ure no objection by any company, so far 
as I know, has been raised to the total 
of the tax proposed for the life insur- 
ance industry as a whole in the present 
tax provosals of the U. S. Treasury 
Department. Our desire is to have taxa- 
tion based on assumptions that are right 
and on principles that are reasonable.” 





ST. PAUL ASS’N NAMES MEYER 


St. Paul Life Underwriters, Inc., have 
elected M. N. Meyer, Guardian Life, as 


president; Donald O. McLeran, New 
England Mutual manager, vice-presi- 


dent; Hugo H. Schulz, Bankers Life, 
secretary-treasurer (reelected). 





STATISTICS FRATERNAL OUT 





Membership Reported at 8,030,874; As- 
sets, $1,441,779,398; In-force 
Totals $6,643,649,740 
Statistics Fraternal Societies, 1942 edi- 
tion, has just been published. This 
year’s volume of 240 pages gives mem- 
bership and lodges in good standing, 
officers, plans, rates, average age, mor- 
tality, losses paid, changes in member- 
ship in 1941, amount collected, assets, 
liabilities, reserves, members and insur- 


ance written, benefits paid since organi- 
zation and many other items of informa- 
tion. 

It also contains many other mortality 
and special tables. Exhibits give the 
complete mortality, membership and in- 
surance experience of ten years. 

The aggregate membership of frater- 
nal insurance societies reported in the 
1942 edition of Statistics Fraternal 
Societies on January 1, 1942, was 8,030,- 
874. This includes 438,864 social and 
1,071,687 juvenile members. The out- 
Standing insurance totaled $6,643,649,740. 
The assets were $1,441,779,398; current 
liabilities, $34,155,917; certificate re- 
serves, $1,106,416,851. In 1941 the in- 
come of the societies was $242,956,864 
and the disbursements were $183,959,629. 
The total members admitted were 761,- 
452; insurance written was $582,462,193. 
Since organization the benefits paid by 
the fraternal benefit societies amount to 
$5,674,689,845, 





STERLING BEAUMONT RETIRES 
Sterling H. Beaumont, general agent, 
Home Life of New York in Texas and 
Arkansas since 1898 retired as of June 
l. His Little Rock agency will be closed 
lor the duration of the war and policy- 
holders will be served from New York. 
losing of the office is also related to 
tave of absence granted Sterling Up- 
dyke, associate general agent, now in 
Service, 
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“The time has come,” the Walrus said, 

“To talk of many things: 

Of shoes—and ships—and sealing wax— 

Of cabbages—and kings—” 
—‘Through the Looking Glass” 


Few people quote the next two 
line of Lewis Carroll. They read: 


“And why the sea is boiling hot, 
And whether pigs have wings.” 


The sea “is boiling hot” because 
the United States launched 21 new 
ships on Maritime Day and is 
building two a day; to fight for 
freedom of the seas and the liberty 
of all mankind. 


And “pigs have wings” because 
their price is soaring sky-high — 
they were selling at $14.20 on the 
Chicago market the middle of June. 


Being an Englishman, Lewis 
Carroll might not have known it; 
but Iowa leads the nation in the 
number and value of hogs on the 
farms; around 10,000,000, worth 
around $115,000,000. And Iowa, 
as everybody knows, is the Home 
Office of the largest life insurance 
company west of the Mississippi 
river, established in 1879. As the 
price of Iowa hogs and other farm 
products goes up, the apps roll into 
the Bankers Life Company in larg- 
er numbers. 


Iowa’s farm income in 1940 was 
$728,506,000 (much larger this 
year). More Bankers Life insur- 
ance policies are owned in Iowa 
than in any other state. There is 
a real and a close connection be- 
tween these two facts. 


R. L. Bailey, Agency Manager 
of the Mason City (Iowa) agency 
of the Bankers Life, sent in this 
report to the Home Office: 


“Last week’s record shows that 
Jack Sharp spent 53 hours in field 
work, 2 hours in office and 9 hours 
in study. He made 38 calls, held 
16 interviews, wrote 6 applications 
personally, helped 2 men close 6 
more apps — total 12 applications 
for $16,000. Five apps were ac- 
companied with cash annual settle- 
ments. All this business was writ- 
ten on farmers.” 


F. W. Darling, Cedar Rapids 
(Iowa) Agency Manager of the 
Bankers Life, wrote: 


“ ‘Hank’ Deppey, super - sales- 
man, brings the big guns into ac- 
tion. Two $10,000 cases; cash 
premiums $768; on farmers.” 


O. K., Lewis Carroll. Come 
back to life, and out to Iowa. 
You'll get a real inspiration: the 
best farmers, getting the best 
prices, buying the best Life Insur- 
ance; Double Duty Dollars pro- 
tecting loved ones. 


Bankers /7/e CompaNy 


DES./MOINES 
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Underwood-Stratton 


Life Insurance Men in New York City Patrol Corps 


The first mobilization of the life in- 
surance company of the New York City 
Patrol Corps, volunteer soldier-police- 
men, being drilled by Vice-President L. 
Seton Lindsay of the New York Life, 
was held in the Assembly Hall of the 


Metropolitan 3uilding on Madison 
Square. ; 
Recruited entirely from home office 


employes of the New York Life and 
Metropolitan Life, this unit of the City 
Patrol will be assigned special guard 
duties on the New York waterfront. One 
of the first groups to be formed within 
an industry, recruits now joining these 
life insurance volunteers are expected 
to make it the largest guard unit in the 
New York City Patrol Corps. 





NAMED PURCHASING ASSISTANT 





Mutual Life of New York Names Earle 
D. Goodwin Assistant Superin- 
tendent of Purchasing 
Earle D. Goodwin, for the past twelve 
years industrial buyer for the Dairy- 
men’s League Cooperative Association, 
Inc., N. Y. C, has been appointed as- 
sistant superintendent of purchasing di- 
vision, Mutual Life of New York. He 
succeeds William Esau, who recently 
resigned after thirty-six years with the 

company. 

Mr. Goodwin has served the League 
since 1938 as assistant to the purchas- 
ing agent. Prior to this connection he 
was with Joseph Dixon Crucible Co. He 
is a charter member and past vice-presi- 
dent, Metropolitan Purchasers’ Assist- 
ants Club. 





Best’s ’42 Life Chart Ready 


Best’s 1942 Life Chart of 188 “rec- 
ommended” companies, in vest pocket 
edition, has just been released. The 


chart shows for each of the companies 
the following items: Name, address, 
number of years in business, admitted 
assets, distribution of assets, capital, 
surplus and similar funds, reserves, pres- 
ent principal reserve basis, total income, 
total disbursements, total paid policy- 
holders, death claims, insurance written, 
insurance in force, net interest earned 
for a period of three years, lapse ratio 
for a period of three years, expenses 
for a period of two years, and an illus- 
tration of the cost of insurance at age 35 
for a period of ten years, to the near- 
est dollar, and rate or dividend scales 
now in effect. 


Prudential Agency Changes 


Several agency changes have been 
made by the Prudential effective July 1. 
Walter S. Payne, who is now man- 
St. Louis Agency, has been 

Los Angeles “A” and he 


led by Glen A. McTag- 


gart, CLU, who is transferred from the 
Denver Agency to St. Louis. 
Manager Charles D Jolly, who has 


been in charge of the Oklahoma Agency, 
at Oklahoma City, has been shifted to 
eed McTaggart at Denver and the 
Oklahoma City Ordinary agency will be 
the supervision of Ralph H. Rice, 

Ir. CLU, who is promoted from assist- 
nanager of the Kansas City agency. 


SUN ASSETS PASS BILLION 





Arthur B. Wood, President, Sun Life of 
Canada, Also Reveals All Surplus 
Income in War Bonds 

Arthur B. Wood, president, Sun Life 
of Canada, revealed in a recent talk be- 
fore the company’s western Ontario di- 
vision that all the surplus income of the 
company is invested in war bonds, in- 
cluding $45,000,000 of 
besides substantial purchases of British 
and United States war bonds. He stated 
that more than 1,000 company men are 
in the service. He also reported that 
Sun Life assets had passed the Dillion 
dollar mark. 

Commenting on the role of Canadian 
companies in financing the war, Mr. 
Wood said: “Companies in Canada last 
year received approximately $214,000,000 
as premiums, while purchasing $140,000,- 
000 of government bonds, and paying out 
$165,000,000 to policyholders and benefi- 
ciaries. A large proportion of the lat- 
ter sum also was used to purchase vic- 
tory bonds.” 


Canadian bonds 


MILLION A DAY BOND GOAL 

The Chicago Association of Life Un- 
derwriters has set as its goal in war 
bond pledges $1,000,000 a day for the 
balance of the war. Under Co-Chairmen 
George Huth, Provident Mutual and E. 
R. Seese, Metropolitan, forty-seven 
teams are soliciting all commercial and 
industrial firms of less than 100 work- 
ers. The solicitation of firms with more 
than 100 employes, already completed, 
secured pledges of almost $80,000,000. 


British Death Claims 
2.1% Lower Than 1941 


REPORT OF THE LIFE INSTITUTE 





Net Interest Earned 3.50% Compared 
With 3.66% in 1940; Premium 
Income Up 2.1% 





The Institute of Life Insurance re- 
ports that British life companies paid 
2.1% less in death claims in 1941 than 
in 1940 despite the war. Report is based 
on a survey of companies doing more 
than 60% of the British business. Rea- 
sons given by British leaders are: The 
great will to win, the concerted drive to 
keep fit; and the high degree of co- 
field, 
spreading of 


operation by everyone in every 


from rationing to the 
health services. 

The total of death benefits, maturities 
and surrender values were down 7.5% 
trom 1940 and 4.8% from 1939, due to 
the drop in death claims and policy sur- 
renders, but they were 11.2% above 
1938, British life insurance showing a 
greater flow of benefits today after two 
and one-half years of war than in the 
pre-war period. 

During the past year, British life com- 
panies continued to buy heavily in Brit- 
ish government bonds, some of the com- 
panies now having as much as 33% to 
44% of their total assets invested in 
government bonds. This has caused a 
further decrease in the earning rate of 
the companies, although the decrease 
during 1941 was smaller than many had 
anticipated. 

The average rate of net interest 
earned by the British companies in 1941 
was 3.50%, compared with 3.66% in 
1940; 3.82% in 1939; and 4.07% in 1938. 

Surrender values withdrawn by policy- 
holders for emergency needs showed a 
sharp decrease in 1941, reaching a figure 
less than half that of 1938. The de- 
crease last year was 38% and the 1941 
total is 56% below that for 1938. 

Total life insurance funds increased 
about 3% in 1941. Total premium in- 
come increased 2.1%, compared with an 
increase of 1.2% in the previous year. 


Wisconsin Ass’n, Quarter 
Million Club Elections 


Peter C. Zimmer has been elected 
president of the Wisconsin State Asso- 
ciation of Life Underwriters to succeed 


Earl E. Wheeler. 

Other officers named were: Paul A. 
Schuette, Jr. Manitowoc, first vice- 
president; Joseph F. Hinkes, Milwau- 


kee, second vice-president; Harry W. 
Bracgger, Oshkosh, secretary; Edgar N. 
Clough, Green Bay, treasurer; Bissell 
A. Bradley of Wausau, Walter A. 
Garness of Eau Claire, Edward C. Green 
aid Alfred Korbel of Milwaukee, Harold 
C. Myhre of Janesville and Frank Neu 
of Gieen Bay, directors. 

The Wisconsin Quarter Million club 
held its convention session May 22. Of- 
ficers chosen were Herbert J. Schwahn 
of Milwaukee, president; Leo Duax, Eau 
Claire, vice-chairman; Earl Wheeler, 
Madison, secretary, and Robert L. Hesse, 
Madison, treasurer. 











insurance. 


Basil S. Walsh 





Bernard L. Connor 


THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to scrve every need for life 
Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 


A POLICY FOR EVERY PURSE AND PURPOSE 


Charles T. Chase 











ACCIDENT INSURANCE 
IN ITS 
ASCENDENCY 





a”) 
SPECIAL INDEMNITY 








Write for this booklet 
The PREFERRED ACCIDENT 
Insurance Company of New York 
ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 

















THE UNITED STATES LIFE 


INSURANCE COMPANY 
IN THE CITY OF NEW YORK 


This 92-year old company isnow 
prepared to write a complete 
line of Group Life Insurance. 


1, KEmployer-Employee Group 
2. Wholesale 


3. Associations— Labor Unions 
including civil service employees 
or teachers, state troopers and state 
police, policemen’s benevolent 
associations. 


4, Creditors Group 
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Superintendent of Agencies 
101 Fifth Avenue New York, N. Y. 











President Secretary Treasurer 
INDEPENDENCE SQUARE PHILADELPHIA, PENNA. 














BL. 


Ney 
is 

Age 
suc 
pos: 


tabl 


mer 
havi 
Nat 
of 1 




















June 26, 1942 






RE RETA ETA ATE I 


iw“e— 


















=) THE EASTERN 4 
UNDERWRITER © 











Page 13 








Francis G. Bray, Texas 
General Agent, in Army 


L. M. BUCKLEY IS IN CHARGE 





Named Assistant General Agent, Directs 
Office for Duration; Bray Opened 
Texas for N. E. Mutual 





Francis G. Bray, New England Mutual 
general agent, State of Texas, has been 
called to service with the United States 
Army. Direction of the agency during 
Mr. Bray’s absence will be in the hands 





BUCKLEY 


L. MORTIMER 


of L. Mortimer Buckley, CLU, who has 
been appointed assistant general agent. 

Mr. Bray, who is immediate past presi- 
dent, Texas Association of Life Under- 
writers, opened the state for New Eng- 
land Mutual in April 1938 after serving 
in Chicago as supervisor, E. B. Thur- 
man agency. He has often addressed 
association meetings, has been active in 
civic work and is a member of the nom- 
inating committee of the National Asso- 
ciation. 

L. Mortimer Buckley is a qualifying 
member, Million Dollar Round Table, a 
past president, Chicago chapter CLU, 
and has served the Chicage Association 
of Life Underwriters as chairman of a 
number of committees, as a director, 
treasurer vice-president and president. 
He has also been a member of the nom- 
inating committee, National Association 
of Life Underwriters and chairman of 
National Council meetings. Under him 
for war bond drive purposes are Illinois, 
Kansas and Missouri. He is the creator 
of “The House of Buckley.” Mr. Buck- 
ley will report in Houston on or about 


July 7. 


Robert Mercer Chicago 


Manager for Illinois Bankers 


Robert Mercer has been made Chicago 
manager for the Illinois Bankers Life 
succeeding Harry E. Wood who has 
been appointed home office representa- 
tive and will be charged with building 
up man-power throughout the company’s 
territory. Mr. Mercer entered life insur- 
ance twenty-two years ago with the 
Bankers Life of Des Moines and with 
the exception of three years continu- 
ously led that company’s agents in pro- 
duction. 

Mr. Wood will begin his duties in the 
State of Illinois, later branching out into 
other territory. 


BLACKMAN AGENCY WINS AWARD 

_The Scranton agency, Mutual Life of 
New York, of which John H. Blackman 
Is manager, has won the company’s 
Agency Leadership Trophy for the third 
successive time and is now in permanent 
Possession of the award. The bronze 
tablet, known as the Trophy of Achieve- 
ment, is awarded each year to the agency 
having the largest representation in the 
National Field Club per million dollars 
of new business requirement. 


St. Louis Ass’n Elects 
Wm. J. Cusick, New York Life 


William J. Cusick, New York Life, 
has been elected president, St. Louis 
Association of Life Underwriters, suc- 
ceeding Lester S. Becker, general agent, 
Lincoln National Life. Other newly 
elected officers are first vice-president, 
George H. Means, Metropolitan district 
manager; second vice-president, Donald 
C. Cramer, Prudential Ordinary super- 


visor; directors for three-year term, 
Leo G. Kohl, Northwestern Mutual; 
Harold Hines, Aetna Life; Thomas E. 
McCary, Penn Mutual; Fred T. Rench, 
National Life of Vermont; Ralph D. 
Lowenstein, Massachusetts Mutual; and 
Clint Doyle, Mutual Life of New York; 
director for one-term, Mrs. Beckye M. 
Elkas, Massachusetts Mutual. 

Herbert Hedges, general agent, Equit- 
able of Iowa, Kansas City, Mo., was the 
guest speaker at the annual meeting. 





CANCELS CONVENTIONS 


The Equitable of Iowa has cancelled 
its 1942 and subsequent annual conven- 
tions for the duration of the war, ac- 
cording to an announcement by Presi- 
dent F. W. Hubbell. 


HONORED BY A.M. 





W. J. Graham in Spotlight at Annual 
Meeting; J. L. Madden Re-elected 
Treasurer; Fleming Ins. V.-P. 
When the American Management As- 
sociation held its twentieth anniversary 
dinner meeting recently at Hotel Penn- 
sylvania, New York, a number of insur- 
ance men, long active in the organiza- 
tion, were commended for their service. 
William J. Graham, vice-president, 
Equitable Life Assurance Society, was 
in the spotlight as a former officer of 
A.M.A. James L. Madden, third vice- 
president, Metropolitan Life, has again 
been designated as treasurer of A.M.A., 
and Reginald Fleming, insurance man- 
ager, Commonwealth & Southern Corp., 
has been reappointed to a second term 
as vice-president of American Manage- 

ment’s insurance section. 

President Alvin E. Dodd in his an- 
nual report pointed out that A.M.A. 
membership is the highest on record and 
that attendance at its meetings this year 
also reached its highest mark. He felt 
that interest in the American manage- 
ment movement has been given added 
impetus by the war effort. 


Furey Ag’cy Gets Hemingway 
Cup at Pittsburgh Election 


New officers of the Pittsburgh Life 
Underwriters, elected by mail ballot June 
18, are president, G. Harold Moore, gen- 
eral agent, State Mutual L‘fe; first vice- 
president, Edward M. Aiken, agency su- 
pervisor, Steacy E. Webster agency, 
Provident Mutual; vice - presi- 
dent, N. H. Weidner, manager, Reliance 
Life; treasurer, Harold S. Brownlee, 
Equitable of Iowa general agent. R. 
Maxwell Stevenson, general agent, Na- 
tional Life of Vermont and retiring pres- 
ident, presided. 

The Lee D. Hemingway Cup for the 
best agency cooperation in association 
activities was presented to the W. Ran- 
kin Furey agency, Berkshire Life, at the 
meeting. Among the guests were Dud- 
ley Dowell, assistant vice-president, New 
York Life. 


second 





E. N. TRINKLE ADVANCED 
E. N. Trinkle has been named agency 
secretary of the Shenandoah Life to 
succeed the late T. S. M. Bloodworth. 
Mr. Trinkle, who has been manager of 
the conservation department, will con- 
tinue to supervise that department. 








State Mutual Life Assurance Company 


of Worcester, Massachusetts 
Incorporated 1844 


Americas 5th Oldest Life JaAwrance Company 
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A. C. Duckett Made Head 
Of Los Angeles Ass’n 


WITH NORTHWESTERN MUTUAL 


Ballroom, Agents Hearing Talk 
on Today’s Market 





\lfred C. Duckett, CLU, Northwest- 
ern Mutual Life, is the new president 
of the Life Underwriters Association of 
Los Angeles, succeeding Roy Ray Rob- 
erts. James H. Cowles, Provident Mu- 
tual, is first vice-president; and O’Brien 
Sawyers, Northern Life, second vice- 
president. George P. Quigley, New Eng- 
land Mutual, is secretary-treasurer. 

On June 16 the Life Underwriters 
Association of Los Angeles held a break- 
fast at Biltmore Hotel which was ad- 
dressed by Franklin R. Amthor, super- 
visor of agents training, Equitable 
Society. His topic was “Selling in To- 
day’s Market.” The ballroom of the 
Biltmore was crowded and his descrip- 
tion of the market was one of the finest 
talks which Los Angeles managers and 
agents have vet heard. Later in the 
same day Mr. Amthor addressed a meet- 
ing of combined agencies of the Equit- 
able, speaking part of the morning and 
all of the afternoon. 

Mr. Amthor is a graduate of Penn 
State College; was a successful personal 
agent with the Edward A. Woods 
agency, Equitable, Pittsburgh, and in 
1930 was called to New York as field 
instructor. In 1934 he was advanced 
to supervisor of agents training, the 
position he now holds. During the first 
World War he was transferred from the 
signal corps to the medical corps and in 
latter post was in charge of all wounded 
soldiers in the Army of the United 


States. His present rank is that of 
Lieut.-Col. Coast Artillery Reserve 
( orps. 


Myron O. Bickel has resigned as agen- 
cy supervisor in Missouri for the Pyra- 
mid Life to become general agent at 
Cedar Rapids, Ia., for the Bankers Life 
if Nebraska. 


Charles E. Cleeton (left) and Alfred 
C. Duckett 








PITTSBURGH SALES CONGRESS 
B. N. Woodson, assistant manager, 
Life Insurance Sales Research Bureau, 
and Ward Phelps, 
Bureau, addressed the twenty-first an- 
nual sales congress of the Pittsburgh 
Life Underwriters recently. 


L.A.A. MEN HELP BLOOD BANK 

The Hartford group of members in 
the Life Insurance Advertisers Associa- 
tion, represented by the five local life 
companies and the Life Insurance Sales 
Research Bureau, have volunteered their 
talent for the handling of publicity and 
promotion for the blood donor cam- 
paign of the Hartford County Blood 
3ank of the Red Cross. 


CLARIS ADAMS SPEAKER 
Claris Adams, president, Ohio State 
Life, addressed the Association of Life 
General Agents and Managers, Cincin- 
nati, recently, subject being “Today and 
Tomorrow.” 


consultant of the 





Room 2418 





LIFE INSURANCE 


RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 


70 Pine St., New York 








Federal Life’s “Write an App 
and Slap a Jap” Contest 


Agents of the Federal Life of Chicago 
have participated this month in a new 
business campaign in honor of Presi- 
dent L. D. Cavanaugh’s birthday, the 
results of which have been most satis- 
factory to date. It was approximately 
set up as “Write an App and Slap a 
Jap!” contest with bonuses given in war 
bonds and stamps for the best production 
records. In so doing Federal Life feels 
that it is making a contribution to the 
financial side of the war effort. 

Campaign literature, written in the 
military vernacular, informed agents that 
“every member of our field force starts 
off as a seaman in the Navy or a pri- 
vate in the Army or Marines.” They 
were equally divided into these three 
groups, and each man advanced to higher 
rank as his production increased. Presi- 
dent Cavanaugh was commander-in- 
chief, and recruiting officers were re- 
spectively Vice-President S. R. Kearne 
for the Army, Vice-President J. F. 
Williams for the Navy, and Vice-Presi- 
dent George Barmore for the Marines. 





LIBERALIZE NON-MEDICAL 

Some companies are revising their 
non-medical writings making increases 
to $5,000 maximum and reducing age 
limit from age 45 to 





Ralph R. Lounsbury, President 


W. J. Sieger, Vice-President and 









Superintendent of Agencies 


NATIONAL LIFE 


Insurance Company..Montelair, N. J. 


PROOF OF PROGRESS 


During the past five years the 
average annual increase in INSURANCE 
IN FORCE WAS — $3,115,305.00 
But, the increase for 1941 alone was— 


$5,263,000.00 








Insurance Librarians Re-elect 


Miss Thurber as Chairman 


Mariana Thurber, who is with Em- 
ployers Mutual Liability of Wisconsin, 
was re-elected chairman of the Insur- 
ance Group at the annual meeting of 
the Special Libraries Association held 
in Detroit June 18-20. Other officers 
elected were Mary A. Thoms, Phoenix 
Mutual Life, vice-chairman; Pat Klei- 
man, Ohio Farm Bureau, secretary. 


In addition to general convention ses- 
sions, the insurance librarians met in 
four round tabe discussion sessions. Ty- 
ing up with the main convention theme 
of “United for Victory” was the first dis- 
cussion on printed war materials led by 
Pat Kleiman. Evelyn Waterloo of the 
Kemper group led a discussion on sources 
of legislative information. A well round- 
ed, annotated book list was presented by 
P. M. Schmidt, Hardware Mutual Casu- 
alty. He listed the outstanding books 
of interest to insurance men in the gen- 
eral fields of sales management, person- 
nel work, advertising, accounting, ete. 
Mary A. Thomas led a discussion on 
insurance education which covered for- 
mal educational courses as well as pri- 
vate company educational plans. 

The Insurance Group held one joint 
session with four other groups on the 
subject “Washington Libraries and the 
War.” 

Insurance group members were pres- 
ent from the New York, Connecticut, 
Illinois, Milwaukee, Cincinnati, Balti- 
more, Philadelphia and Michigan chap- 
ters. 





REVISES BOND SALES SET-UP 


The Chicago Association of Life Un- 
derwriters is completely revising its 
teams on the War Bond drive to in- 
crease the number of each team from 
thirty-two to seventy-five and to in- 
clude investment bankers and members 
of brokers groups as well as life agents. 
The object of the teams from now on 
is to increase payroll deductions to at 
least 10% of payroll and to install pay- 
roll plans in all companies where they 
are not already installed. : 

In a recent meeting of team captains 
it was decided that captains and work- 
ers would be expected to give at least 
one day a week to the work. E. R. Seese 
and George Huth are co-chairmen of 
the association’s committee on War 
Sond sales. 


CONTACTS BLOOD DONORS 


The Pittsburgh Life Underwriters’ As- 
sociation, through its executive secre- 
tary, Ross B. Edgar, is acting as a clear- 
ing house for blood donors among the 
insurance fraternity of that city to the 
American Red Cross. To date, 1,095 
cards have been turned in. The insur- 
ance comniittee that has been set up in- 
cludes Victor M. Shewbert, Home Life 
of New York, for life insurance; FE. D. 
Sweet, Massachusetts Bonding, for cas- 
ualty and surety business; Daniel 
Newman, U. S. F. & G., for casualty 
claim men; Fred W. Sippell, North 


American Group, for fire insurance; 
H. Alexander, McCandless, Collingwood 
& Alexander, for Pittsburgh Association 
of Insurance Agents; and Jay N. Jam- 
son, Reliance Life, for home offices 
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Edwin J. Phelps, President 
Hoey & Ellison, Joins Army 


Edwin J. Phelps, president and mana- 
ger, Hoey & Ellison Life Agency, Inc., 
general agent, Equitable of Iowa, New 
York City, has been commissioned a 
captain in the Signal Corps, United 





PREEPS 


EDWIN J. 


States Army, and reports fer duty July 
1. Active management of the agency 
will be assumed by Edmund R. Burry, 
who has been elected vice-president and 
Mr. Burry has been 
agency for more 


acting manager. 
associated with the 
than sixteen years. 

Albert Rose, a leading producer of the 
Equitable of Iowa, has also been elected 
a vice-president of the corporation. An- 
other change just announced is the ap- 
pointment of Harvey P. Treat, New 
Haven, as manager of the agency’s Con- 
necticut territory in the absence of 
James K. Flack, former vice-president 
and Connecticut manager, now a first 
lieutenant, Army Air Corps. 

Mr. Phelps was elected president of 
Hoey & Ellison Life Agency in Decem- 
ber, 1941, after having been manager for 
two years. He started in life insurance 
with the Keane-Patterson agency, Mas- 
sachusetts Mutual, became brokerage 
manager of the Forty-second Street 
branch of that office, and then joined the 
Leonard agency, National Life of Ver- 
mont, as assistant manager until he went 
with the New York office of the Canada 
Life as branch supervisor. He resigned 
this position to go with the Hoey & 
Ellison agency. 





REOPENS ABERDEEN AGENCY 

Giles W. Anderson, prominent life in- 
surance man of South Dakota, has re- 
signed from chairmanship of the State 
Unemployment Compensation Commis- 
sion to reopen the Aberdeen general 
agency which he closed in 1936 to go 
with the Rural Credit Department of the 
state in charge of state-owned farms in 
Aberdeen territory. He was general 
agent for the Occidental Life in Aber- 
deen at the time he left to go into state 
work and previous to that was with the 
Equitable Society. He is a past presi- 
dent, Aberdeen Life Underwriters Asso- 
ciation and a former secretary-treasurer 
of the State Association. 


TROPHY FOR FERBER 

Abraham Ferber, Mutual Life, Schen 
ectady, N. Y., has received the Albany 
agency’s trophy for exceeding by the 
greatest. percentage his previous year's 
production. For many years he has been 
a member of the company’s National 
Field Club, and is past president of both 
Albany Field Club and Schenectady Life 
Underwriters Association, 


HUTH NAT’L COMMITTEEMAN 
George Huth, Provident Mutual gen- 
eral agent, has been elected national 
conmitteeman of the Chicago Associa- 
tion of Life Underwriters. Mr. Huth is 
also co-chairman of the association’s 
War Bond drive. He succeeds Philip 
B. Hobbs, Equitable Society agency 
manager, who was recently elected a 
trustee of the National Association. 

New president of the South Dakota 
State Life Underwriters Association is 
W. kK. Beck, Sioux Falls. New vice- 
presidents are C, W. Poole, Aberdeen; 
M. J. Becker, Rapid City and Guy Haas- 
son, Mitchell. Lynn P. Zenner, Sioux 
alls, is the new secretary. 











1,250 TAKE CLU EXAMS 

Approximately 1,250 underwriters took 
part in the sixteenth series of Chartered 
Life Underwriter examinations, held 
from June 11 to 13 at 100 colleges and 
universities. The examinations were 
conducted regionally, centers having been 
established at accessible points in forty- 
two states, the District of Columbia, 
Hawaii, and the Panama Canal Zone. 


Walter J. Roundtree has been elected 
president, Atlanta Life Underwriters 
Association. First vice-president is Hol- 
combe T. Green; second vice-president, 
Luther H. Guest. 





More Dollars Per Man Per Month in the 
PAY-ROLL WAR SAVINGS PLAN / 


TO WIN THIS WAR, more 
and more billions are needed 
and needed fast—AT LEAST 1. 
A BILLION DOLLARS A 
MONTH IN WAR BOND SALES 2 


ALONE: 


This means a minimum of 10 percent 


time— 


PROVIDENT MUTUAL VACATIONS 

Complying with the suggestion from 
the Office of Defense Transportation 
that the life insurance companies take 
the initiative in alleviating week-end bus 
and train travel by scheduling Summer 
vacations from the middle of the week, 
the Provident Mutual Life is arranging 
for employes to adopt vacation sched- 
ules in which Thursday will be the 
“first working day away.” 

Frank R. Eiler, Davenport manager 
of Metropiltan Life, has been elected 
president of the Davenport Association 
of Life Underwriters. Harold Stribling 
is new president of Omaha Association 
of Life Underwriters. 








Pay-Roll War Savings Plan, now is the 


To secure wider employee par- 
ticipation. 
To encourage employees to increase 


the amount of their allotments for 


of the gross pay roll invested in War 


Bonds in every plant, office, firm, and 
factory in the land. 

Best and quickest way to raise this 
money—and at the same time to “brake” 
inflation—is by stepping up the Pay- 
Roll War Savings Plan, having every 
company offer every worker the chance 
to buy MORE BONDS. 

in this War of Survival, 
VICTORY BEGINS AT THE PAY 
WINDOW. 

If your firm has already installed the 


Truly, 


Bonds, to an average of at least 10 

ercent of earnings—because 
“token” payments will not win this 
war any more than “token’’ resis- 
tance will keep the enemy from 
our shores, our homes. 


If your firm has not already installed 
the Pay-Roll War Savings Plan, now is 
the time to do so. 
samples of result-getting literature and 
promotional helps, write, wire, or 

hone: War Savings Staff, Section E, 


For full details, plus 


reasury Department, 709 Twelfth 


Street NW., Washington, D. C. 





\ 


U. S. War Savings Bonds 
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CHARLES G. TAYLOR, JR. 

The mail division of the Metropolitan 
Lite 1s to have increased duties during 
the next fortnight. Reason: the flood of 
letters and telegrams of congratulation 
which will come to Charles G. Taylor, 
Ir., as result of company’s announcement 
Tuesday that Mr. Taylor, who was re- 
cently elected a director, has now been 
elected vice-president succeeding Fred- 
eric W. Ecker who on January 14 re- 
signed as vice-president and a director 
to become special to Lend- 
Lease Administrator E. R. Stettinius, Jr., 
in Washington. 


assistant 


advancement in some 


satisfaction to 


Probably no 


years will give greater 


such large numbers of people. Insurance 
newspaper men have as clear a concep- 
tion as any group in the business as to 
the breadth and depth of the impress 
which Mr. Taylor has made and is mak- 
ing on the insurance world because they 
see him in action at so many places and 
note the variety of his contacts. 

Mr. Taylor’s activities, which have had 
to do with the public relations of the 
company and of the business, have by 
no means been confined to life insurance. 
For years he has been attending con- 
ventions in many divisions of the busi- 
his committee meetings have cov- 


ness; 
ered a tremendous range; he has fre- 
quently appeared before legislatures; 


and to his offices over a long period has 
flowed a constant stream of people, many 
representing other companies, not only 
to pay their respects, but also asking 
Always his counsel has been 
cheerfully 


advice. 
available 
Wherever he has appeared his warm and 
sympathetic personality has brightened 
the occasion, and the Metropolitan Life’s 
accompanying its an- 
nouncement of his elevation, “Mr. Tay- 
rs brilliant services, both for the com- 
insurance world in 
general, have done much to advance the 


and most given. 


wn statement 


pany and for the 


standards and practices of the institution 
life insurance,” is a conservative esti- 
I ill have widespread en- 


ate ww } uU 


panies large and 


tate supervisory 


NATIONAL ASSOCIATION OF 
INSURANCE WOMEN 
National Association of Insurance 
Vomen, meeting at St. Paul this week, 
hown a remarkable growth and 
yung an organization. It 


rating not only the enthusiasm 


.of its own members, but the genu‘ne 
need of the organization. 

Only two years old now, the organiza- 
tion has in its membership forty-five 
representing 3,500 insur- 
ance women. The represent 


many classifications—operators of their 


local groups, 


members 


own agencies, key women in agency of- 
fices, and many with responsible posi- 
tions in home and department offices of 
the insurance companies. 

Mrs. Elsie B. Mayer, the first and 
only president of the association to date, 
can look with pride on this young or- 
ganization and its accomplishments un- 
der her leadership. The members of the 
association have been quick to acknowl- 
edge the encouragement given to their 
efforts by officers of companies and or- 
ganizations. Their annual meeting pro- 
grams are made up largely of represent- 
from company and or- 
ganization ranks. This also holds true 
with a number of the local units. More 
than attend the national 


ative speakers 


men women 
conventions. 
Obviously, the war has accelerated in- 
terest in the activities of the insurance 
women who become increasingly impor- 
tant to the insurance business as more 
of its men enter armed services, Gov- 
ernment and war production fields. As 
aptly phrased by Secretary C. J. Fitz- 
patrick of the United States Fidelity & 
Guaranty Co. in his speech at the St. 
Paul banquet, exigencies created by the 
war have placed women’s value in a 
light. For many there 
have been women agents in general in- 
surance and the U. S. F. & G. is a com- 
pany which has been ably represented 
by a number of them. Of a total of 
9,200 agents of that company, 770 are 
operating their agencies 
and women in key positions in its other 
agencies number 3,745. Therefore, Mr. 
Fitzpatrick is well qualified to make the 
statement that insurance is no longer a 


clearer years 


women own 


one-sex business. 
There are many that the 
members of the association appreciate 


indications 


their present opportunities as well as 
their undoubted responstbilities. As Mrs. 
Mayer said in her annual report: “The 
way we women handle the job will prob- 
ably determine whether a man can re- 
turn from the war to a successful busi- 
ness.” 

With that sort of spirit and the back- 
ing of the insurance fraternity as a 
whole it seems safe to predict that due 
in large measure to the activities of the 


women’s insurance 


organization, 


many 








CHARLES R. MILLER 


Charles R. Miller, board chairman, 
Fidelity & Deposit, was a welcome visi- 
tor in New York this week, visiting in 
the insurance district and renewing old 


friendships. At 82 years old, he is recog- 
nized as the dean of bonding company 
executives, highly respected nation-wide. 
He looked well and happy. Mr. Miller’s 
favorite sport is baseball, and he played 
a good game himself years ago, so it 
was not surprising that he spent several 
afternoons this week enjoying New 
York’s big league games with Bill Bul- 
lock, F. & D. assistant secretary in New 
York. 
ae Oe 

Follett L. Greeno of Rochester, N. Y., 
former president of the New York State 
Association of Local Agents, had his pic- 
ture in a recent issue of the Rochester 
Times - Union showing him wearing a 
farmer’s straw hat, smoking a corn cob 
pipe and carrying a wooden crate of 
potatoes. The caption stated that Mr. 
Greeno, chairman for Monroe County’s 
“Hands for Victory” campaign, “puts in 
some honest toil in the field.” 

_ © * 


Herbert G. Behan of the Hartford 
office of the Massachusetts Mutual, has 
been elected president of the Connecti- 
cut State Association of Life Under- 
writers. Mr. Behan has been a director 
of the association, and was chairman of 
the State Sales Congress, sponsored by 
the association several months ago. The 
new president of the Connecticut Asso- 
ciation is a personal producer and has 
been in life insurance since 1926. At 
the present time he is state chairman of 
the Life Underwriters’ War Bond Com- 
mittee. He is a past president of the 
Hartford Life Underwriters Association. 

x * * 

Lester O. Schriver, Actna general 
agent at Peoria, and past president, Na- 
tional Association of Life Underwriters, 
has been elected a trustee of MacMur- 
ray College, Jacksonville, Ill. 

* * * 


Captain Harry J. Phillips, Jr., of the 
Ralph G. Engelsman agency, Penn Mu- 
tual Life, New York City, 1s now. sta- 
tioned at Las Vegas, Nev., where he ts 
in the Air Corps Gunnery. 


men will return from the services to 
find that their businesses have been con- 
ducted wisely and profitably in their ab- 


sence, 





Si Yi 

G. Dewey Detwiler, of G. Dewey Det- 
wiler & Co.. local fire and general agents, 
Louisville. Ky., was re-elected command- 
er of the Henry Watterson Post, No. 164, 
American Legion, at the annual meeting 
and election on June 10. Mr. Detwiler 
was also named as a delegate to the 

departmental convention. 

x * x 


Joe B. Fears, state agent of the Na- 


tional Union Fire of Pittsburgh, for 
Oklahoma, enlisted in the service on 
May 30. Presently he is attached as a 


second lieutenant to the Fifth District 
Headquarters, Appointment and Procure- 
ment Division, Army Air Forces, New 
Post Office Building, Knoxville,: Tenn. 
During Mr. Fears’ absence affairs of the 
National Union in Oklahoma will be 
handled by Special Agent Ray C. Snod- 
grass. 
x ok Ok 

Prul McNamee of the Equitable 
Soctetv in Albanv and a member of the 
United States Treasury War Savings 
Staff, was the special minute man who 
sot the signature of Governor Herbert 
H. Lehman to a war bond pledge. A 
nicture of the Governor and Mr. Mc- 
Namee was printed in newspapers of the 
state on Sunday. 

* ke * 

Andrew F. Goyette, for fourteen years 
general agent, in Pittsburgh for United 
Life & Accident, has been appointed 
general agent there for Occidental Life. 

x ok Ok 


Louis H. Gilles has been made Illinois 
Bankers Life branch manager at Kansas 
City, Mo. 

* ok Ok 

James W. Smither, New Orleans gen- 
eral agent, Union Central Life, has been 
named to the civic and chamber of com- 
merce affairs committee of the United 
States Chamber of Commerce. 

x ok Ok 


L. George Benjamin, Jr., Insurance 
Commissioner of South Carolina, has 
been advised by his local draft board 
that he will be in the July call under 
the selective service law. 

* * * 

F. Stanley Plews, assistant manager 
of the fidelity and surety department of 
the Travelers in Los Angeles, spoke 
recently before the local branch of the 
National Association of Bank Auditors 
and Controllers on “The Why and How 
of Fidelity Losses.” 

ae: ae 

Walter Mason, Connecticut General 
general agent in Providence, has been 
appointed manager of all WPB district 
offices in New England. 

* * co 


Andrew B. Shea, manager, Equitable 
Society, Minneapolis, has been made co- 
chairman, Minneapolis Community Chest 
campaign. 

x ok Ok 

J. G. Godsoe, assistant general man- 
ager, Confederation Life, has been 
chosen president of the Toronto Cana- 
dian Club. He recently made a business 
trip to Mexico. 

a aa 

Robert E. Hill, who owns and oper- 
ates the R. E. Hill Insurance Agency 
of Chattanooga, was married recently to 
the former Miss Dorcas Emily Hall, 
daughter of Mr. and Mrs. Thomas F. 
Hall of the same city. Mr. Hill is the 
son of the late A. P. Hill who was a 
member of the Alabama school system 
for many years. He is socially prom- 
inent in Chattanooga, a charter member 
of the Optimist Club and member o! 
the Signal Mountain Golf and Country 
Club. 

* *K * 

Harry Richardson, editor of publica- 
tions, Mutual Benefit, has beem named 
to the New Jersey junior achievement 
state committee. 
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Real Insurance Leadership Displayed 
in Helping Government as War 

Damage Corporation Developed 

Now that the War Damage Corpora- 
tion is in operation and has received a 
most cordial reception from the public 
and the press it is interesting to review 
some of the incidents which led up to 
the formation of this organization. Right 
at the start it can be said that never 
in the history of the country have the 
relations between the United States 
Government and the insurance compa- 
nies been more amicable nor has there 
been a more striking proof of leadership 
in the insurance business. 

The fear and nervousness of property 
owners as the situation has grown more 
serious with already several bombings 
recorded on American soil have been 
assuaged in the knowledge that their 
property can now be protected against 
enemy onslaught. The insurance com- 
panies, on the other hand, who had not 
felt they were able to write any con- 
siderable volume of insurance against 
damage done by the enemy are now 
able to make a conservative participa- 
tion with the Government, and thus not 
disappear from the war risk writing pic- 
ture. 

Likewise, the insurance fraternity has 
been greatly pleased with the manner in 
which their suggest’ons have been re- 
ceived by the Reconstruction Finance 
Corporation and has been greatly im- 
pressed not only by the ability and 
talent it encountered in Washington, but 


by the patriotism and character ot 
Washington contacts, especially these 
personalities: Jesse Jones, the extra- 


ordinarily competent chief of the Re- 
construction Finance Corporation; W. 
L. Clayton, deputy administrator of 
RFC, and special assistant to Mr. Jones 
in his capacity as Secretary of Com- 
merce; Stanley T. Crossland, for some 
time one of the important figures in 
RFC; James W. Close and H. Clay 
Johnson, assistant counsel of RFC. Mr. 
Jones is chairman of the new War Dam- 
age Corporation; Mr. Clayton is presi- 
dent; Messrs. Close and Johnson are 
assistant general counsel. 

The RFC seriously began to consider 
war risk property insurance in the 
Spring of last year. The war was 
spreading and many felt that it would 
eventually reach these shores. Stanley 
T. Crossland of RFC had been in touch 
with Paul L. Haid, president of the In- 
surance Executive Association, and by 
August, 1941, they had had several con- 
ferences at some of which Jesse Jones 
sat in. Sometimes on those trips Mr. 
Haid was accompanied by Paul Som- 
mers, president of the American of New- 
ark; Ivan Escott, vice-president of the 
Home; and Esmond Ewing, vice-presi- 
dent of Travelers Fire. 

At those conferences Mr. Haid as- 
sured Messrs, Jones, Crossland and their 
RFC associates of his belief that the 
fire companies would co-operate with 
RFC to the best of their ability. In his 
Opinion at that time war risk in respect 
to property on land was not a proper 














subject of insurance for private insur- 
ance carriers as such a risk is essentially 
a national hazard; and that the burden 
of carrying losses resulting from dain- 
age caused by invasion and bombard- 
ment should be borne by the entire pop- 
ulation, with the cost of indemnity 
spread over the country as a whole. He 
gave instances, however, where compa- 
nies could’ co-operate, as for instance, in 
formulation of a plan for the Govern- 
ment to write the coverage, or in help- 
ing with claim settlements. 

Called to Washington in July, 1941, 
Mr. Haid agreed to a request of Messrs. 
Jones and Crossland to submit a memo- 
randum on the subject of War Damage 
insurance in order to substantiate the 
opinion that war risk in respect to prop- 
erty on land was not a proper subject 
of insurance by private insurance car- 
riers and that such a risk was essentially 
a national hazard. A more elaborate 
memorandum was submitted _ later. 
Messrs. Crossland and Johnson of RFC 
were in offices of Insurance Executives 
Association on December, 23, 1941, and 
worked until midnight, while the memo- 
randum was completed. It was trans- 
mitted to RFC in Washington on De- 
cember 24 and was placed on the desk of 
Jesse Jones on Christmas Day, 1941. 

In the Summer of 1941 Mr. Haid ap- 
pointed a committee for consultation 
with RFC, B. M. Culver, president of 
America Fore, being chairman, and from 
that time on the committee was in more 
or less continuous session. Other mem- 
bers of the committee were Harold V. 
Smith, president of Home; Harold War- 
ner, U. S. manager of Royal-Liverpool 
Groups; Cecil F. Shallcross, U. S. man- 
ager of North British & Mercantile; 
W. Ross McCain, president Aetna 
(Fire); George C. Long, Jr., pres‘dent 
Phoenix of Hartford; and O. E. Lane, 
president Fire Association. Following 
the appointment of this working com- 
mittee there were a number of confer- 
ences held with Mr. Crossland and asso- 
ciates, some of which were in New York 
City and others in Washington and a 
few of which lasted for eight hours or 
more. 

Shortly after the momentous Decem- 
ber 7, date of Pearl Harbor bombing 
which brought the United States into 
the World War, W. L. Clayton of RFC 
at 9 o'clock one night telephoned to 
Mr. Haid and said it was imperative that 
he come to his office in Washington the 
next morning. Home ill, Mr. Haid com- 
municated the message to Chairman 
Culver of the fire companies’ commit- 
tee and asked him if he would make the 
trip. Mr. Culver caught the midnight 
and met Messrs. Clayton and Crossland 
in the RFC offices. At that conference, 
which lasted two hours, Mr. Crossland 
gave Chairman Culver a memorandum 
which RFC had prepared and which was 
captioned: “A Memorandum in Refer- 
ence to Land War Risk Insurance.” 

This memorandum turned out to be 
the basis of the whole plan for protec- 
tion of land war risks which the RFC 
had in mind. It began with reciting 
reasons why private carriers were not 


able to carry this enormous risk, and 
then outlined the RFC plan. 

Following Pearl Harbor events in 
Washington moved fast. On December 
13 Jesse Jones in his capacity as Fed- 
eral Loan Administrator announced the 
establishment of the $100,000,000 Fund 
to protect property owners aga‘nst losses 
resulting from enemy attacks. 

On December 22 came the supple- 
mental announcement which extended 
this same protection to property owners 
in Alaska, Hawaii, Philippine Islands, 
Puerto Rico and Virgin Islands. On 
January 14, 1942, Senator Wagner intro- 
duced his bill directing RFC to con- 
tinue to supply funds to War Insurance 
Corporation. It originally read as fol- 
lows: 

The Reconstruction Finance Corporation is 
hereby directed to continue to supply funds to 
War Insurance Corporation, a corporation created 
pursuant to section 5d of this Act; and the 
amount of notes, bonds, debenturcs, and other 
sich obligations which the Reconstruction Finance 
Corporation is authorized to issue and to have 
outstanding at any one time under existing law 
is hereby increased by an amount sufficient to 
carry out the provisions of this subsection. Such 
funds shall be supplied only upon the request 
of the Federal Loan Administrator, as approved 
hy the President and the aggregate amount of 
the funds so supplied shall not exceed $1,000,- 
000,000. The Reconstruction Finance Corpora- 
tion is authorized to and shall empower War 
Insurance Corporation to use its funds to pro- 
vide through insurance or otherwise, reason- 
able protection against loss of or damage to tangi- 
ble property, real or personal, which may result 
from enemy attack. War Insurance Cornora- 
tion shall, with the approval of the Federal Loan 
Administration, establish terms and_ conditions 
upon which such protection shall be provided 
and upon which payment shall be made for the 
loss or damage to property accorded such nro- 
tection. Such protection shall he limited to 
property situated in the United States. includ- 
ing the several States, the District of Colw~*io 
Alaska. Hawaii, Puerto Rico, and the Virvin 
and Philippine Islands. 

Mr. Haid was summoned to Washing- 
ton on February 21 and had a long 
discussion with Mr. Jones the following 
day, a Sunday, at which Mr. Jones out- 
lined his ideas in broad terms as to the 
War Damage Corporation. Upon Mr. 
Haid’s return to New York he called 
into conference the entire executive com- 
mittee of the Explosion Conference 
which worked until midnight cn several 
successive nights to formulate a plan 
which basically is the plan that was ul- 
timately adopted although subjected to 
many changes and modifications. The 
committee worked under the handicap 
of the fact that the Washington legis- 
lation was pending and the bill provid- 
ing for a set up of War Damage Cor- 
poration was not signed until March 28, 
1942. Incidentally, when the Wagner 
bill got into Congress the subject of 
whether war damage insurance should be 
free became a controversial matter. 
Finally, the free insurance angle was 
killed. 

On February 27, 1942, after meetings 
of the executive committee the program 
drawn up by the Explosion Conference 
was reviewed with representatives of 
the Associated Factory Mutuals, Amer- 
ican Mutual Alliance, reciprocals and 
RFC. From that potnt on representa- 
tives of stock, mutual and reciprocal 
carriers worked in close cooperation with 
the Culver committee and RFC. These 
representatives included Hovey T. Free- 
man, president Manufacturers Mutual 
Fire Insurance Co.; Marshall B. Dalton, 
president of the Boston Mutual Manu- 
facturers Co.; Edward O. Ringquist, 
vice-president United Mutual Fire In- 
surance Co.; Chase M. Smith of the 
Kemper companies; William J. Mont- 
gomery, vice-president Ernest W. 
Brown, Inc.; and A. V. Gruhn, American 
Mutual Alliance. 

After being home with illness for a 
period of six weeks Mr. Haid returned 
to his office. Mr. Culver, chairman of 
the fire companies committee, was away 
from his office for a few weeks and on 
leaving he named Frank A. Christensen, 
executive vice-president of America Fore 
companies to pinch hit for him as chair- 
man of the RFC consulting committee. 
Mr. Christensen had been active in the 
committee in an advisory capacity. When 
Mr. Culver returned he told Mr. Christ- 
ensen that he should continue as head 
of the committee, but the latter ins‘sted 
that Mr. Culver resume his active chair- 
manship. In March, 1942, Mr. Haid had 


a relapse. Since that time he has been 
at his home, but is now recovering. 

The stock insurance companies had 
had considerable discussion on the sub- 
ject of participation. Many thought that 
the Government should carry the entire 
burden. Others felt that it was essential 
that they should be willing to participate 
if only for a small percent. If nothing 
else, a willingness to participate, even 
if it were but a token participation, 
would indicate to the Government their 
seriousness as they would have some- 
thing at stake and also prove their de 
sire to cooperate with the Government. 

Finally, some of the stock company 
leaders made up their minds that further 
argument about participation was futile 
and that there should be a meeting of 
all the stock companies to discuss work- 
ing out of a participation plan which 
could be presented to RFC. Further- 
more, it was thought essential that all 
the stock companies should be brought 
together and told what had happened 
up to date in conferences with RFC 
representatives; what was in minds of 
the Culver committee, and for a dis- 
cussion of the entire subject. 

Likewise, Messrs. W. L. Clayton and 
S. T. Crossland suggested on a Saturday 
that a meeting be held in Washington 
early in the following week. 

There then took place on April 12, 
1942, the now historic Sunday gathering 
of nearly all of the fire insurance com- 
panies operating in America, which was 
held in Essex House, Central Park 
South, New York City. 

The mechanism in calling that confer- 
ence was unusually interesting. Douglas 
Erskine, secretary of Insurance Execu- 
tives Association, with assistance of two 
of the girl secretaries of the office, sat 
at telephones from 1 o’clock Saturday 
until 6 o’clock on Saturday afternoon 
calling up the executives of insurance 
companies who could be reached in time 
to be at Essex House on Sunday morn- 
ing. When the executives could not 
be reached personally members of their 
families were given the message or other 
officers of their companies were reached. 
When Chairman Culver called the meet- 
ing to order and presided there were for- 
ty-two representatives of company fleets 
or individual companies present from New 
York, Springfield, Glens Falls, Water- 
town, Baltimore, Philadelphia and Wash- 
ington. At this conference committees 
were appointed and immediately went 
into session, discussing the model policy, 
rates, forms and other technical matters. 
When the meeting concluded the fire 
insurance companies had prepared for 
consideration of the RFC their version 
of the war damage coverage and accom- 
panying details. It was 1:30 o’clock on 
Monday morning when the meetings 
finally concluded. These meetings will 
go down in fire insurance history as 
among the most important that have 
ever been held and again revealed that 
in a great national emergency fire in- 
surance leadership measures up to its 
responsibility. 

Among some of the company execu- 
tives who aided the Culver committee at 
various times were Ivan Escott, C. A. 
Loughin and Persen Brink, Home; Har- 
old C. Conick, Claude D. Minor and 
Clarke Smith, Royal-Liverpool; Henry 
H. Reed and C. W. Johnson, Insurance 
Co. of North America; Thomas F. My- 
ring, Atlas; Harold L. Wayne, Inland 
Marine Underwriters Association; Fred 
H.-Walther, America Fore; Henry Klein, 
New York Underwriters; George H. 
Duxbury, North British & Mercantile; 
John Downey, Jesse M. Waller, Aetna 
(Fire); John A. North, Chester Snow, 
Phoenix of Hartford; Lee Taylor, assist- 
ant manager Explosion Conference; 
George von der Lieth, Phoenix Assur- 
ance; E. M. Quinn, Commercial Union; 
John Rogers, Chubb & Son; M. M. 
Pease, Vessel Agency. There was also 
a special committee from the Account- 
ants Association, chairman of which was 
E. G. Crapser, Pacific Fire. President 
of Accountants Association is E. S. 
Stryker, Firemen’s of Newark. 

An advisory insurance committee to 
confer with Reconstruction Finance Cor- 

(Continued on Page 34) 
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Thom Talks on Business 
In the Post-War Period 


ADDRESSES C. U. A. MEETING 
Looks to Future of Insurance as Private 
Enterprise; Discusses Discrim- 
ination in Taxes 





Kenneth Thom, retiring president of 
the Canadian Underwriters’ Association, 
in his annual address at the meeting in 
Toronto last week, spoke of the role 
insurance will occupy in the post war 
era, and said: 

“The business of insurance forms an 
essential part of our economic machin- 
ery; its history is one of change and 
adaptation. In the new era it will play 
its part and, I hope, as a private enter- 
prise efficiently performing its functions 
in the changing world. Of this I am 
convinced that to preserve our business 
as a privately operated unit in the eco- 
nomic order of tomorrow, we shall find 
it necessary to have our minds accessi- 
ble to new ideas and to bend our efforts 
to provide the greatest service to the 
public at the very minimum of cost and 
the utmost of flexibility.” 

Among the accomplishments to the 
credit of the Canadian Underwriters’ 
Association during the last year, Mr. 
Thom referred particularly to the ques- 
tion of company-agency — relationship 
which, in C. U. A. territory, excepting 
in the cities of Toronto and Montreal, 
“has been dealt with and disposed of.” 

Tax Discrimination 

The discrimination in the matter of 
taxes between joint stock insurers and 
mutual and reciprocal insurers is a 
matter on which some light should be 
shed when the budget is presented in 
Ottawa, Mr. Thom said. He revealed 
that a committee representing the asso- 
ciation had interviewed the minister of 
national revenue, a brief had been filed 
and consultations had been held with 
the finance and income tax departments. 

War risk was another problem that 
had engaged the attention of the under- 
writers since the war started and Mr. 
Thom outlined the collaboration between 
representatives of board insurance com- 
panies and the dominion government 
which has now introduced a bill into 
the House of Commons and for which 
the government has established a fund 
to cover this hazard. 

Mr. Thom referred specificially to the 
work done by the association in co- 
peration with government authorities; 
and the inspection and advisory work 
performed by the association’s personnel 
which had been of considerable assist- 
ance to the Dominion government, and 
all of which, he said, represented an 
appreciable contribution to Canada’s war 
effort 

Rate Readjustments 

Considerable rate adjustments and 
changes, which have benefitted the buy- 
ers of board insurance, have been made 
since the special general meeting of the 
association last February, Mr. Thom 
said and, dealing with this particular 

int, he added: “The work already 
f 1 has had a most favorable re- 
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War Damage Coverage 
Effective at Midnight 


TIME ADVANCED TWELVE HOURS 
10,000,000 Sets of Applications Sent Out 
from Washington to Supply Demand 
for insurance 
War damage protection under the fidu- 
ciary agents agreement will be effective 
beginning at 12:01 a. m. July 1, instead 
of at noon standard time on that day, 
Government officials declared this week. 
The Government’s blanket protection ex- 
pires at midnight June 30 and specula- 
tion had been aroused as to who would 
be responsible in the intervening twelve 

hours. 

Rule 4 of the regulations covering ef- 
fective date declares: “The insurance ap- 
plied for shall take effect on the ‘effec- 
tive date’ (July 1) at noon standard 
time, at the place where the property 
is located, and shall terminate twelve 
months thereafter at the same hour.” 

10,000,000 Applications Sent Out 

A total of 10,000,000 sets of application 

blanks have been sent out from Wash- 


ington. In San Francisco, about half 
of the supply forms have been printed 





automobile, E. J. Kay, North British & 
Mercantile; casualty, A. C. Hall, Com- 
mercial Union Assurance, Montreal. 

Members of Council: F. S. Garrison, 
Travelers; B. W. Ballard, Hartford Fire; 
Wm. Lawrie, Phoenix of London Group; 
C. E. Sanders, Atlas; J. B. Alexander, 
Canadian Surety. 


by the Standard Forms Bureau to save 
time, the rest being sent from Washing- 
ton. Hereafter San Francisco will be 
supplied entirely from the main head- 
quarters at Washington. 

Frank A. Christensen, executive vice- 
president of WDC, has been spending a 
considerable portion of his time in New 
York City conferring with financial men 
regarding the best possible solution of 
coverage of securities which is still “un- 
der advisement” at Washington. He has 
been returning to his Washington office 
on the tenth floor of the RFC building 
the latter part of the week. 

Criticism has been expressed by some 
members of the lay public against the 
rule that the policy must be in force 
for one year. It is subject to cancella- 
tion only in case of change of ownership 
or the insured’s interest therein and 
then only upon the request of the in- 
sured and the surrender of the policy. 

Furthermore, the WDC may cancel the 
insurance for inaccuracies in the appli- 
cation or statements with respect to the 
property to be insured. In the unfore- 
seen likelihood of the termination of war 
within the year’s period the insured can- 
not cancel the policy and receive a re- 
fund. 

It is pointed out, however, that since 
the insurance is optional and of com- 
paratively low cost to the property own- 
er, non-cancellability is a minor matter. 
If there were a cancellation provision, it 
is believed property owners, affected by 
the whims of the moment, would cancel 
and then reapply for policies, resulting 
in mounting bookkeeping costs. 


INSURANCE ACOUNTANTS MEET 


The Insurance Accountants Associa- 
tion of New York held a special meeting 
yesterday at the Hotel New Yorker to 
discuss the treatment of war damage 
insurance. 


PP. FLOATER LEGAL IN VA. 

The Virginia Insurance Department 
has approved writing of the personal 
property floater beginning today. 
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N. , ame Lawyer 
Now a Major in the Army 


FELLER 


SAMUEL R. 


Samuel R. Feller, 
York Insurance lawyer and former Dep- 
uty Superintendent of the New York 
State Insurance Department in the 
George S. Van Schaick administration, 
has been commissioned a major in the 
Judge Advocate General’s Department 
of the United States Army. He will 
assume his new duties June 27 and it is 
expected he will continue with the in- 
surance section of the Army, handling 
its legal work as he has been doing 
since May 19 as a civilian expert con- 
sultant. Major Reese F. Hill is head 
of the insurance section, the unit being 
attached to the office of Under Secre- 
tary of War Patterson. 

Mr. Feller is a graduate of Columbia 
College and Columbia Law _ School, 
where he was elected to Phi Beta Kappa 
and the Columbia Law Review. For 
the latter publication he wrote articles 
on legislative matters and general legal 
problems as well as preparing notes on 
current legal decisions. Also he was 
business manager of the Review. Upon 
recommendation of Major Thomas _ I. 
Parkinson, now president of Equitable 
Society and then professor in the Colum- 
bia Law School, he was given the post 
of legislative assistant to the minority 
leader of the New York State Assembly. 
He thus became an expert on legislative 
and constitutional problems. 

In 1931 Mr. Feller became Third Dep- 
uty Superintendent of the New York 
Department and later was made First 
Deputy. First job he did with the De- 
partment was revolutionizing the exam- 
inations which were given to brokers. 
He then did important work in connec- 
tion with reorganizations of some in- 
surance companies, including reorgani- 
zations of the two largest companies in 
rehabilitation. In 1933 when the real 
estate collapsed he was designated by 
Superintendent Van Schaick to handle 
the take-over and rehabilitation of the 
mortgage guaranty companies in this 
state which had outstanding obligations 
of several billions of dollars. The sit- 
uation furnished the Department with 
the greatest number of problems in its 
history, with possible exception of those 
growing out of the Armstrong Commit- 
tee recommendations in life insurance 
during 1905-6, 

In 1935 Mr. Feller resigned from the 
Dep irtment to enter private practice of 
law in this city. 


well-known New 


LIEUT. B. P. CARTER, JI JR., KILLED 


Lieutenant Bernard P. Carter, Jr., son 
of the Richmond, Va., general agent, 
was killed in Venezuela this week in a 
crash of a dive bomber. He had been 
acting as an instructor in dive bombing. 
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National Association of Insurance Women’s 











Mrs. Mayer Asks Women 
To Keep Business Going 
PRESIDENT DELIVERS REPORT 


Tells N. A. I. W. Way Women Handle 
Jobs May Determine Men’s Return 
to Successful Businesses 


“The way we women handle the job 
will probably determine whether a man 
can return from the war to a successful 
business, said Mrs. Elsie B. Mayer, 
Denver, in her presidential address at 
meeting of the Na- 


the third annual 


MAYER 


ELSIE. B. 


tional Association of Insurance Women 
at St. Paul, June 24-27. 

Mrs. Mayer, who was founder of the 
organization, its first president and its 
only pres‘dent up to this time, said that 
the association is too young to lay aside 
its work and pick it up immediately after 
the war is over. In the first vear, she 
said, the association had seventeen clubs 
affiliated with it, last year there were 
thirty-five and this year there are forty- 
five local groups, representing 3,500 in- 
surance women. 

In describing the work of the year, 
Mrs. Mayer gave due credit to the com- 
mittee chairmen and their associations, 
and from outside the association, she 
commended Thomas G. Redden, Greens- 
boro, N. C., a member of the executive 
committee of the National Association 
of Insurance Agents, for organizing 
women’s clubs and a state association 
in North Carolina, and to M'lton W. 
Mays, director of the Business Develop- 
ment Office, for his help in planning the 
program for the St. Paul meeting. 

Praise For Sally Hartman 

For the membership increase, she 
praised the work of Mrs. Sally Hart- 
man, Fort Worth, Tex., first vice-presi- 
dent and chairman of the membership 
committee. The educational committee, 
of which Mrs. Ada V. Doyle, Caldwell, 
N. J., is chairman, Mrs. Mayer said, has 
worked hand in hand with the education- 
al department of the National Associa- 
tion of Insurance Agents, of which 
George W. Scott is chairman, and she 
recommended adoption of its program 
by the women’s groups. 

She also specifically mentioned the 
work of Marie Bresh, Topeka, Kan., 
chairman of the employment committee ; 
Helen Compton, Wichita, Kan., chair- 
man of the welfare committee, and Lulu 
Stanfield, Kansas City, Mo., chairman of 
the pin committee. The pin selected, 
she said, is more than an ornament as 
It is the “emblem of a sacred tie” that 
binds together a group of several thou- 


(Continued on Page 22) 





Meeting Opens on Patriotic Note; 
Draws More Than 250 Attendants 


St. Paul, Minn., June 24.—The third 
annual convention of the National Asso- 
cation of Insurance Women opened at 
Hotel St. Paul today with President 
Elsie B. Mayer, Denver, presiding. A 
flag raising ceremony by cadets from 
St. Thomas Military Academy lent a 
patriotic touch to the occasion. Partici- 
nating in this stirring rite were over 
251) men and women identified with the 
insurance business. 

Following invocation by the Rev. Con- 
rad H. Gesner of St. John’s Episcopal 
Chureh there were welcoming addresses 
by Mavor John J. McDonough of St. 
Paul, Commissioner Newell R. Johnson 
for the State of Minnesota, George E. 
Fdmondson, Tampa, Fla., president 
American Association of Insurance Gen- 
eral Agents, and Sabina Curran, presi- 
dent St. Paul Association of Insurance 
Women. The response for the National 
\ssoc‘ation was by Bertha Rachofsky, 
corresponding secretary. 

Liscomb Makes Address 

President Mayer then gave her re- 
port for the year and was followed by 
the keynote address of Charles F. Lis- 
comb, Duluth, Minn., past president of 
the National Association of Insurance 
Agents. 

Officers and members of the execu- 
tive board held business sessions Mon- 
day and Tuesday. Wednesday evening 
a get-together dinner was held at the 
University Club, on one of the hills 
overlooking the city. A program of en- 
tertainment followed the dinner. Con- 


vention sessions continue Thursday, Fri- 
day and Saturday. 

The nominating committee was sched- 
uled to meet later in the week to draw 
up a slate of new officers for presenta- 
tion on Saturday morning at the busi- 
ness session. There are no candidates 
for office. New officers will be installed 
at the annual banquet on Saturday eve- 
ning by President R. W. Forshay, Anita, 
Ta., president of the National Associa- 
tion of Insurance Agents, and Insurance 
Commissioner Johnson will deliver the 
oath of office. 

Mrs. Mayer, retiring president, will 
preside over the final banquet. An ice 
show at the Municipal Auditorium will 
wind up the convention. 





Mays to Talk on War Damage 

St. Paul, Minn., June 24—It was an- 
nounced here today that Milton Mays, 
director, Business Development Office, 
will make an address on the War Dam- 
age Corporation on Friday. 


MRS. DOYLE HEADS LUNCHEON 

St. Paul, Minn., June 5.—Mrs. Ada V. 
Doyle, Caldwell, N. J., chairman of the 
educational committee, presided over the 
luncheon of the insurance women today 
in the absence of Mrs. Sally Hartman, 
Commercial Standard, Fort Worth, Tex., 
first vice-president of the association 
who is not present. Ida Staggers, chief 
air hostess, Transcontinental & Western 
Air, Inc., spoke on “Improving Your 
Contact With the Public.” 





| — 
| Dedicate Song to Insurance Women | 

















HAROLD E. TAYLOR 


Music by Harold E. Taylor, advertis- 
ing manager, American Insurance Group, 
lyric by Alma M. secretary to 
Vice-President Laurence E. Falls of the 
group—this theme song of the National 
Women was 


Cox, 


Association of Insurance 
heard for the first time at the meeting 
of the insurance women in St. Paul this 
week. It was played by Paul Lau’s 
orchestra at the dinner June 25. 
Following are the first verse and the 


chorus: 


Little is known of our role, 
It’s a big one on the whole, 





COX 


ALMA M. 


But our part is helping the 

Insurance world today. 

Let’s join in this crusade 

With more will, more effort made 

Show the so-called stronger sex that 
our jobs can be done. Oh! 

Insurance women 

Come join our song; 

Sing ev’ry one 

Let your spirit ring true— 

And tell the world we’ve a job to 
go through together; 

To aim to give to 

This work of ours 

Sincere effort and deed; 

Lend a hand and we'll succeed. 

Woman’s sphere is here! 


Meeting at St. Paul 





Liscomb Makes Keynote 
Speech at Convention 


SPEAKS ON OFFICIAL THEME 


Gives Six Point Program to Women for 
Helping Win War and Main- 
tain Business 
Dulvth, Minn., 
former president of the National Asso- 


Charles F. Liscomb, 
ciation of Insurance Agents, making the 
keynote address at the opening session 
of the meeting of the National Assoc‘a- 
tion of Insurance Women on Wednesday 





LISCOMB 


CHARLES F. 


morning, took for his subject the con- 
vention theme: “All Out to Do Our 
Part.” 

Mr. Liscomb said there are 13,000,000 
women gainfully employed in the United 
States and the estimated collective hold- 
ings of women exceed $210,000,000,000. 
Of this amount, he said, one must reccg- 
nize that a large portion comes from 
earnings and not from inheritances 
alone. 

The insurance office woman of today, 
he said, in addition to acquiring pleasing 
and intelligent telephone habits, must 
become a party to the handling of losses, 
suggest necessary coverage and see that 
surveys of assureds are kept up to date. 


Draft Woman Power 


“You, and all of us,” he said, “must 
recognize that man power and woman 
power will be drafted in this country as 
never before. There will be less experi- 
enced help available. Many will be at- 
tracted into other channels by wartime 
salaries. Greater responsibilities will be 
thrown on the efficient woman in the 
insurance industry because of loss of 
men to the armed forces and into war 
production industries. It therefore is 
more important than ever to prepare 
and train yourselves for the jobs you 
are now doing and those you will be 
asked to do.” 

Mr. Liscomb cited a series of lip serv- 
ice activities as examples of the way 
not to help the country to win the war 
and business to maintain itself as a pri- 
vate enterprise, and then listed the fol- 
lowing s*x points as a guide to the in- 
surance woman: : 

“1. By preparation through education 
in the handling of the insurance busi- 
releasing to industry 


ness and thereby 
available 


and the armed forces, 
man, and the persistent and consistent 
fight to uphold private initiative and 
free enterprise. 

“2. By conservation of 
in your | 


every 


used 
wholehearted 


+h 
things 
business and a 
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National Association of Insurance Women’s Meeting at St. Paul 





Lilly Calls Adjusting 
Main Stock in Trade 


TALK FOR INSURANCE WOMEN 





Reward for Dignified Adjusting May 
Obscure Function as Public 
Contact Medium 


G. W. Lilly, general manager, Fire 
Companies’ Adjustment New 
York, in a paper for the meeting of 
the insurance women in St. Paul, said 
that the reward for dignified adjusting 
management had obscured comprehen- 


3ureau, 





GEORGE W. LILLY 


sion of the rather general neglect of the 
most important insurance function, the 
powerful medium for successful public 
contact. 

He reasoned that insurance is indem- 
nity which is the adjustment and pay- 
ment of a loss, that all other insurance 
activity is either selling or incidental to 





Bachman Presents Paper 

Conferences in connection with the 
War Damage Corporation detained 
Mr. Lilly in New York, and his paper 
was presented by Assistant Manager 
R. G. Bachman of the Fire Compa- 
nies’ Adjustment Bureau. Mr. Lilly 
had hoped to fly out for the closing 
sessions, but found it impossible to 
do so. 











selling; therefore, the selling of insur- 
ance is the selling of loss adjusting. 

“Loss adjusting, then,’ he said, “is 
the stock in trade of the insurance busi- 
ness. ‘It is your merchandise, your com- 
modity. And, as in all other lines of 
endeavor, it is vitally essential that your 
stock in trade be the very best because 
the standing of your institution cannot 
maintain if it is not. Nor can it be 
the best until all of those in its produc- 
tion become conscious of its importance 
and demand that it be the best.” 


Fault in Administration 


ff fe tia tee De 


Mr. Lilly said, that pub- 
lic opinion is not what it should be, then 
it seems to be incontestable logic that 
the fault lies in the administration of 
ss adjustment work. He said insurance 
uld never allow itself to forget that 
there is no substitute for ethics and 
ulty no matter how large or small the 
w influential or humble the claim- 

t, and continued: 
people must and do question the 
of those who are carelessly 


Potter Lauds Insurance Women; 
Urges Selling of “Big Six Lines” 


Francis W. Potter, field supervisor, 
Aetna Casualty & Surety Co., speaking 
at Thursday morning session of the in- 
surance women’s meeting in St. Paul, 
said that if there ever was a time for 
women to become an influential factor in 
the insurance business, it is now. “Dur- 
ing wartime,” he said, “ours is an essen- 
tial industry and everyone connected 
with it has a wonderful opportunity to 
do his part in making it function effi- 
ciently.” 

Pointing out that large numbers of 
women have come into the business in 
the past year to handle agencies built up 
by husbands, fathers and brothers, Mr. 
Potter said that others have built up 
agencies through their own efforts and 
still others are holding down pos‘tions 
as underwriters both in agencies and 
home offices and other positions of re- 
sponsibility formerly held by men. 

Mr. Potter said he had come into con- 
tact with many women agents in a re- 
cent trip from coast to coast and he 
expressed the belief that generally speak- 
ing, they are bring ng greater enthusi- 
asm to the business than most agents 
who have grown up with it. “They are 


willing to learn and they are willing to 
try many of the newer forms of insur- 
ance,” he said. “They seem to realize 
that for the more than 162 different 
forms of insurance, there are thousands, 
even millions of prospects.” 


“Big Six Lines” 


Mr. Potter took up what he called 
“The Big Six Lines,” which offer agents 
little competition and tremendous op- 
portunities, listing them as follows: 

Public Liability Other Than Automo- 
bile—The new, broad, up-to-date com- 
prehensive policy, he sa‘d, has opened 
up a new era in the sale of public lia- 
bility insurance; there is no war exclu- 
sion under public liability insurance and 
thus coverage applies if the claimant is 
injured during a blackout or as a result 
of the policyholder’s participation in civ- 
ilian defense activities. 

Burglary and Robbery. — Broadening 
these policies has made them easier to 
explain and more attractive to the buy- 
ing public, Mr. Potter sad. Burglars 
have a better opportunity to do their 
work without detection in dimout and 
blackout communities, he said, and also 
because many items no longer are manu- 
factured, stolen goods are easily sold at 
good prices. “All of these factors com- 
bine to provide a greater need for all 


forms of burglary and robbery insurance 
than ever before,” Mr. Potter said. 

Plate Glass.——With the cost of labor 
higher, prem‘ums have increased very 
little and many agents are writing their 
renewals for a three-year period to pro- 
tect their assureds against any increase 
in rates. 

Combination Residence.—The all-em- 
bracing residence contract includes not 
only residence burglary and all forms 
of residence and personal liability but 
also employers’ liability with full med- 
ical aid, dog and saddle-animal liability, 
liability for minor children and_ water 
damage. Mr. Potter said the water dam- 
age clause is most desirable today due 
to the difficulty of getting replacements 
and the high cost of labor for painting 
and carpenter work after a water dam- 
age loss. 

Commercial Water Damage.—This cov- 
erage, he said, offers a wide market. 
With large stocks being carried by 
stores, warehouses and manufacturing 
plants, the danger of a serious loss from 
water damage is great; consequently, it 
is little wonder that premiums in this 
line have increased greatly and will con- 
tinue to increase, 

Fidelity Bonds——On this subject, Mr. 
Potter said: “Due to the great turnover 
of employes in most businesses there 
never was a time when an employer need- 
ed the investigation services afforded by 
fidelity bond coverage as he does today. 
Because many of these new employes 
are working in positions of trust, agents 
will find prospects in a receptive mood 
when they sol‘cit fidelity bonds today.” 





liberal. They cannot respect this, even 
though they be the beneficiaries. The 
smallest claim must be reviewed and its 
amount determined. That is expected 
of all because all people do that in their 
business and personal transactions, how- 
ever small. 

“Admittedly, it is not so easy for the 
fellow in the heat of competition to ig- 
nore an immediate though temporary 
advantage to be had from a fast and 
extravagant settlement lacking all busi- 
ness formality. But again, there is no 
enduring substitute for equity and ethics. 
Wholesome and honorable business con- 
duct alone can survive. Why need there 
be any inclination at all to go further 
than the reasonable limits of indemnity ? 
And in my career in this work I have 
never heard of a company desiring to 
do less. 


Fundamentals of Adjusting 


“The fundamentals of successful loss 
adjusting are these, briefly. The adjust- 
er must be physically and mentally 
worthy of representing the insurance 
business to the public. There should be 
no restraint on his time employed in an 
adjustment because his time spent, if 
properly applied, is worth far more than 
its cost, not only in the determination 
of the amount of loss but in the devel- 
opment of a good public attitude toward 
your business. He must be patient and 
courteous, examine into every item of 
loss, just as we all examine our pur- 
chases and count our change. 

“He must have the single ambition 
to deal effectively with the public. And 
to do that he, too, must submerge all 
selfish interests and work for the gen- 
eral good of your business. 

“There is nothing mysterious about 
loss adjusting. It is a business transac- 
tion, pure and simple, and to be directed 
by the rules of sound business conduct. 
But it can become complicated and in- 
volved; not, however, if all parties main- 
tain a purpose to do it right because 
the interests of all those affected are 
identical. The answer for one is the 
answer for all. 

“If there is to be further improve- 
ment, all in the insurance business must 
be unceasingly alert to the vital impor- 
tance to them of dignified loss adjust- 
ing.” 


Insurance Not a One-Sex Business, 
Fitzpatrick Declares at Banquet 


C, J. Fitzpatrick, secretary, United 
States Fidelity & Guaranty Co., principal 
speaker at the banquet of the National 
Association of Insurance Women, said 
it would be unfair and illogical to say 
that insurance women have made good 
only because, of the war, but it is rea- 
sonable to say that exigencies created by 
the war have placed women’s value in a 
clearer I ght. 

Indicative of women’s importance in 
insurance, he cited the record of a com- 
pany which has a total of 9,200 agents. 
Of these 770 are women operating their 
own agencies. In the other offices, 
women in key positions number 3,745, 
and Mr. Fitzpatrick explained that by 
key positions “I mean that these women 
know all the answers.” 

“Recogn'tion .of women in insurance 
has come almost overnight,” he said. 
“Ten years ago women in_ insurance 
might be said to be the widows and 
orphans who took over on the death of 
their husbands and fathers, and clerks 
and office managers who had grown up 
in an agency and made themselves in- 
dispensable. Then there crystallized the 
concept that knowledge is power and 
many of the companies opened schools 
for agents and their key people. I think 
the standing of the women in the classes 
—usually they are at the top—awakened 
us to the fact that insurance was no 
longer a one-sex proposition. 

Prejudice Swept Away 

“The war and persistent demands of 
the armed forces have swept away preju- 
dice and custom and brought to women 
the opportunity to show that they can 
and will deliver the goods. They have 
now a status which in normal times 
might have taken them many years to 
attain. So far as home office or agency 
management is concerned, or underwrit- 
ing or claims handling, we company peo- 
ple are willing to concede that there is 
no reason in the world why women can- 





CLARKE J. FITZPATRICK 


not do the work as efficiently and thor- 
oughly as men. : 

“Today the public is demanding proot 
of usefulness from every business and 
the companies must look to you who 
know the whys and wherefores of insur- 
ance to educate the consumer in the need 
for coverage that affords protection, se- 
curity and peace of mind. As for the 
companies a standard insurance con- 
tract, plus a claim department that makes 
friends for the agent out of both claim- 
ant and insured, is the best instrument 
in the interest of public good will that 
we can offer you. I put emphasis on 
the adjuster as a good-will builder, for 
his attitude and diplomacy can do much 
to harm or help the friendly attitude of 
the public toward our business.” 
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National Association of Insurance Women, St. Paul 





Hinkley’s Brochure for Women 
Is Distributed at St. Paul 


‘Business Opportunities for Insurance direct your questions 
tomer’s answers will lead him to see the 
: qt point and believe that he has discovered 
chure written by Ralph G. Hinkley, man- something. Your duties in an insurance 
> handling-of many 


Office Women” is the subject of a bro- 


eer of the New England Department of — office require 
hie \inerican Insurance Group at tails; it can 


Boston, for d'stribution at the St. Paul 


" ‘tal 
meeting of the Natonal Association of — ee ee 
Insurance Women. apply the saiaaiaian of good 
Mr. Hinkley outlines briefly the his- ship, you will derive 
tory and general principles of fire in- faction in selling 
surance, office 
rate books, inland marine insurance, col- need. This will 
lections, stock cempanies vs. mutuals, new thrills, but 


and savs in conclusion: 


“Vn, a a Sa : central aa 
You may say, atter all, the centra OKLAHOMA CITY PUTS IN BID 
St. Paul, Minn., 
City has now 


theme of this brochure is merely com- 
mion sense and courtesy in dealing with 
eople—and that is so. The first funda- 


ae he insurance 
mental in salesmanship is to allow the t ore 


if you do not 


practice, manuals and come to your office the protection they 


ployer’s income—and your own as well.” 





women’s 1943 convention. 





Tyayy r 1 
HUN eT 
be made to feel that he is buying rather f ; 
5 “te Le eedintiitace Stat oats St. Paul, Minn., | 
t 1 1) 1g SO SO A a ( ¢ . . 
et ee ; igen . Liverpool Groups 
vet h'm to do that by using the power 
r suovestic 4 : 4 x : 
sista eas for the meeting, printed in the national 


“It has been said that no one ever colors. 
won an argument, and it is therefore 
unwise to argue. It is much better to 


ectatmanianlicl C. F. Liscomb 


(Continued from Page 19) 


Eglof on Comprehensive 


St. Paul, Minn., June 25—John H. Cooperation in 
j gasoline, sugar and all supplies. 
Should Practice Thrift 

“3. By practicing thrift and the reg- 

ular periodical purchasing of war bonds 

not just token purchases, 

insur- but regular and i 

limit of your ability. 

By participation 

spective rating is to compensation, “the fense activities and Red Cross projects. 

5. By communications 

friends, relatives and acquaintances 

the armed forces. 


I:glof, supervisor, agency field service, 
asualty and surety department of the 
Travelers, predicted in his address here 
today that comprehensive liability poli- 
‘ies are going to change the whole con- and stamps, 


ance. He said that comprehensive poli- 
cies are to lability insurance what retro- 4, 


ening wedge to unlimited millions of 
premiums.” 


o sell himself, because he must ROYAL GROUP GIVES PROGRAMS 
25——The Royal- 


women’s association with 


regular 


Barrett on Premium Budgets 
St. Paul, Minn., | 


rett, Kansas City 
Bancredit Corp., 
ance women here 
le nand for insurance 


service has bec 


very year 


premium budgeting 


premium budget 
increasingly notable Headquarters of the Insurance Feder- 


cheerful encouraging and Pes A on 
and your expression of affection, patriot- 
ism and admiration. 

—W. A. Bar- “6. By cheerfulness in your daily 


branch manager, First work and bravery in disaster and always 


to the insur- ‘keep your powder dry.’” 
said that the 


CHICAGO OFFICES MOVE 


to the agent ation of Illinois, Insurance Advisory 
listed as fol- Council, Illinois Association of Insur- 


ws: converting year policies to ance Agents and other organizations 

term coverag of collection whose work is cleared through Lillian 

problem; elimination of competition for Herring, secretary, moved June 22 to 

leneth of increased com- Room 616, Insurance Exchange Build- 
ncon ing, Chicago. 


MILWAUKEE, BALTIMORE BID 

St. Paul, Minn., June 24—Milwaukee 
is making a bid for the 1943 convention 
of the National Association of Insurance 
Women and Baltimore has announced its 
intention of seeking the 1944 meeting. 
However, conditions are such that it is 
by no means certain a convention will 
be held in 1943. 


MRS. McCASKIE ON PANEL 

St. Paul, Minn., June 5.—Mrs. Florence 
McCaskie, New York City, was named 
substitute for Helen Williams, also of 
New York, who was to have participated 
in a panel discussion on Friday after- 
noon at the women’s meeting here. Tillie 
Thomas, Atlanta, also scheduled for the 
panel, was unable to be present. 


DORIS DELONG IS DELEGATE 

Doris Delong of the Hartford Fire 
office was named delegate of the 
Des Moines Association of Insurance 
Women to the convention of the Na- 
tional Association of Insurance Women 
to be held in St. Paul, June 24-27. Other 
Des Moines representatives at the meet- 
ing were Doris Philips of the Insur- 
ance Bureau, president of the Des 
Moines. organization, Mary Holiday, 
Mary Place and Ruth, Closs. 


Elsie B. Mayer 


(Continued from Page 19) 











sand women united for a common pur- 
pose. 
Incorporated in Colorado 

Mrs. Mayer said the association had 
been incorporated in Colorado during 
the year. Many members, she said, havé 
been invited to speak on programs of 
state associations of insurance agents 
while she, as president of the organiza- 
tion, was asked to speak at the Kansas 
City meeting of the National Associa- 
tion at Kansas City last Fall. 

“Now, more than ever,” she said, “we 
will have a chance to prove our ability 
as we are called upon to fill the posi- 
tions left vacant by the men who are 
being taken in the armed forces and for 
defense work. I urge every one of you 
to be ready when that call comes. What 
more patriotic service can we render 
than to keep the business going?” 

In conclusion, Mrs. Mayer presented 
the association with a twenty-five dollar 
war bond, the gift of insurance women 
in Denver. 





GLENS FALLS DIVIDEND 
Directors of the Glens Falls have de- 
clared a quarterly dividend of 40 cents 
a share, payable July 1 to stockholders 





WANTED: Mutual fire insurance under- 


writer capable of administering departmental 
authority. State age, experience and salary 
expected. Excellent opportunity for qualified 
person. 

Box 1437, The Eastern Underwriter, 





41 Maiden Lane, New York. 








CARROLL R. I. COMMISSIONER 


Native of Providence, Now With Manu- 
facturers’ Companies in New York; 
Succeeds H. N. Morin 
J. Austin Carroll, Providence, at pres- 
ent production manager and underwriter 
for the Manufacturers’ Fire and the 
Manufacturers’ Casualty Companies in 
New York City, has been appointed In- 
surance Commissioner of Rhode Island, 
effective July He succeeds H. N. 
Morin, who recently resigned from the 
office to become associated with a Latin 

American insurance company. 

Mr. Carroll is a native of Providence 
and has maintained residence there while 
making his office in New York. He was 
graduated with an A.B. degree from 
Providence College in 1928, and began 
his insurance career with the National 
Bureau of Casualty & Surety Under- 
writers in 1936, serving in several dif- 
ferent sections of the country. 

He remained with the bureau until 
December, 1941, when he joined the 
Manufacturers’ companies in New York. 





ROBERT McCONNELL DIES 
Served as General Manager of Royal 
and L. & L. & G. Before Re- 
tirement in 1931 

Robert McConnell, former gcneral 
manager of the Royal and Lverpool & 
London & Globe at the head office in 
Liverpool, England, died June 18. He 
retired in 1931. 

Mr. McConnell joined the Royal in 
1896 and served in Liverpoc!] unt:] 1900 
when he became manager of the branch 
at Manchester. In 1907 he was made 
assistant secretary at London and the 
following year was advanced to secre- 
tary. He retained that post until 1929 


“when he returned to Liverpool as_ gen- 


eral manager of the two companies. He 
made several visits to the United States. 


F. Sidney Holt W ill Handle 
Publicity Work for I. A. C. 


I*. Sidney Holt, supervisor of publicity 
for the Aetna Fire Group, has taken 
over the publicity work for the Insur- 
ance Advertising Conference, following 
the resignation of Arthur D. Grose, su- 
per‘ntendent of the publicity departme nt 
of the a Group. 

Mr. Grose, who has handled publicity 
for the advertising conference for some 
time, is now so busily engaged in two 
important civilian defense jobs that he 
was forced to give up the I.A.C. work. 





of record June 12. 











Rain insurance: 
The Eagle Star was the first stock company 
in the United States to Write Rain insurance. 


RAIN ..¢ \ farmers bike for, i 
sports events hope agaist ith Because ‘of the 
rapidly approaching outdoor, ’ ; .* 
NOW is your ‘opportanity t to. introduce to sports ’ 


authorities the financial protection afforded by 


% 


5 

* 
. 
s 
















glad na you. Our Rain Manual, con- 
taining forms, rules, rates and other general 
information, is you Urs for the asking. Write for 
one today. ‘s \ 

Relieve your assuteds of the strain of worry 
‘by arranging for them to INSURE rather than 
HOPE AGAINST _ 
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basic purpose ot 
this advertisement. 
Notice that it is written 
from your standpoint... 
and that it appears where 
your best prospects and 
clients will see it—in Time, 
the weekly news mag2zine. Look 
for it—in color—in the July 6th 
issue of Time. The Aetna Fire 
Group. W. Ross McCain, President. 


YW 
x‘? 





A 


AC ) ys 


as things grow in value. they need more protection 


Your Victory Garden zs not the 
only thing that recently has 
increased in value. 

e m_ @ 


Your home, household furniture and 
furnishings, any business property 
that you own, are all worth more than 
they were a short time ago. They 
would be more difficult and costly 


to replace. 
e e e 


To safeguard fully the dollar value of 
what you own, it is important to have 
full insurance coverage. Why not let a 
reliable local agent or broker check 
over your policies this week and make 
sure they meet this test? A good man 





Che Atina Fire 


to consult is the agent representing 
the Aetna Fire Group . . . and it will 
take a load off your mind to know 
that your insurance is adjusted to 
present day conditions. 


It also takes a load off your mind to have 
your insurance with a capital stock com- 
pany such as those comprising the Aetna 
Fire Group . . . where your policy is 
backed by both a paid-in capital and 
surplus... where you are never liable 
for assessment. 


e e ® 
Don’t Guess About Insurance 


—CONSULT YOUR LOCAL 
AGENT OR BROKER 





HARTFORD, CONNECTICUT 


Aetna Insurance Co, * The World Fire & Marine Insurance Co. * The Century Indemnity Co. * Piedmont Fire Insurance Co. © Standard Insurance Co. of N.Y. * S:cndard Surety & Casualty Co. of N.Y. 


Cp. 4 44 through conflagra- 
Since 70 19 tions, wars and 
financial depressions, no policyholder 
has ever suffered loss because of failure 
of the Aetna to meet its obligations. 








WARS CONFLAGRATIONS DEPRESSIONS 
1846 1835—New York City 1819 
— 1845—New York City se 
1851 —San Francisco 
ol | 1866—Portland, Me. 1843 
War 1871 —Chicago 1857 
1898 1872—Boston 
Spanish- | 1877—St. John, N.B. 1873 
American | 1889—Seattle; Spokane 
Wer | 1901—Jacksonville, Fic.| '299 
1917 | 1904—Baltimore 1907 
a 1906—San Francisco 1921 
1941 1908—Chelsea 
World 1914—Salem 1929 
War 2 1941— Fall River 
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Mews Talks to aitiees 
On Insurance Services 


SPEAKS AT DETROIT MEETING 





Says Emphasis Should Be Placed on 
Vital Elements of Insurance Be- 
sides Promise to Indemnify 





Milton W. Mays, director of the Busi- 
ness Development Office, speaking be- 
fore the Naticnal Association of Build- 
ing Owners and Managers at Detroit, 
“What Are You 


said that people in the insur- 


June 23, on the subject, 
Gettin’,” 
ance business have emphasized the pro- 
mise to indemnify almost to the exclu- 
sion of every other feature of the in- 
surance transaction. 

“I do not deny the vast importance 
of this promise,” he said, “nor would 
I suggest that it be emphasized less. 
However, | do believe that it has been 
a mistake on our part to give so little 
emphasis to the other elements of the 
insurance transaction which are of such 


vital importance. It would not be sur- 
prising to me if, as vou think about 
your insurance, you think only about 
the nayment you will receive if you suf- 
fer less. It would not surprise me if 


you thought of your insurance merely 
as a cure for an immediate and for- 
tuitous ailment.” 

Mr. Mays compared the service of the 
local agent to the wheels and steering 


mechanism of an automobile and_ said 
that through h'm insurance is first put 
in mot’on and through him its course 1s 


determined. 
Salaried Salesmen 

“Unfortunately,” he said, “certain of 
these authorized to countersign insur- 
ance policies under the various state 
laws ine accurately be described as 
a local insurance merchant. I am think- 
ing of those salaried salesmen who are 
employed by a few insurance carriers. 
I am certain that you know well the 
advantages of dealing through an inde- 
pendent insurance merchant rather than 

irough a salaried salesman whose first 
oyalty might reasonably be expected to 
: to the organization paying his salary. 
The continued success of the local in- 


surance agent depends upon his render- 
ing a satisfactory service to you at all 
times and upon his making the protec- 
tion of your interests paramount to all 
other matters.” 

Mr. Mays brought out the civic re- 
sponsibilities of the insurance agent and 
continued : 

“But how does he fit into the insur- 
ance transaction? He is the man who 
analyzes your insurance needs and ac- 
quaints you with the hazards to which 
you are exposed, so that if you are 
caught with an uninsured loss you at 
least will have had warning of your 
exposure to it. He is the man who 
makes certain that your receive the bene- 
fit of the latest and best forms of cover- 
age and the lowest rates to which you 
are entitled. He is the man who ad- 
vises you and acts as your personal 
representative should you suffer loss. 
He is the man who is available twenty- 
four hours a day to serve you and coun- 
sel with you on any matters pertaining 
to insurance.” 

Stock Company Activities 

Mr. Mays told of some stock com- 
pany activities, such as preparation of 
the building code of the National Board 
of Fire Underwriters, the campaign for 
safety in schools, inauguration of Fire 
Prevention Week, drafting of the model 
arson law and emergency service in case 
of catastrophe. 

The man who buys a capital stock fire 
insurance policy, Mr. Mays said, is get- 
ting not only a promise of indemnity, 
he is getting unquestioned financial 
strength, inspection and grading of cities 
and development of the national elec- 
trical code, he is also getting the serv- 
ices of a personal insurance adviser and 
participation in every constructive and 
worthwhile conservation and _loss-pre- 
vention measure sponsored by his insur- 
ance carriers for the comfort, safety and 
well-being of himself and his family. 


BUSH JOINS U. S. AIR FORCE 


William P. D. Bush, secretary of the 
American Insurance Co. of Newark and 
its affiliates, the Columnbia Fire and the 
Dixie Fire has been commissioned a 
captain in the army air force. He left 
June 11 for duty in Washington. Mr. 
3ush served with the ambulance service 
in the World War and was two years 
in France. 





Winners Announced in 
N. Y. Society Courses 


Winners in the New York Insurance 
Society courses on fire loss adjusting 
and the legal principles applied to insur- 
ance were announced Saturday. They 
were selected on the basis of examina- 
tion marks. 

Hamilton C. Wade, of Hamilton & 
Wade, Inc., finished first among stu- 
dents in the fire loss adjusting instruc- 
tion. Second place went to Harold W. 
Osterlund, special agent for the Travel- 
ers, and third to Robert FE. Singer, an 
insurance broker. 

In the legal principles, John C. UI- 
reich, assistant manager of all risks and 
inland marine for the Cemmercial Union, 
was first, John L. Gwydir, solicitor for 
Farjeon Ballin Co., second, and Ken- 
neth EF. Weissenborn, of Continental 
Casualty, third. 

The later courses was taught by 
George I. Gross of the law firm of 
Powers, Kaplan & Berger, with J. Don- 
ald Whelehan, Deputy Superintendent 
of Insurance of New York a guest lec- 
turer. EK. C. Niver, executive vice-presi- 
dent of the New York Board of Fire 
Underwriters, instructed the adjusting 
class. 





Hoffman 50 Years With 


. >] . 
Firemen’s of Washington 

William M. Hoffman, president of the 
Firemen’s of Washington, D. C., since 
1921, on June 12 celebrated his fiftieth 
anniversary with the company. He start- 
ed with the company in 1892 as a run- 
ner and was appointed a clerk in 1903. 
He became assistant in 1905 and secre- 
tary in 1907. 

Mr. Hoffman is also a member of the 
insurance agency of Howard Hoffman, 
which represents the following compan- 
ies: American Equitable, Firemen’s, Buf- 
falo, Home of New York, National Union 
Fire, Security of New Haven, Hartford 

co'dent & Indemnity and Home Plate 
Glass. Mr. Hoffman has long been a 
regular attendant at National Board of 
Fire Underwriters annual meetings and 
is widely known in the business. 











Departments— 
CHICAGO 
PITTSBURGH 

SAN FRANCISCO 
KANSAS CITY 
INDIANAPOLIS 
PHILADELPHIA 
MONTREAL 
TORONTO 

















American Equitable Assurance Company of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Knickerbocker Insurance Company of New York 
Organized 1913 


Merchants and Manufacturers Insurance Company 
Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 


Corroon & Reynolds, Inc. 


MANAGER 
92 William Street, New York 


Losses paid exceed Two Hundred and Fifty Million Dollars 


. 

















ADVERTISING HELD VITAL 





Camden Fire Says There Must Be No 
Letup Now in Broadcasting Agents’ 
Services to the Public 
Advertising by insurance companies 
is particularly valuable now the Cam- 
den Fire holds and should not be cut 
out. In an editorial in the current issue 
of the Camden Advisor, Clark W., 
Smitheman, editor and advertising man- 
ager of the company, calls advertising 
the sword arm of business. For the 


first time in twenty years, he points out, 
insurance agents are not competing with 
auto salesmen or refrigerator dealers 
and therefore they now have spec‘al op- 
portunities to sell protection which 
should be supported by adequate adver- 
tising. The editorial is present in part: 

“Insurance is a part of the American 
fabric and must carry on as best it can 
in a world bent on self-destruction and 
barbarism until sanity returns. We will 
face difficulties—obstacles w'll confront 
us in unsuspected places—and as the 
war reaches its climax the going will 
be tougher and tougher. Girls will re- 
place men in the home office, and in 
many agencies; trained workers will be 
replaced by untrained; experienced ex- 
ecutives will probably be drafted for mil- 
itary duty—but insurance will go on 
protecting private property and paying 
losses. Just as American home owners 
and businessmen cannot get along with- 
out insurance in wartime, neither can 
insurance get along without advertising 
in wartime. 

“The primary function of advertisine 
is to inform. If there was ever a time 
when agents and the public needed to 
be informed it is now. Another func- 
tion of advertising is to build prestige 
and loyalty to a firm. Even manufac- 
turers with nothing to sell the public are 
using advertising now to help keep alive 
the public’s affection. We have a prod- 
uct to sell—there is no scarcity of our 
raw material—indemnity—as long as 
paper and ink and a promise to pay 
hold out, we can do business. Let us 
use that sword arm to the utmost in 
defense of our income. 

“All our agents are not going to shut 
up shop, Some may be drafted, some 
may be shorthanded for a time. Some 
may find the loss of automobile pre- 
miums a real hardship for a long time, 
but all are going to need the goodwill 
of customers and former customers as 
long as they both shall live. 

“There may be a changing viewpoint, 
a modernized approach, a more serious 
consideration of the sales problem, but 
there must be no letup in advertising 
an agent’s service to the public. 

“Read the papers, listen to the radio, 
plan battles for the Army and Navy, 
but don’t forget that life goes on. 

“Camden Fire will continue to pro- 
vide a full measure of advertising for 
its agents in 1942, In 1943 cur plans 
will necessarily be affected by our abil- 
ity to get materials such as paper and 
binding wire. It may be necessary to 
abandon temporarily the printing of 
memo books or blotters. These ‘good- 
will’ items may be replaced by other 
kinds of advertising when the time 
comes.” 





Fire Losses in May 
Show Decline of 9% 


Fire losses in the United States in 
May are estimated at $23,233,000 by the 
National Board of Fire Underwriters. 
This total indicates a 9% decline from 
the same month last vear when losses 
amounted to $25,637,000 and compares 
with $23,446,590 with May, 1940. For 
the first five months of 1942 losses are 
estimated at $148,082,000, compared with 
$139,010,000 for the same period last year 
and with $150,563,480 for the first five 
months of 1940. Fire losses in January 
and February this year were larger than 
for the corresponding months of 1941 
but during the last three months losses 
have fallen below the totals for the same 
months a year ago. 
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United States Fire Insurance Co. . 
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The North River Insurance Co. 


Westchester Fire Insurance Co. . . . «© «© + «© + 
The Allemannia Fire Insurance Co. of Pittsburgh. . . Organized 1868 
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Organized 1824 Richmond Insurance Co... . . . 
Organized 1822 Western Assurance Co., U.S. Branch. 
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Organized 1836 
Incorporated 1851 


Organired 1837 British America Assurance Co., U.S. Branch . . . Incorporated 1833 


PACIFIC DEPT, SAN FRANCISCO e SOUTHERN DEPT., ATLANTA 


ALLEGHENY DEPT., PITTSBURGH 





Southern Fire Insurance Co., Durham, N.C. . . . Incorporated 1923 
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Re-elected President of 


Insurance Brokers Ass’n 


Underwood & Underweod 
CARLTON O. PATE 


Directors of the Insurance Brokers 
\ssociation of New York, Inc., have re- 
elected all the officers for another year. 
The officers are as follows: President 
Carlton O. Pate, Pate & Robb; first 
vice-president, M. B. Dutcher, Frank 
& DuBois; second vice-president, J. F. 
Brennan, Rollins, Burdick, Hunter Co.; 
treasurer, S. Stanley Gray, McLean & 
McLean, Inc.; secretary, George W. 
Will, Stewart, Hencken & Will, Inc. 

The nominating committee, consisting 
of C. L. Despard, chairman, R. P. Dor- 
land and Courtlandt Otis, expressed the 
conviction that “it would be unwise at 
this time to change officers, particularly 
as so many problems have come up in 
the last few weeks of a _ continuing 
nature.” 


De Lanoy, Kipp & Swan Move 
To New Wall Street Offices 


De Lanoy, Kipp & Swan, brokerage 
firm of New York City, has moved into 
new offices at 52 Wall Street. Since 
1930, the offices have been located at 
33 Liberty Street. William C. De Lanoy, 
chairman of the firm, founded it in 
1882, in his own name, and in 1890 
his brother, Edwin P. De Lanoy, now 
retired, joined him as a partner. Reuben 
R. Kipp and John L. Swan became 
officers of the firm in 1910. 

Mr. Kipp is now president and Mr. 


Swar vice-president. Other officers 

Drake De Lanoy, assistant vice- 
president; Edward C. Reinfelder, treas- 
urer; W. Frank Cudlipp, secretary; 
Philip N. Pike, assistant treasurer; John 
(. O'Donnell, assistant secretary. The 
board of directors comprises Messrs. 
William C. De Lanoy, Kipp, Swan, John 


Riefenstahl and Drake De Lanoy. 


NEW CANADA PREMIUM TAX 


The new budget of the Dominion of 
Canada provides for an additional 2% 
tax on fire and casualty insurance com- 

premiums. 





CHARLES F. KEES DIES 
Well Known Insurance Man of Cleve- 
land. Ohie, Passes Away at 77; 
Retired Four Years Ago 

Charles F. Kees, dean of insurance 
men on Cleveland’s West Side, died at 
his home there June 18 after a lingering 
illness. He had maintained offices for 
half a century at Loraine Avenue and 
West 25th Street. Cleveland, where his 
father, the late William H. Kees. en- 
tered the insurance business in 1875. 

Born in Cleveland seventy-seven years 
ago, Mr. Kees was branch manager of 
the National Liberty until 1927, when 
he became the comnanv’s agent in his 
district. Because of ill health he re- 
tired four vears ago from the business, 
which is now being conducted by R. A. 
Urquhart, h's son-in-law, who had been 
associated with him for twenty years. 

Mr. Kees served nine years as a trus- 
tee of the Insurance Board of Cleve- 
land. He was a member of Elsworth 
Lodge, F. & A. M.; Hillman Chapter, 
Royal Arch Masons, and Al Sirat Grotto. 
Surviving are his wife and two daugh- 
ters. 


Indiana Agents Propose 
National Ass’n Changes 


Officers and directors of the Indiana 
Association of Insurance Agents, meet- 
ing June 12 at Indianapolis, unanimously 
adopted a resolution proposing a more 
democratic method of choosing officers 
and executive committee members of the 
National Association of Insurance 
Agents. Last month the New York 
State Association adopted a similar res- 
olution but did not propose any definite 
plan whereas the Indiana Association of- 
ficers have distributed a proposal to the 
National Association and the various 
state associations. 

The Indiana agents’ plan would divide 
the country into nine districts with one 
member of the executive committee 
elected from each district. The presi- 
dent of each state or district association 
would be allowed one vote in the election 
of the executive committee member from 
his section of the country. The mem- 
bers of the national executive committee 
would nominate the president, vice-pres- 
ident, secretary and treasurer of the 
National Association with the nomina- 
tions acted upon by the membership at 
the annual convéntion. The ret’ring 
president would become chairman of the 
executive committee, as is now done. 





ALBANY WOMEN HEAR PINK 

Insurance Superintendent Louis  H. 
Pink of New York addressed the eighth 
meeting of the Insurance Women of Al- 
bany last evening at the Wellington 
Hotel in Albany. Miss Luella I. Good- 
ridge, president, presided. This meet- 
ing closed the first season of the 
woman's association. 


MARCH IN ROCHESTER PARADE 

Members of the Board of Underwrit- 
ers of Rochester, N. Y., participated in 
the gigantic war week parade on Friday 
evening, June 19. Marching with the 
agents were brokers, managers, adjust- 


ers, special agents, rating organization 


men and women and employes from 
most of the insurance offices of the city. 


QUEBEC BROKERS ELECT 


Geoffrion of Montreal President; Oppo- 
sition Voiced to Any Easing of 
Agency Licensing Laws 
C. E. Geoffrion of Montreal was elect- 
ed president of the Insurance Brokers 
Quebec at the annual 
officers were 


Association of 
meeting. Other 
D. A. Hanson, Montreal, chairman of 
the board: Arthur McBean, Montreal; 
Stuart Rolland, Montreal; H. R. Bouf- 
fard, Quebec City; Aime Guertin of 
Hull, vice-presidents; T. V. Depatie. 
Montreal, honorary treasurer; J. C. 
D’Auteuil, secretarv-treasurer. 

Directors elected were G. Parizeau, J. 
Drapeau, P. FE. Tremblay, W. R. Bulloch, 
G. S. Parke and T. W. Lyman, all of 
Montreal; P. A. Boutin of Quebec, F. J. 
Conway of Sherbrooke, M. Gelinas of 
Three Rivers, J. Durocher of St. Hya- 
cinthe, P. H. Plourde of Victoriaville. 

The meeting was featured by the 
strong objection which was voiced 
against any possible relaxation in the 
province in the regulations affecting li- 
censing of fire insurance agents. It was 
pointed out that there is a proposition 
now before the provincial government to 
permit licenses for employes of indus- 
trial companies whose main interest 1s 
placing insurance on their own property. 
The meeting claimed that ths would be 
an abuse of provincial licensing laws. 


elected 





“State of Pa.” Honors 
R. B. Myers, Local Agent 


Elmer Van Dusen, secretary of the 
Insurance Co. of the State of Pennsyl- 
vania, traveled to Lancaster, Pa., on June 
16 to present to Robert B. Myers, head 
of the Myers Agency, a twenty-five year 
certificate and to express the company’s 
appreciation for the continuous repre- 
sentation of the company by the agency 
for that period. 

The Insurance Co. of the State of 
Pennsylvania appointed the Myers Agen- 
cy in 1914, The agency itself dates back 
to 1883, being one of the oldest agencies 
in Lancaster and having been founded 
by the father of the present agent. 
Robert B. Myers joined the agency upon 
his graduation from Franklin & Marshall 
College and assumed the full responsi- 
bility of the office in 1940. Mr. Myers 
is a member of the Pennsylvania Asso- 
ciation of Insurance Agents and a past 
president of the Lancaster Agents Ex- 
change. 





Wright Special Agent for 
Standard in New England 


Appointment of Warren L. Wright as 
special agent for the Standard of New 
York, a member of the Aetna Fire 
Group, was announced by Vice-Presi- 
dent Guy E. Beardsley. Mr. Wright 
will cover Massachusetts, Rhode Island 
and Connecticut, making his office at 141 
Milk Street, Boston, where the com- 
pany maintains headquarters under the 
supervision of State Agent W. H. Bou- 
te'l, 

Mr. Wright is a native of New Eng- 
land and received his education in and 
around Boston. He has been connected 
with two general agencies and his ex- 
tensive insurance experience also. in- 
cludes emplovment by two large insur- 
ance companies. 


Conick and Crapser Lead 
Producers’ WDC Forum 


President Archibald J. Smith of the 
Association of Local Agents of the City 
of New York invited all producers in 
the territory to attend a question and 
answer forum on War Damage Corpora- 
tion coverage at the New York Board 
room this morning. 

Assistant United States Manager H. 
C. Conick of the Royal-Liverpool Groups 
and Secretary E. G. Crapser of the Pa- 
cific Fire Insurance Co. are scheduled to 
answer questions on the fundamentals 
of the WDC system. 
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JONES ANNOUNCES NEW MANUAL 


Prepared as Basis of License Examina- 
tions for Agents and Brokers; Han- 
son Supervises Work 


Paul F. Jones, Illinois Director of In- 
surance, announces that a new manual 
for use by candidates 
brokers’ licenses has 


of examination 
for agents’ and 
been published and is now being dis- 
tributed for use as a basis of license 
examinations after June 1, 1942. The 
manual is in the form of questions and 
answers, suggested as an outline of 
study to guide applicants in preparation 
for license examinations. 

The questions are in a different form 
than those which will be used in the 
written examinations. The introductory 
pages explain: “The information given 
herein is designed to assist in preparing 
for examination. The questions asked 
on the examination will be based upon 
the information contained in this man- 
ual. Each applicant should study the 
classifications of insurance which the 
examination will cover and be prepared 
to apply information contained in this 
manual in answering examination ques- 
tions.” 

The new manual has been prepared 
under the supervision of H. Walter 
Hanson, Jr., supervisor of the license 
branch. Officers of many Illinois insur- 
ance organizations were invited to assist 
in the revision of this manual by sug- 
gesting questions on new topics. 





Agents’ and Brokers’ Course 


Awards to Be Made Today 


The prize winners in the agents’ and 
brokers’ qualification course have been 
announced by the Insurance Society of 
New York. The winners are, first prize, 
Christopher Messinger of the Fidelity 
& Deposit; second, Joseph C. Penz of 
Despard & Co. and third, Frank B. 
Miller, Jr., of C. L. Bussing, Inc. : 

The Scciety announces completion otf 
plans for the presentation of certificates 
to the thirty-five members of the agents 
and brokers’ qualification course. These 
certificates will be awarded today on the 
second floor, 85 John Street, at 1 p. m. 
Carl J. Stephan, member of the Society's 
general educational committee and for- 
mer lecturer for that organization, will 
preside as chairman of the meeting, and 
Alex Goldberger, president of the Brook- 
lyn Insurance Brokers Association, will 
make a few remarks upon the necessity 
of present day brokers’ and agents’ keep- 
ing abreast of contemporary develop- 
ments in the profession. The brokers 
and agents’ oath will be administered, as 
in the past. . 





J. SEWELL ULRICH IS DEAD 

J. Sewell Ulrich of Plainfield, N. J. 
insurance adviser to Union County and 
president of J. S. Ulrich & Co., insur- 
ance and real estate firm, died at his 
home June 19 at the age of 50. He was 


formerly president of the Republican 


Club of Plainfield. 
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War Damage Coverage in Demand 


(Continued from Page 1) 


cations and rules were distributed from 
the ground floor in the National Board 
3uilding and also later from the offices 
of the General Brokers Association at 
60 John Street. The Brooklyn Insur- 
ance Brokers Association was due to 
receive a large supply. 

In tackling this huge job of getting 
the public insured against war risk the 
producing forces are working efficiently, 
diligently and loyally, despite the handi- 
caps they have encountered. They have 
been on the job day and night this last 
week and their task is far from com- 
pleted. 

Mortgagee Interests 


The question whether mortgagees can 
demand that mortgagors buy war dam- 
age insurance under existing mortgages 
has been studied widely and the pre- 
vailing opinion with respect to New 
York State is that the mortgagee has 
no such power. There is, however, no 
unanimity of opinion and a minority of 
legal experts hold that the law will al- 
low mortgagees the right to ins‘st on 
purchase of the war damage insurance 
by property owners. 

In the case of new mortgages or mort- 
gages coming up for renewal there is no 
question but that the mortgagee can 
insist upon purchase of the war risk in- 
surance. The mortgagee there holds the 
power to refuse to grant or extend the 
loan. Some lending institutions may de- 
cide to protect their wide mortgage in- 
terests by purchase themselves of war 
damage insurance on all items without 
knowing whether in many individual 
cases the property have or have not 
likewise bought this protection. The 
whole problem awaits clarification. 


Blanket Insurance 

Rule 11 of the WDC regulations states 
that “Policies may be issued to mort- 
gagees or other holders of security or 
financial interests in property eligible 
for coverage under these regulations. 
The rate shall be determined according 
to these regulations on the basis of the 
coded classification of the property and 
risks covered and the coverage shall be 
subject to all the conditions of the 
policy. If blanket policies are issued 
covering mortgagee or other financial 
interests, the provisions of these regula- 
tions relating to blanket insurance shall 
apply. (See Rule 9) 

Rule 9 on blanket insurance reads as 
follows 

“Where more than one property is 
under the same ownership whether at 
one or more locations, all such properties 
may be insured under one policy for an 
amount of insurance covering blanket 
on all such properties, provided the ap- 
plication (and the schedule, if any) shall 
set forth the approximate distribution 
of the total coverage on all such prop- 
erties according to the respective states, 
territories, possessions, and coded cities 
of location. The rate for blanket insur- 
ance shall be the rate for the highest 
rated building or location. The ‘pro- 
rata distribution’ clause in the policy 
applies with respect to blanket insurance 
written to less than 90% coinsurance.” 

The application forms include a loss 
pavable provision and in any case where 
the applicant for insurance desires that 
payment under the policy be made to any 
party in interest in addition to the in- 
sured, the loss payable provision must be 
completed properly. No mortgagee 
clause will be attached to the policy. 


Blackall on Mortgagee Coverage 


Insurance Commissioner John C. Black- 
all of Connecticut issued a statement on 
war damage insurance this week in which 
he discusses the problem of covering 
mortgagee interests. 

“T have been asked,” said Mr. Black- 
all, “if the banks have a right to demand 
such insurance. That depends entirely 
on the mortgage note. The mortgage 
note in general use in Connecticut con- 
tains a clause which says substantially 


that the property used as collateral se- 
curity shall be kept insured for the bene- 
fit and to the satisfaction of the mort- 
gagee. In my opinion this gives the 
mortgagee or the bank the authority to 
request such coverage. 

“T do think the banks have been pre- 
cipitous and somewhat unwise in de- 
manding that the coverage be arranged 
and completed prior to June 27. It is 
true that the automatic insurance now 
in force expires on July 1 and that the 
new coverage must be effected with the 
application in and the premium for the 
first year paid, but on account of the 
magnitude of the task involved, it prob- 
ably will be physically impossible for the 
agents of the country to familiarize 
themselves sufficiently with the program 
and for the War Damage Corporation 
itself to make available the applications 
so that every one will be covered before 
July 1. 

“Tt would seem that while binders are 
frowned on, some method could be used 
by which the insurance would be applied 
for and I trust that this will be done. 
The local agents certainly are to be 
considered and they should have a fair 
opportunity to take care of their own 


clients before the banks insist on taking 
out blanket policies.” 
Commissions 

While brokers and agents are limited 
to a maximum service fee, or commission, 
of $1,000 on each policy paid, a single 
assured may have several policies cov- 
ering different types of risks and thus 
the producer of producers for a large 
concern may receive a total of four er 
five thousand dollars. The rules state 
that one policy shall be permitted to the 
insured for each of the following types 
of property: properties at fixed locations 
and vehicles when specified, property in 
transit, builder’s risk on hulls, cargo 
stored afloat, hulls and growing crops 
and/or orchards. 

Private War Risk Insurers 

The Loyalty Group of Newark and the 
General of Seattle Group are withdraw- 
ing from insuring war risks on their 
own as of July 1 and have become fidu- 
ciary agents of the WDC. The General 
of Seattle, however, will write use and 
occupancy and some other war risks 
which the WDC will not underwrite. The 
Rhode Island Insurance Co. had not de- 
cided early this week whether it would 
become a fiduciary agent of the WDC 
or continue to write war risks coverage 
of .its own, confining its activities to 
some large risks already on the books. 

Negotiations with respect to Federal 














BOUT THE MIDDLE OF THE 
1718 CENTURY A DUKE OF 
BURGUNDY DECIDED TO FIGURE 
OUT MATHEMATICALLY WHAT 
THE CHANCES WERE OF A NUM- 
BER RECURRING AT ROULETTE. 
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One of the chief cornerstones of modern actuarial 





The basic motive for the purchase of insur- 
ance is man’s age-old desire to relieve him- 
self and his family of the risk of financial 
set-back—whether it be by reason of death, 
fire or other hazards to his property. By 
providing adequate protection that is indi- 


National Union 


and Birmingham 


FIRE INSURANCE COMPANIES 
PENNSYLVANIA 


PITTSBURGH 


science was laid when this Prince of France set 
Blaise Pascal to work spinning countless roulette 
wheels, making computations, and calculating 
chances, with the sole purpose of gaining a game- 
ster’s advantage. He little realized that this caprice 
gave impetus to the discovery of the theory of 
probabilities, which was destined to make possible 
modern insurance. 


vidually suited to the needs of his assureds, 
the insurance agent renders a vital, all-im- 
portant service to his fellow men! National 
Union and Birmingham agents are backed 
all the way, with modern efficient service 
and friendly cooperation! 











insurance on securities, currency and 
other “paper” are expected to enter an 
active stage within a few weeks. Under 
the act the WDC appears to have the 
right to provide insurance on property 
of this nature under special arrange- 
ments, but there has been insuffic’ent 
time in which to carry on active discus- 
Such insurance would be affected 
in many ways by financial practices such 
as methods of delivering securities, evi- 
dences of ownership, and so on. The 
Federal agency is, however, reported un- 
officially to be willing to provide a 
workable program as soon as the rush 
of work on the present insurance plans 
has subsided. 


sions. 


Christensen on Rates 

Replying to some criticisms of rates, 
for classes other than small dwellings 
and farms, as being too high, Frank 
Christensen, executive vice-president of 
the WDC and also executive vice-presi- 
dent of the America Fore Group, said 
this week in Washington: 

“The rates represent the consensus of 
opinion of the government officials and 
underwriters who fixed them. We had 
a definite feeling that the insurance had 
to be priced so that the average member 
of the public could take it and I think 
think we have succeeded. We have had 
no complaints that the rates are too high 
and preliminary indications are that a 
large amount of war damage insurance 
is being taken out.” 


Over 400 Attend Newark 
Meeting on War Damage 


More than 400 local agents, brokers 
and company men attended the mass 
meeting on war damage insurance held 
Monday afternoon in the auditorium of 
the American of Newark and sponsored 
by the Essex County Insurance Agents 
Association. President Arthur Zimmer- 
man presided and Vice-President Lau- 
rence E. Falls of the American outlined 
the War Damage Corporation coverage 
and answered a host of questions asked 
by producers. J. E. Pearce of the Sched- 
ule Rating Office also explained some of 
the provisions of the Federal insurance. 
Agents were present not only from Es- 
sex County, but also from Hudson, Pas- 
saic, Union and Middlesex Counties, 
showing the wide desire of the agents 
to qualify themselves to handle this 
insurance properly. 

The Essex County Association also 
carried a one-quarter page advertisement 
in one of the Newark newspapers call- 
ing the attention of the public to this 
insurance and offering he services of 
the members of the association whose 
names appeared in this ad. 








American of Washington 


Officers Are Re-elected 


All officers and directors of the Amer- 
ican Fire Insurance Co. of Washington, 
D. C., have been re-elected for the com- 
ing vear. They are president, Carl J. 
Bergman; vice-president, Victor B. Dey- 
ber; treasurer, Harry M. Packard; sec- 
retary, George M. Emmerich; and as- 
sistant secretary, M. Bergmann. Di- 
rectors include Chapin B. Bauman, Max 
Walten, W. H. Blanz, Edward L. Mce- 
Aleer and the officers. 

Mr. Emmerich’s report revealed that 
total resources have grown to $720,- 
000 in the past year. Mr. Emmerich 
was congratulated on his record of serv- 
ice with American Fire since 188, a 
total of fifty-eight vears. 


NORTH BRITISH OUTING 
\bout 430 employes and their friends 
attended the annual outing and field day 
of the Emploves Club of the North Brit 
ish & Mercantile Group on June 18 at 
Indian Point, N. Y. After an enjovable 
boat ride up the Hudson on the “Peter 
Stuyvesant,” members and guests spent 
the afternoon participating in a program 
of athletic contests. Prizes were award- 
ed later by the committee to the win- 

ners of the various athletic events. 
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B. A. Jochen on Agency 
Operations in Wartime 


URGES SETTING UP RESERVES 


Advises Agents to + Saalet on Prompt Pay- 
ment of Premiums as This Is No 
Time to Extend Credit 





Problems of agency operation in war- 
time were analyzed by Bert A. Jochen, 
assistant Western manager of the Amer- 
ican of Newark, in a talk at the quar- 
terly luncheon meeting of the Minne- 
apolis Underwriters Association at the 
Curtis Hotel June 8. He urged these 
points: 

Reserving commiss‘ons until earned, 
citing the danger of cancellation on ac- 
count of the war ending and the effect 
on an agency if one or two good cus- 
tomers ask for cancellation. 

Reserving of irregular expenses, such 
as income taxes, large life insurance pre- 
miums and real estate and_ personal 
property taxes. 

Credit and collections. Federal regu- 
lations do not apply to insurance and the 
weak agent is apt to let his customer 
put him off to pay the grocer, tailor 
and other creditors. The strong agent, 
however, will capitalize on the Federal 
regulations to insist on prompt payment. 
“Here is an excellent opportunity to put 
your agency on a sound basis,” com- 
mented Mr. Jochen. He added that vari- 
ous freezing orders are bound to have 
an effect on many businesses. 

He urged agents to specialize on per- 
manent customers. 

“Many agents right now are most in- 
terested in jumbo defense lines,” he 
said. “This reduces competition with 
regular merchants when defense spend- 
ing is over.” 

Mr. Jochen advised economies in office 
operation. “A saving of $5 represents a 
20% commission on a premium of $25,” 
he pointed out. 





Emergency Specifications 
For Defense Fire Hose 


Fire chiefs and others interested in 
maintaining an adequate supply of fire 
hose for any emergency were consider- 
ably perturbed when the War Produc- 
tion Board order, released earlier th‘s 
year, cut the amount of new rubber 
which could be used in hose from about 
seventeen to a maximum of seven 
pounds per hundred feet in the 2'%-inch 
size, and correspondingly in other sizes. 
This order had the immediate effect of 
making it impossible for manufacturers 
to supply hose meeting the standard of 
Underwriters’ Laboratories and the spe- 
cifications under which thousands of 
cities have been ordering. 

Orders for new hose placed by cities 
and industrials about the time of the 
WPB restriction came back with the 
word that the hose could not be sup- 
plied to meet existing requirements. This 
resulted in a deluge of inquiries to Un- 
derwriters’ Laboratories from fire chiefs, 
purchasing agents, and insurance inspec- 
tion bureaus asking, in effect: “What 
shall we do? What kind of hose can 
we get?” 

To help remedy this situation Under- 
writers’ Laboratories, after considerable 
experimentation and research, developed 
in emergency alternate specification for 
ire hose. Manufacturers are now sup- 
eas hose built to the new specifica- 


Canadian Fire Losses 
Are Higher This Year 


At the conclusion of the first half of 
1942 there is no way of estimating in 
full the fire losses of Canada. However, 
conservative estimates seem to indicate 
that Canadian fire losses are more than 
$1,000,000 ahead of the corresponding 
period of last year. 

Considerable interest is being shown 
in the viewpoint of Dominion Superin- 
tendent of Insurance G. D. Finlayson in 
the current fire loss situation. Mr. Fin- 
layson is quoted as saying: 

“Looking beyond the end of the last 
war the record of insured losses shows 
that by 1922 the losses had reached more 
than twice the amount incurred in 1914. 
If this ratio can be applied to the total 
property loss insured and uninsured, and 
if we have to look forward to a similar 
ratio for the next few years, it will mean 
that our property loss, which in 1939 
was less than $25,000,000, may by 1947 
amount to $50,000,000. 

“Tt is interesting to examine the rec- 
ords of the last three years and to com- 
pare it with that of the few years fol- 
lowing the outbreak of war twenty-five 
years ago. The increase in the total 
property loss in 1941 over that in 1940 is 
to a large extent a reflection of the 
increase in values of buildings and stocks 
incident to war activity and the hazard 
arising from full-time operation of prop- 
erty mechanized for production of war 
equipment.” 





E. N. Woods 40 Years With 
The North British Group 


E. N. Woods, assistant general adjust- 
er in the loss department of the North 
3ritish & Mercantile Group, was hon- 
ored recently by his departmental asso- 
ciates with a luncheon at the Drug & 
Chemical Club. G. L. Scott, general ad- 
juster, acted as toastmaster and at the 
conclusion of the luncheon in behalf of 
those assembled, presented Mr. Woods 
with a set of Kroydon golf clubs and 
other golf equipment. 

Mr. Woods entered the employ of the 
North British Group as file clerk June 
16, 1902. Through diligent application to 
his duties he advanced through various 
positions in the loss department until he 
was made assistant general adjuster on 


January 1, 1924. 





INDEPENDENT ADJUSTERS ELECT 

James N. Curley, head of the Curley 
Adjusting Bureau, Philadelphia, was 
elected president of the National Associ- 
ation of Independent Insurance Adjust- 
ers at the annual meeting of that 
organization held in the Coronado Hotel, 
St. Louis, on June 11, 12 and 13. Other 
officers who will serve are as follows: 
Vice-president, N. Tierney of the Chi- 
cago office of Toplis & Harding, and 
secretary-treasurer, Lynn Horton, Okla- 
homa City. 


BERNARD E B. “GOUGH DIES 

3ernard B. Gough, who until forced to 
relinquish his business activities about 
eight years ago because of his health, 
was engaged in the insurance brokerage 
business in Baltimore, died June 6 at the 
Union Memorial Hospital, Baltimore. 
Mr. Gough, who was 61 years of age, 


started his career as a lawyer but re- 
tired from this work to engage in in- 
surance brokerage. 


Cancel Conventions, 
Joseph Eastman Asks 


RAILROAD TRAFFIC INCREASING 








Due to Troop Movements and War 
Business; Appeals For Voluntary 
Cooperation by All 





In a strong appeal for voluntary co- 
operation to reduce congestion of pass- 
enger traffic in order to give preference 
to travel necessary to the war, Joseph 
B. Eastman, director, Office of Defense 
Transportation, has asked all associa- 
tions and companies to defer all meet- 
ings and tours not related to the war 
effort and to “skeletonize” those indi- 
rectly related and to postpone state and 
county fairs. He has also asked that 
private passenger cars not be used for 
vacations and that vacations even via 
rail be staggered and so planned as to 
be directed to some part of the country 
where transportation may not be as over- 
burdened. He asked that individuals do 
not travel for mere pleasure. 

Military Traffic Increasing 

At the same time Director Eastman 
made it clear that vacations “are desir- 
able from the standpoint of public health, 
efficiency and morale.” Said Mr. East- 
man: “Hundreds of thousands of troops 
who must be moved over long distances 
have first call on our passenger facili- 
ties,” adding that troop movements have 
been heavy but they “will be much heav- 
ier.” Also the volume of “necessary 
business travel” is rising. 

Insurance companies and associations 
have already called off many of their 
usual conventions voluntarily in an ef- 
fort to cooperate to the utmost with the 
Government in this emergency. Many 
others have been cut down to strictly 
business meetings, with dates so ar- 
ranged as to involve a minimum of 
week-end travel. 





Kentucky Agent Is Awarded 
Citation by Berea College 


James L. Gay, Mayor of Berea, Ky., 
for the last thirty-three years and rep- 
resentative of the Philadelphia Fire & 
Marine Insurance Co. at Berea for near- 
ly twenty-five years, has been awarded 
the “citation of honor” by Berea Col- 
lege, which is this year celebrating its 
eighty-sixth anniversary. Mr. Gay also 
represents the Insurance Co. of North 
America. The citation reads: 

“A worthy citizen of this community, 
he has assumed responsibility in many 
different organizations devoted to the 
public interest; treasurer of the Berea 
Chapter of American Red Cross since 
its inception; trustee of the Union 
Church of Berea since 1899, and mem- 
ber of the prudential committee of Berea 
College since 1918.” 





CORRECTION 

In the account published June 12 
of the decision of the New York Court 
of Appeals in the case of Hoopestown 
Canning Co. et al v. Louis H. Pink et al, 
in which the court unanimously upheld 
the right of the Superintendent to regu- 
late operatiors of foreign reciprocal in- 
surers authorized to do business in the 
state, the headline erroneously attrib- 
uted the decision to the Appellate Divi- 
sion. As the body of the story indi- 
cated, this was a decision of the Court 
of Appeals which reversed the opinion 
of the Appellate Division. 
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1942 Best’s Guide with 
Key Ratings Published 


The latest annual edition of the In- 
surance Guide With Key Ratings, pub- 
lished by Alfred M. Best Co., Inc., an- 
nually for the past thirty-six years, has 
just been issued. The Guide shows, at a 
glance, the policyholders’ and financial 
ratings of all fire, casualty, surety and 
marine, stock, mutual, reciprocal and 
Lloyd’s insurance companies operating 
in the United States, whether domestic 


or foreign. Each company exhibit con- 
tains a five-year financial underwriting 
exhibit, five-year comparative distribu- 
tion of assets and five-year investment 
gain or loss results. 

The Guide costs $5 a copy. 

The policyholders’ ratings are based 
upon the analysis of a number of fac- 
tors which, in the operation of any in- 
surance institution, results in the per- 
manency of the organization and the 
degree of safety to the public. The 
financial rating indicates the Best com- 
pany’s estimate of the net safety factor 
of each company and is based on the 
surplus to policyholders plus equities in 
unearned premiums and reserves, less 
any indicated shortage in reserve. 

Best’s Guide also contains, in addi- 
tion to the financial, underwriting and 
rating exhibits, a number of charts and 
lists. Some of them are the seventy- 
five largest American stock fire and ma- 
riné insurance companies and the fifty- 
five largest American stock casualty in- 
surance companies listed in the order 
of policyholders’ surplus and _ relative 
rank as to premiums written and total 
admitted assets; companies writing re- 
insurance exclusively; all companies re- 
tired from business in the past six 
years; all insurance groups and fleets; 
list of underwriters agencies; types of 
business written by all companies and 
states in which those companies are li- 
censed to write business; list of all un- 
derwriting, regulatory and advisory or- 
ganizations and stock insurance com- 
pany membership in these organizations. 
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Full Text of Insurance Policy 
Issued by War Damage Corporation 


Following is the full text of the insur- 
ance policy of the War Damage Corpora- 
tion which ts now being issued to those 
who are buying the government protection 
through agents and brokers: 

In consideration of the payment of 
the premium, the corporation agrees to 
indemnify the insured, and legal repre- 
sentatives, against direct physical loss of 
or damage to the property described in 
the attached application which may re- 
sult from enemy attack including any 
action taken by the military, naval or 
air forces of the United States in re- 
sisting enemy attack. 

This insurance shall take effect on the 
effective date herein stated, at noon, 
standard time, at the place where the 
property is located, and shall terminate 
twelve months thereafter, at the same 
hour. 

The representations, terms and condi- 
tions of the application attached hereto 
shall be a part of this policy, and ex- 
cept as otherwise herein provided, this 
policy shall cover the property described 
in the application, for the amounts 
therein stated, while located in the 
place(s) stated in the application, but 
not elsewhere. 

Assignment of this policy shall not be 
valid except with the written consent 
of the corporation. 

The provisions printed on the follow- 
ing pages are made a part of this policy, 
and this policy shall also be subject to 
such other provisions, stipulations and 
agreements as may be added hereto, 
over the signature of a duly authorized 
fiduciary agent. 

In witness whereof, the corporation 
has executed this policy, but this policy 
shall not be valid unless countersigned 
by a duly authorized fiduciary agent of 
the corporation. 

Amount of Loss 

The amount of loss shall not exceed 
the actual cash value of the property 
nor the interest of the insured therein 
at the time of loss, nor the amount it 
would cost to repair or replace the prop- 
erty with material of the kind and qual- 
ity within a reasonable time after the 
loss. No allowance shall be made for 
compensation for loss of use, loss of 
profits, loss resulting from delay or de- 
terioration, loss or impairment of 
market, cessation of work, fixation of 
price or value, interruption of business 
or manufacture or occupancy, or for 
consequential loss. No allowance shall 
be made for any increased cost of re- 
pair or reconstruction by reason of any 
ordinance or law regulating construction, 
use or repair. 

Concealment or Fraud 

This policy shall be void if, whether 
before or after a loss, the insured has 
wilfully concealed or misrepresented any 
material fact or circumstance concerning 
this insurance or the subject thereof, or 
the interest of the insured therein, or 
in case of any fraud or false swearing 
by the insured relating thereto. 

Property Excluded 

Unless specifically provided in writing 
hereon, this policy shall not cover ac- 
counts, bills, currency, deeds, evidences 
of debt, securities, money, bullion, 
stamps, furs, jewelry, precious and semi- 
Precious stones, works of art, statuary, 
Paintings, pictures, etchings, antiques, 
stamp and coin collections, manuscripts, 
books and printed publications more 
than fifty years old, models, curiosities, 
objects of historical or scientific interest, 
pleasure water craft, pleasure aircraft, 
standing timber, growing crops, orchards, 
or any real property which is not a part 
of a structure or building. 

Premium 

The premium required by the regula- 
tions of the corporation shall be paid 
in full prior to the effective date. If a 


check is tendered in payment of pre- 
mium and such check is not honored 
upon presentation for the full amount 
thereof, this policy shall be void. 
Perils Not Covered 

The corporation shall not be liable for 
loss caused directly or indirectly by: 

(a) blackout; burglary, robbery, theft, 
larceny, pillage or looting, sabotage, 
vandalism or malicious mischief; or 

(b) neglect of the insured to use all 
reasonable means to save and preserve 
the property after damage resulting from 
the perils herein covered. 

Pro Rata Distribution 

If any item of insurance covers blanket 
in or on more than one building, struc- 
ture or place, the amount of insurance 
under such item shall attach in or on 
each building, structure or place in that 
proportion which the value of the prop- 
erty in or on each said building, struc- 
ture or place shall bear to the value of 
all of the property covered by such 
blanket item. 

This pro rata distribution clause shall 

(Continued on Page 30) 





Believes Savings Banks 


Will Buy War Coverage 


That savings banks will be large pur- 
chasers of war damage insurance was 
evidenced by the interest displayed in a 
talk on the subject given June 17 at a 
mecting of the Savings Banks Associa- 
tion of Connecticut by Clinton L. Allen, 
assistant secretary of the Aetna Fire 
Group. Besides stressing the various 
types of protection available to mort- 
gagees or other holders of loans secured 
by real estate, he spent more than an 
hour answering questions posed by the 
bankers of Hartford County and ad- 
jacent towns. 

Mr. Allen, who supervises the Aetna 
Fire Group’s war damage insurance divi- 
sion, has made a careful study of the 
subject in Washington, D. C. 





PREMIUM FINANCE CHANGES 

Due to a Federal Reserve regulation 
recently issued covering credit, First 
Bancredit Corp. has decided to with- 
draw its new premium financing plan 
brought out early year. The plan in- 
volved three year term policies with the 
premium divided into three annual in- 
stallments. While the new reserve regu- 
lation does not extend to such a plan 
First Bancredit executives decided it 
best to withdraw it. The regular pre- 
mium financing service of First Ban- 
credit continues and Vice-President 
Robbins reports business the past three 
months the largest since the company 
entered that field. 





General Agents Permitted 
To Write WDC Insurance 


The War Damage Corporation is ap- 


proving the appointment of general 
agents to act as representatives of fire 
company fiduciary agents. The WDC 
has said that all sub-appointments must 
be specifically approved and assigned 
code numbers as they must perform at 
the responsibility of the compan‘es ap- 
pointing them. 


Commercial Standard Pres. 
Entering Army Air Force 


A. Morgan Duke, chairman of the 
board of the Commercial Standard of 
Fort Worth, Tex., announces that leave- 
of-absence has been granted to J. R. 
Plummer, president of the Commercial 
Standard, so that he may serve in the 
Army Air Force. Mr. Plummer reported 
to officers’ tra‘ning school on June 24. 

During the leave-of-absence W. B. 
Todd, executive vice-president of the 
Commercial Standard, will perform the 
duties of president. K. F. Vasen, vice- 
president and secretary-treasurer, will, 
as in the past, continue direction of all 
of the fiscal affairs and home office per- 
sonnel of the company. 





General of Seattle to 
Write War Risks for WDC 


The General of Seattle on June 30 
will discontinue writing war damage in- 
surance for itself and together with the 
First National will become fiduciary 
agents of the War Damage Corporation 
in writing this coverage. However, the 
companies will continue to write war 
risk insurance on use and occupancy 
risks, rents and other hazards which 
the WDC will not cover. 





WAR DAMAGE ADVERTISING 

Trustees of the Insurance Club of 
Washington, D. C., have appointed a 
special committee to arrange group ad- 
vertising relating to war damage insur- 
ance in the name of the club. On the 
committee are Ralph W. Lee, Jr., secre- 
tary; Albert J. Phillips of Howard W. 
Phillips & Co., William D. Ellett of El- 
lett & Short, C. Ralph Baker of A. H. 
Baker & Co., and William N. Payne, 
Jr., of National Capitol Insurance. 





Maryland Committee 
To Report on State Risks 


Whether state property in Maryland 
should be insured against war risk and 
bombardment is being considered by a 
committee of three men appointed by 
Governor Herbert R. O’Conor which will 
submit its recommendations to state of- 
ficials. Harry F. Ogden, president of the 
Fidelity & Guaranty Fire, Baltimore, is 
one of the members of the committee, 
the others being Austin McLanahan of 
the Savings Bank of Baltimore and AI- 
bert D. Graham of the First National 


Bank. 
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I. M. U.A. Acts to Cut Competition 


From Non-Association Companies 


The Inland Marine Underwriters As- 
sociation recently approved amendments 
to its by-laws dealing with marine man- 
agerial offices and New York metropoli- 
tan agents designed to curb competi- 
tion from non-association companies in 
these offices. The amendments become 
effective August 15 and read as follows: 

“1. Addition of a new Sub-Section 3 
following Sub-Section C 2 as follows: 
‘3. It shall not be permissible to maintain 
a marine managerial office which writes 
business on behalf of or places busi- 
ness with any company on a basis at 
variance with the forms, rates and rules 
of this association.’ 


“2 Addition of a new Sub-Section 4 
following Sub-Section D 3 as follows: 
‘4. It shall not be permissible to main- 
tain a metropolitan agent which writes 
business on behalf of or places business 
with any company on a basis at variance 
with the forms, rates and rules of this 
Association.’ ” 

These rules have applied to general 
agents for some years and state, among 
other things, that the agencies cannot 
write regulated lines in non-I.M.U.A 
companies at less than the official pre- 
mium rate nor pay to sub-agents more 
commission than provided by I.M.U.A. 
rules. The rule does not apply to purely 
local agents here or elsewhere. 





SHIP PERSONNEL COVERAGE 


War Shipping Administration to Issue 
Up to $5,000 per Man to Cover Loss 
of Life Only 


The War Shipping Administration is 
now prepared to provide war risk insur- 
ances covering the lives of masters, of- 
ficers and crews of ocean-going United 
States flag or United States owned mer- 
chant vessels in excess of the amounts 
of insurance provided by the owner ot 
the vessel. 

This insurance will be issued in 
amounts of from $1,000 to $5,000 per 
man and will be issued at the option of 
the insured party for periods of for one 
to six months. Officers or seamen de- 
siring to purchase such insurance should 
make application through the steamship 
line of which they are employed, and 
the War Shipping Administration will 
issue policies when so applied for in ac- 
cordance with the procedure set forth 
in its General Bulletin No. 1. 

Where officers or seamen wish to ap- 
ply direct to the War Shipping Admin- 
istration, application form should state 
name of steamship line, vessel upon 
which officer or seaman is employed, 
amount of insurance requested, period 
for which insurance is requested and 
name and address of beneficiary. Such 
application must be accompanied by a 
certified check for premium. 

Until further notice the premium 
charge for such insurance will be $10 
per month for each $1,000 of coverage 
The policies issued will cover only loss 
of life and will not include injury, disa- 
bility, illness or other claims. 





Raise War Risk Rates 


Following the British defeat in Libya 
marine underwriters in this market 
Tuesday announced an increase of 244% 
in the cargo war risk rate on shipments 
to and from Africa excluding the Medi- 
terranean but including Egyptian Medi- 
terranean ports, ports in the Red Sea 
and other Eastern Ports east of the Red 
Sea, but not East of Cape Comorin (at 
the southern tip of India). 





The previous rate of 121%4% was in- 
creased to 15%. The rate ap plies only 
on shipments via the Cape of Good 
Hope route. Shipments to Mediterranean 


ports other than Egypt are quoted only 
on application. 
CORROON & REYNOLDS DIV. 
& Reynolds Corp. has de- 
clared a dividend of $1.50 a share for the 
quarter ending June 30, 1942, on account 
accumulated dividends on its pre- 
i able July 1 to stock- 


orroon 


terred stock, paya 
holders of record June 23. 


OPPOSE AUTO DEALER AGENTS 


Canadian Underwriters Adopt Resolution 
Against Granting Licenses to 
Such Agencies 

One of the topics at last week’s an- 
nual meeting of the Canad’an Under- 
writers’ Association centered around the 
movement now under way to have auto- 
mobile dealers in Ontario licensed as in- 
surance agents. 

One company executive, interviewed 
after the meeting, stated that due to 
the efforts of the Ontario Fire & Cas- 
ualty Insurance Agents’ Association, 
companies in the province have been 
literally flooded with letters from fire 
and casualty agents opposing granting 
of such licenses. 

It is reported that a resolution was 
passed at the C.U.A. meeting unani- 
mously opposing granting of such li- 
censes and at a special meeting of the 
executives of the All-Canada Insurance 
Federation, which immediéately followed 
the C. U. A. meeting, a similar resolu- 
tion was passed. 

Copies of these resolutions are to be 
sent to superintendents of insurance of 
each of the nine provinces in Canada. 





David U. Gurney Promoted 
By Jones & Whitlock, Inc. 


Jones & Whitlock, Inc., of New York 
announces the election of David U. Gur- 
ney as assistant secretary. Mr. Gurney 
joined the Jones & Whitlock organiza- 
tion in 1938 after having been associated 
with Chubb & Son for a number of 
years. He has a well rounded experience 
in the inland marine field and has a wide 
acquaintance among agents and brokers. 

Jones & Whitlock, Inc., are United 
States inland marine managers for the 
following companies: American Home 
Fire, Fulton Fire, Globe & Rutgers Fire, 
Hanover Fire, Insurance Co. of the State 
of Pennsylvania. 





War Damage Form 
(Continued from Page 29) 


not apply if this policy is subject to 
90% or 100% coinsurance. 
Coinsurance 
The corporation shall not be liable for 
a greater proportion of any loss than 
the amount ‘of insurance under this 
policy bears to the stipulated percentage 
of the actual cash value of the property 
described in the application at the time 
when such loss occurs. The stipulated 
percentage shall be the percentage of 
coinsurance stated in the application. 


If the claim for loss is both less than 
$10,000 and less than 2% of the total 
amount of insurance upon the property 


described in the application, at the time 
such loss occurs, no special inventory 
or appraisal of the undamaged property 
shall be required, and if the property 
described in the application consists of 
two or more items, the provisions of this 
paragraph shall apply to each item sep- 
arately. 

The provisions of this coinsurance 
clause shall not apply to dwellings com- 
prising less than five family units, nor 
to farm properties. 


Other Insurance 

If there is any other insurance cover- 
ing the property insured hereunder, 
whether prior to, subsequent to, or sim- 
ultaneous with this insurance, which in 
the absence of this insurance would 
cover the loss or damage hereby cov- 
ered, then the corporation shall not be 
liable thereunder for more than the ex- 
cess over and above such other insur- 
ance. 

Mortgage or Other Interests 

If the application provides that loss 
hereunder shall be payable in whole or 
in part to a payee other than the in- 
sured, and the insured fails to render 
proof of loss within the time required 
by this policy, such payee shall, upon 
notice, as if named as the insured herein, 
render proof of loss as herein specified 
within sixty days thereafter, and_ shall 
be subject to provis‘ons hereof as to 
examination under oath, appraisal, time 
of payment and bringing suit. 


Cancellation 

This policy may be cancelled upon re- 
quest of the insured and surrender of 
this policy, only in case of change in 
ownership of the property, or in the in- 
sured’s interest therein. If this policy 
be issued in violation of the regulations 
of the corporation in effect at the time 
of issuance, this policy may be can- 
celled by the corporation by delivering 
or mailing five days’ written notice to 
the insured, and to the loss payee, if 
any, at the address given on the applica- 
tion. In the event of cancellation, the 
net premium shall be pro rated and re- 
turned in conformity with the regula- 
tions of the corporation. 

Requirements in Case of Loss 

In the event of loss, the insured shall 
give immediate written notice to the 
corporation, furn‘sh a complete inven- 
tory of the destroyed, damaged and un- 
damaged property, stating the quantity, 
cost and actual cash value of each article 
and the amount claimed thereon, and 
file with the corporation a proof of loss 
within sixty days after the loss unless 
such time is extended by the corpora- 
tion in writing. Such proof of loss, 
signed and sworn to by the insured, shall 
state the insured’s knowledge and belief 
as to the time and origin of the loss, the 
interest of the insured and all others 
in the property, the actual cash value of 
each item thereof and the amount of loss 
thereto, and all contracts of insurance 
covering any of such property. If re- 
quired, the insured shall furnish.verified 
plans and specifications of any build‘ngs, 
fixture or machinery destroyed or dam- 
aged; as often as may be required, ex- 
hibit to any person designated by the 
corporation all that rema‘ns of any prop- 
erty herein covered; submit to examina- 
tions under oath by any person named 
by the corporation and subscribe the 
same; and, as often as may be required, 
produce for examination all books of 
account, bills, invoices and other vouch- 
ers, or certified copies thereof, if orig- 
inals be lost, at such reasonable time 
and place as may be designated by the 
corporation, and permit extracts and 
copies thereof to be made. 

Appraisal 

In case the insured and the corpora- 
tion fail to agree as to the actual cash 
value or the amount of loss, then, on 
the written demand of either, each shall 
select a competent and disinterested ap- 
praiser and notify the other of the ap- 
praiser selected within twenty days after 
such demand. The appraiser shall first 
select a competent and disinterested 
umpire, and in the event of their fail- 
ure within fifteen days to agree upon 
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such umpire, then on request of the in- 
sured or the corporation, such umpire 
shall be selected by a judge of a Federal 
Court of the district in which the prop- 
erty is located. The appraiser shall 
then appraise the loss, stating separately 
actual cash value and loss to each item; 
and, failing to agree, shall submit their 
differences, only, to the umpire. An 
award in writing, so itemized, of any 
two when filed with the corporation shall 
determine the amount of actual cash 
value and loss. Each appraiser shall 
be paid by the party selecting him and 
the expenses of appraisal and the um- 
pire shall be paid by the parties equally. 


Corporation’s Options 


It shall be optional with the corpora- 
tion to take all or any part of the prop- 
erty at the agreed value, and also to 
repair, rebuild, or replace the property 
destroyed or damaged with other of like 
kind and quality within a reasonable 
time on giving notice of its intention so 
to do within thirty days after the re- 
ceipt of the proof of loss; but there 
can be no abandonment to the corpora- 
tion of any property. 

Payment of Loss 

Any loss shall be payable within sixty 
days after proof of loss as herein pro- 
vided, as received by the corporation and 
ascertainment of the loss is made either 
by agreement between the insured, mort- 
gagee or loss payee, if any, and the 
corporation expressed in writing, or by 
the filing with the corporation of an 
award as herein provided, and if the 
loss shall be payable to a payee other 
than the insured, the amount of any 
loss shall be payable to such payee as 
interest may appear. 

Suit 

No suit or action for recovery of any 
claim, shall be sustainable in any court 
of law or equity unless all the require- 
ments of this policy shall have been 
complied with, or unless commenced 
within twelve months after the date of 
loss. 

Subrogation 

The corporation may require from the 
insured an assignment of all right of 
recovery against any party for loss to 
the extent that payment therefor is made 
by the corporation. 

Waiver 

No permission affecting this insurance 
shall exist, or waiver of any provision 
be valid, unless granted herein or ex- 
pressed in writing added hereto. No 
provision, stipulation or forfeiture shall 
be held to be waived by any require- 
ment or proceeding on the part of the 
corporation relating to appraisal or to 
any examination provided for herein. 

Extension of Time 

If the insured is unable to comply 
with any of the provisions of this policy 
applicable to a loss because of enemy 
action, occupation or control, the in- 
sured’s right of recovery shall not be 
prejudiced, provided the insured shall 
comply with such provisions within a 
reasonable time after the insured be- 
comes able to do so, but in no event later 
than six months thereafter. 
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Pepper War Benefits Bill Split Up; 
Three Titles of it Pass the Senate 


Civilians Employed Outside U. S. A. Get First Attention; 


New Bill Covering People Within This Country Being 
Studied by Senate Finance Committee 


The United States Senate passed on 
June 22 Titles III, IV and V of the 
Pepper bill, setting up civilian war bene- 
fits for those injured or killed while 
employed outside the United States. 
This portion of the bill is now before the 
House, and with its final passage insur- 
ance carriers will be relieved of all work- 
men’s compensation liabilities arising 
from war risks on civilians employed 
outside the U. S. A. The United States 
Employes’ Compensation Commission 
will be administrator. 

Senate approval came on voice vote 
after unanimous agreement had been 
reached to strike from the bill provisions 
authorizing payment of monthly benefits 
ranging from $10 to $85 for civilians 
within the United States injured, killed 
of captured by enemy action. 


New Measure Introduced 


Senator Pepper said that provisions for 
protection of such civilians were em- 
braced in a new measure (S. 2620) which 
was introduced in the Senate this week 
and referred to the Finance Committee 
for study. The sentiment was that since 
civilian benefits to those within U. S. A. 
would involve a considerable expendi- 
ture of money—practically a blank check 
appropriation—it should receive careful 
study. The Finance Committee will try 
to complete such study by July 15. 


Agreement to split up the bill came 
after Chairman George of the Finance 
Committee had led a fight against pas- 
sage of Pepper bill in its entirety. He 
insisted that a vast system of pension 
payments was involved. Senator Pepper 
declared that the bill was in accord with 
President Roosevelt’s general policies. 

Senator George told newspaper re- 
porters that he personally favored low- 
cost Government insurance similar to 
that available to soldiers instead of 
authorizing civilian pensions. 





Provisions to be Reconsidered 


Chief among the provisions to be re- 
considered by the Finance Committee 
are these: 

Monthly payments ranging from a 
minimum of $10 for partial disability and 
$30 for total disability, up to a maximum 
of $85, for injuries sustained by any 
individual in air raids, including practice 
blackouts. 

Disability payments to air raid war- 
dens, auxiliary police, firemen, etc., for 
injuries in line of duty. 

Temporary relief of distress in any 
community which may be bombed. 

Benefit payments to the dependents of 
any civilian who may be detained by the 
enemy. 


Background of Situation 


The problem of compensation for con- 
tractors’ employes working on war bases 
confronted the War and Navy Depart- 
ments as far back as March, 1941, when 
construction began on _ Britain-leased 
bases, the Senate Committee on Educa- 
tion and Labor pointed out in its report. 
A partial solution was sought by re- 


imbursing contractors for compensation 
liabilities out of funds diverted from 
military and naval appropriations. Com- 
plications resulted, however, when many 
insurance companies refused to write 
compensation coverage on workers sub- 
ject to enemy action on the grounds that 
no experience was available upon which 
to construct premium rates. 

The protection afforded under the new 
bill is the same as that now available 
under the Federal Employes’ Compen- 
sation Act for civilian employes of the 
United States, and would grant benefits 
ranging from $10 to $85 a month. 





H. P. Linn to Direct Agency 
Activities of Central Surety 


Following the resignation of P. H. 
Hawes as agency director Central 
Surety has designated First Vice-Presi- 
dent Herbert P. Linn to supervise agency 
activities of the company. Able and sea- 
soned, Mr. Linn is thoroughly at home 
in ~ — and will give a good account 
of himself. 


FREDA SKAGGS MEETS N. Y. 
San Antonio Insurance Agent East in 
Mexican Good Will Party of Hotel 
Greeters; Visits White House 


A young lady from San Antonio, Tex., 
visited New York City th's week as the 
only American member of a Mexican 
party of Official Hotel Greeters. Her 
name is Freda Skaggs and she is con- 
nected with the Brice W. Draper Co., 
San Antonio insurance agency, as a 
producer. Her participation in the Mex- 
ican good will tour came about because 
she is president of the Women’s Auxil- 
iary of Hotel Greeters of America, No. 
27, and as such helped to organize a 
similar group in Mexico. In apprecia- 
tion for her help they made her an 
honorary member of their auxiliary. 
Prior to joining Draper Co. Miss Skaggs 
ran a hotel in San Antonio for ten years. 

Highspotting a busy tour, Miss Skaggs 
attended an international convention of 
hotel greeters at Pittsburgh; went sight- 
seeing in New York and was received 
by Newbold Morris at City Hall; called 
at the White House in W ashington with 
her Mexican friends to be received by 
President Roosevelt; attended party 
given by Mexican Ambassador Francisco 
Najera; visited historic shrines of Phila- 
delphia. Back home in San Antonio, it is 
predicted her experiences will make good 
copy for the local newspapers. There 
she is active in civilian defense as a 
“filter” in the air raid control center. 

Brice W. Draper Co. is one of San 
Antonio’s flourishing multiple line agen- 
cies, its latest appointment being as 
general agents of Seg Indemnity of 
Tulsa, Okla., of which Shelby Green is 
executive vice-president. 





MAHER 25 YEARS WITH AETNA 

Michael J. Maher, an assistant super- 
intendent in the automobile department 
of the Aetna Casualty & Surety Co., 
observed his twenty-fifth anniversary 
with the company June 18. 











Since 1885 The Preferred Accident 
Insurance Company has defended its 
policyholders against loss. Through 
good times, wars and depressions— 
it has always lived up to its slogan of 
“PROMPT PAYING PREFERRED.” 

Prompt settlements of claims has 
made the “Preferred” the preferred 
company of an ever increasing num- 


PREFERRED 


AUTO 
PLATE GLASS 


PREFERRED“... 


As Defined by the Dictionary: 


“Set above or before in estimation or favor; 
regarded or honored before another; held in 
greater favor; liked better.” 


The record of ""PREFERRED"' performance 
for 57 years has made this a living definition. 


THE 


INSURANCE COMPANY 


Home Office: 80 Maiden Lane, New York City 


Epwin B. ACKERMAN, President 


ACCIDENT 
LIABILITY 


ber of policyholders and has cemented 
the mutually profitable relationship 
between the Company, its Agents and 
Brokers—a large majority of whom 
have been “Preferred Producers” for 
a long period of years. 

You, too, should place your busi- 
ness with “PROMPT PAYING PRE- 
FERRED.” 


ACCIDENT 


BURGLARY 
COMPENSATION 
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Ten Eyck Reshees vm 
Private Law Practice 


WAS CLAIMS BUREAU CHIEF 


C. & S. Ass’n Picks Wayne Merrick as 
Manager of That Bureau; Their 
Respective Careers 





Barent Ten Eyck, general solicitor, 


Claims Bureau of the Association of 
Casualty & Surety Executives, is re- 
signing this post as of June 30 to become 
a member of Parker & Duryee, New 
York City law firm. With his resigna- 
tion the position of general solicitor in 
the Claims Bureau will be abolished. 
Being created is a new position of 
bureau manager which will be filled by 
Wayne Merrick, now director of inves- 
tigations for the bureau. 

Mr. Ten Eyck joined the Association 
as general solicitor in 1939, having pre- 
viously been one of the four chief assist- 
ants to Thomas E. Dewev at the time 
when the latter was launching his racket 
smash'ng campaign. Subsequent to his 
election as District Attorney of New 
York County, Mr. Dewey appointed 
Barent Ten Eyck as Assistant District 
Attorney in charge of the fraud bureau. 


Highspots of His Career 


A graduate of Princeton University 
and Columbia Law School, Mr. Ten 
Eyck was admitted to the New York 
State bar in 1929, practiced law two 
years. First publ‘c office was as assist- 
ant U. S. Attorney for Southern Dis- 
trict, New York; then Assistant Cor- 
poration Counsel of New York City; 
thereafter five years with Mr. Dewey. 
His outstanding legal career follows a 
precedent set by his father, Jay Ten 
Eyck, prominent New Jersey lawyer and 
jurist, who served as President Judge of 
the Essex County (N.J.) Court of Com- 
mon Pleas. 

A member of important legal organi- 
zations, Mr. Ten Eyck numbers among 
them New York State Bar Association, 
American Bar Association, and the In- 
ternational Association of Insurance 
Counsel. In his new post he will main- 
tain close contact with friends in the 
Association and in the insurance busi- 
ness. 

Merrick’s Background 

Mr. Merrick, new chief of the Claims 
Bureau, is a graduate of National Uni- 
versity Law School, Washington, D. C., 
and served as a special agent of the 
Federal Bureau of Investigation for nine 
years. For nearly three years he was 
chief investigator on the staff of Thomas 
E. Dewey when Dewey was Special 
Prosecutor for New York County. In 
1938 he joined the Claims Bureau. 





LEGION POST 1081 OUTING 





100 Enjoy Good Time; Loomis Official 
Chef; Kane “Tap” Man; E. A. 
Quinlan Chairman 

Most successful was the annual out- 
ing of Insurance Post 1081, American 
Legion, New York, held June 20 at 
River Vale, N. J. In all seventy-five 
grownups and twenty-five children at- 
tended; enjoyed outdoor sports includ- 
ing horseshoe pitching and a ball game, 
Army vs. Navy. Past Commander 
Josiah Loomis was official chef and Past 
Commander Larry Kane acted as “tap” 


man. Edward A. Quinlan, vice-com- 
mander, who is with Bigham, Englar, 
Jones & Houston, admiralty lawyers, 


was outing chairman. 























Civilian War Policy 
On Market August 1 


CONFERENCE PLANS MOVING 


All A. & H. Companies to be Invited to 
Join Pool; Accidental Death and 
Dismemberment Covered; $5 Premium 
Following the first full meeting of the 

; aaa . 
permanent committee of the Health & 

Accident Underwriters Conference on 

the civilian war injury policy in Chicago, 

June 16, announcement was made that 

the new policy should be on the market 

on or before August 1. 

Throughout the discussion at this 
meeting, both Chairman C. O. Pauley, 
Great Northern Life, and the six other 
members, stressed the importance of 
circumventing all minor difficulties in 
record time in order that the public 
might have the coverage well before the 
actual need for it may arise. 

The policy itself, which is calculated 
to sell for a premium of $5, provides 
$5,000 accidental death and dismember- 
ment indemnities and up to $500 for 
medical expense, won the tentative ap- 
proval of the accident and health com- 
mittee of the National Association of 
Insurance Commissioners at its recent 
meeting in Denver. 

Reinsurance Agreement 

The reinsurance agreement and plan 
yf operation will be available shortly 
for final approval of the committee and 
submission to all companies. 

The phy sical set-up of the pool will 
be determined largely upon the number 
of participating companies and the share 
of the which each chooses to as- 
sume. It has been decided to extend 
invitations to all companies authorized 
to write accident and health, whether 
conference companies or not, and base 
participation upon a maximum and mini- 
mum number of units of risk per policy. 
If the pool is over-subscribed on this 
basis, pro-rata cuts in company partici- 
pation will be made. It should be pointed 
out, however, that the maximum number 
of units will be allotted only to the 
larger companies, and that other maxi- 
determined by the size 
company and the number of 
states in which it operates. 

Sub-committees within the permanent 
committee will be named to administer 
he funds, act upon claims, handle pub- 

and take care of the many other 
details which may present themselves. 

Specified Limits in Promotions 
It was suggested that a standard ap- 
ication be used, and that the reinsur- 
ance agreement bind companies to stay 
within definite and specified limits in 
I advertising and promoting of the 
plat Since the policy is to be offered to 


risk 


mums will be 


of each 


the 


every man, woman and child, in the 
United States, there will be no under- 
writing problem, but in order to avoid 


he possibility of misrepresentation, the 
permanent committee will reserve the 
right to lay down rules of ethics and 
addition to Chairman Pauley, those 

who were on hand and to each of whom 
definite jobs were assigned, were V. J. 
. counsel, Mutual Benefit H. & A,, 
John Panchuk, counsel, Federal Life & 
Casualty; R. J. Wetterlund, counsel, 
Washington National; George Manzel- 
president, North American Acci- 

lent; E. G. Trimble, Jr., assistant sec- 
tary, Employers Reinsurance; and J. 
W. Scherr, Jr., assistant secretary, In- 


Ocean Casualty 


Slentt 


WILBUR S. THOMPSON PASSES 
\\ mps and 
Balti- 
London Guarantee & Ac- 


nm, attorney 


faim  othce In 


Phoenix Indemnity, died 
19 at the United States Marine 
Hospital. He had been with the London 
1927 and in 1934 took over the 
( ( work in Baltimore. Mr. 
67, was a graduate of the 

\f 


Maryland Law School and 
a Spanish-American War veteran. 
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James S. Kemper Favors 
Income-W ithholding 
Tax; Also Sales Tax 


James S. Kemper, president of the 
Lumbermens Mutual Casualty Co. and 
former president of the Chamber of 
Commerce of the United States, speak- 
ing before the Tennessee Bar Associa- 
tion at Chattanooga recently, called for 
Government economy in non-essentials 
and 


income-withholdinge tax to 


and an 
war- 


enactment of a sales tax 


avert 











time inflation and to lessen the “travail 
and agony of post-war adjustment.” 

“Our job is to get victory in a mini- 
mum of time and with a minimum loss 
of the lives of our young men,” Mr, 
Kemper said, “and secondarily with a 
minimum of expenditure of and mortgage 
on the savings of generations of frugal 
Americans.” 

He said that while the nation is will- 
ing to spend whatever may be necessary 
to do the war job, necessary war costs 
should not be made the excuse for waste 
and extravagance in any non-essential. 
lhe present tax program is only in part 
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-- there’s no dishonesty 


in my organization!” 


Many an employer has paid dearly for this type of 
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accomplishing the anti-inflation task of 
siphoning off “as much excess purchas- 
Ing power as possible,” because it does 
not reach the extra purchasing power 
which is coming from the wages paid by 
war industries, he said. ; 


EDWARD C. JAMIESON DIES 

Edward C. Jamieson, who organized 
and managed the fidelity-surety depart- 
ment of the Accident & Casualty in 
New York City, died June 17, Before 
joining the Accident & Casualty he was 
with the Indemnity Co. of North Amer- 
ica for many years. 








Overconfidence. Embezzlement usually strikes from 


unexpected quarters, and employee dishonesty insurance 


is the only dependable guarantee against loss. 


Today, in these times of stress, let our agent or 


" your own broker make a complete survey to 


BE SURE—INSURE! 


FIDELITY « 


make sure your protection is adequate. 
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New York Department Compiles 
Fidelity and Surety Results 


The New York State Insurance 
showing country-wide 
fidelity and surety business in 
risks. 

Another table 


1941, 


gives a breakdown of 


Department 
casualty experience exhibits filed by companies doing 
earned premiums with incurred loss and expense 
also incurred loss ratios on New York State 
The aggregates combine stock and mutual experience. 


fi 


has compiled tables from the 
business in New York State, 
ratios on 


delity lines and surety experience, with 


comparative results for the preceding four years. 


The aggregate country-wide premiums earned on 


the highest for any vear in the five 
miums were $52,313,238, also the 
Significance is found in the 


ness the loss ratio went down from 30. 3% 


New York loss ratio is up from 9.6% 
37.6% of 1939. Following are the 
1937-1941 period inclusive: 


year period. 
largest in the 
loss ratios for 
in 1940 to 15.3% 
to 15.2%, still a remarkable drop from the 
comparative 


fidelity lines was $40,323,761, 

Total country-wide surety pre- 
period, 

New York State. On fidelity busi- 


in 1941. On surety, the 


tables of aggregate results in the 


Fidelity Insurance 


Stock and 


Mutual Companies 





—Analysis of Incurred Expense Ratios 
(Countrywide) 

es Fi 25 ai g % 

(Countrywide) ge S Si ~ Ge 
- o2 o om & 2&2 New York State 

o -s 3 a oe Oe Experience 

c O . 2 ew 3 &s 

Premiums w x oe ma 4 pas 
Earned : "2 “= oe Premiums Loss 
(Countrywide) = = x 7° Earned Ratio 
ROOM vis vce $37,766,408 21.5 55.5 23.0 7.0 283 135 .6 6.1 .. $8,450,000 16.0 
i 37,481,164 25.4 563 183 7.7 283 135 6 62 .. 8,115,000 19.9 
} | 37,538,592 22.0 58.1 199 73 29.2 13.7 6 73 . 7,976,000 24.5 
1940...... Si,cemese 23.) $6.7 202 71 283 Wi G&G TD .. 8,322,000 30.3 
(| er 40,323,761 19.9 57.3 228 66 30.2 12.7 6 33 3.9 7.917,593 15.3 

Surety Insurance 
Stock and Mutual Companies 

| (e $39,748,625 16.8 62.4 20.8 9.5 32.7 134 10 58 .. $7,236,000 15.5 
|) | re 39,358,852 13.8 673 189 93 356 144 11 69 .. 6,821,000 13.1 
| ere 43,209,975 206 65.0 144 93 349 135 9 64 . 7,116,073 37.6 
1940. ..... 42,955,644 11.9 66.6 215 89 350 138 10 79 .. 7,230,017 9.6 
| eee 52,313,238 10.6 65.5 23.9 6.7 366 12.4 9 3.3 5.6 7,747,426 15.2 


Pacific lelisiaitice: Ahead 
By 8.73% For First Quarter 


The directors of the Pacific Indemnity 
rular quarterly divi- 


July 


have declared the reg 


dent of 50 cents a share, payable 


1, to stockholders of record June 15. 
They also elected Earl A. Davis a vice- 
president of the company. 


Premium writings for the first quarter 


of 1942 totaled $2,203,776 against $2,- 
026,834 for the first quarter of 1941, 
an increase of 8.73% Net premiums 


totaled 
increase 


written, after ceding reinsurance, 
$2,034,406 against $1,873,273 an 
of 8.60%. 

March 31 balance sheet showed total 
admitted assets of $14,270,379 and surplus 
to policyholders of $5,141,518 


WILLIAM A. DIBBS DEAD 
William A. Dibbs, who was head of 


the Royal and Eagle Indemnity liability 
claims department until his retirement 
in 1935 because of ill health, died at his 
home in Brightwaters, Long Island, re 
cently. He is survived by his wife. Mr. 
Dibbs joined the Royal Indemnity in 
1913 after ten years of railroad claims 
and insurance experience. He started as 
assistant superintendent of claims and 
in the succeeding vears built up a repu 
tation as a claims man. 





E. J. WHITE DONATES PRIZES 
Edward I. White, president of White 
& Camby, Inc., has given the Insurance 
Society of New York the prizes for the 
agents’ and brokers’ qualification course, 
now ended. Mr. White is a lecturer on 
the subject of insurance and is much 
interested in the advancement of the 
business from the educational stand 
point. 


FORTY YEARS WITH TRAVELERS 

Charles A. Gilbert, chief clerk of the 
agency department of the Travelers, ob- 
served his fortieth year of service with 
the company June 16. He has held his 
Present position since 1908. 





Provident L. & A. Decides on 
War Bonds; Drops Meeting 


Life & Accident of Chat- 


tanooga has decided to replace its 55th 


Provident 
homecoming convention, 
for this Fall, with an award 
of war savings bonds to those producers 


anniversary 
scheduled 


of the company who have qualified. In 
making this announcement 
R. J. Maclellan said that the 
the bonds, in lieu of the trip, will repre- 
sent not only a contribution to the na- 
tion’s armament efforts but will be “a 
valuable investment for the future to 
each fieldman winning them.” Looking 
ahes ad he further said: 

“Even though we cannot get together 
this year as we had planned, we can 
look forward to the day when the war 
is won, and we can again make conven- 
tion plans, meet together and pay honor 
to vou = the field who are contributing 
so large a part to the continuing growth 
and ect ansion of our company. 


President 
award of 


HEADS MONTREAL INSTITUTE 





O. A. Chandler of Employers’ Liability 
Elected President; W. H. Bell Is 
Honorary President 
O. A. Chandler of the Employers’ Li- 
ability was elected president of the In- 
surance Institute of Montreal at the 
annual meeting held in Montreal June 10. 
Other officers elected were: Honorary 
W. H. Bell of the Guardian 
of London; vice-presidents, James Mat- 
son of the Royal-Liverpool Groups and 
A. Campbell of the North British; sec- 
retary is W. G. Child of the Northern 
Assurance; treasurer is G. C. English 
of the London Assurance; honorary li- 
brarian, W. U. Dixon of the Canadian 
Underwriters Association; council, H. W. 
Bell of Royal-Liverpool Groups; Benoit 
Bertrand of the Sun Insurance, AY. 
Cunningham of the Phoenix of London, 
James Drummond of the Phoenix of 
Hartford, Paul Filion of Reed, Shaw & 
McNaught, D. A. Macdonald of the 
Commercial Union, G. S. Murray of the 
Guardian of Canada, J. J. Tonkin of the 
Continental, M. T. Trotter of the Great 
American and J. H. Clooney of the Lon- 

don Assurance. 

At a recent meeting W. E. Baldwin, 
manager for Canada of the Continental 
and associated companies, was elected 
chairman of the newly formed honorary 
advisory board. This board was formed 
due to expansion of the institute’s activ- 
ities. Others who have agreed to act 
on the board include Edgar J. Kay, 
manager for Canada and Newfoundland 
of the North British and Mercantile; 
R. de Grandpre, Canadian manager of 
the New Hampshire, and D. K. Mac- 
Donald, Canadian manager of the Lon- 
don Assurance. 


president, 





BEST ISSUES REPRODUCTIONS 





1942 Principal Schedules from Casualty 
and Surety Statements, Nirth 
Annual Edition 
Alfred M. Best & Co., New York pub- 
lisher, has issued the ninth annual edi- 
tion of “Best’s Reproductions of the 
Principal Schedules from Casualty and 

Surety Statements.” 

This work was first issued nine years 
ago at the request and for the conveni- 
ence of casualty and surety executives. 
The publication, which sells for $35 a 


copy, photographically reproduces the 
principal schedules from the annual 
statements, as of December 31, 1941, for 


companies and 
this information 


137 casualty and surety 
compactly contains all 
in one volume. 


The 1942 Reproductions include for 
each company: Income and_ disburse- 
ments; Assets and ltabilities; Exhibit 


showing premiums in force and unearned 
premiums by classes; Underwriting and 
investment exhibits; Schedule G (show- 
ing development of all fidelity and surety 
losses for calendar years 1934 to 1940 
inclusive); Schedule O (development of 
loss reserves on calendar year basis on 
lines other than liability and workmen’s 
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compensation) ; Schedule P—Part I (de- 
velopment and computation of loss re- 
serves on policy year basis for unpaid 
liability, including automobile, as of De- 
cember 31, 1941); Schedule P—Part IA 
(schedule of automobile liability experi- 


ence and distribution of unallocated 
automobile liability claim expense); 
Schedule P—Part 2 (development and 


computation of loss reserves on policy 
year basis for unpaid workmen’s com- 
pensation losses, December 31, 1941); 
Schedule P—Part 5 (development of in- 
curred liability losses); Schedule P— 
Part 5A (development of incurred com- 
pensation losses). 

When the Best Company announced 
the issuing of this latest edition of the 
Reproductions it was specified that, as 
it was produced at cost for the conveni- 
ence of casualty and surety executives, 
it is necessarily a limited edition and, 
other than copies ordered in advance of 
publication, few extra copies are avail- 
shies 





Benson and Morrell Observe 
Service Records with Aetna 


John A. Benson, 
dent, surety 


assistant superinten- 
department, and Ernest G 
Morrell, liability department  under- 
writer, Aetna Casualty & Surety Co., 
observed long-time service records with 
the company recently. 

Mr. Benson, who has been with the 
company for thirty years, is a graduate 
of Monroe Business College and joined 
the company in 1912. He was made 
assistant superintendent in 1923. During 
the last war he served overseas and at- 
tended officers’ training school at 
Langres, France. Mr. Morrell, celc brat- 
ing his twenty-fifth vear with the com- 
pany, joined the compensation lia- 
bility department in 1907. 





J. J. BARKIE COMMISSIONED 
Jeremiah J. Barkie, son of Charles A 
Barkie, assistant United States manager, 
Accident & Casualty, has been com- 
missioned a second lieutenant in the 
United States Army and assigned to 


duty with the anti-aircraft division of 
the Coast Artillery Corps. He received 
his commission at the time of his grad- 


uation from Fordham University 
B.A. degree. 


with a 





GOULET JOINS AIR FORCE 
Lloyd J. Goulet, assistant manager of 
the Detroit branch office of the Stand- 
ard Accident, has received a commission 
in the Army Air Corps as first lieu- 
tenant. He reported to Chanute Field, 
Illinois, on June 3. 





BOWIE NAMED VICE-PRESIDENT 

Washington 
sel of Fidelity 
also general counsel of its 
American Bonding Co 
an additional vice-pres:? 
panies. 


Bowie, Ir.. general coun 
& Deposit since 1909 and 
affiliate, the 
has been elected 
dent of bot] 


com- 
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i" K. Philips Drafted for 
N. Y. State War Post 


APPOINTED BY ‘GOV. LEHMAN 


Publicity Chief of C. & S. Executives 
Organizes Educational Program to 
Ease State’s Transportation Problem 
Harold K. Philips, publicity 

of the Association of Casualty & Surety 

Executives, has been drafted by the 

State of New York to organize and 

supervise a state-wide educational pub- 

licity campaign to help solve the serious 
problem of wartime transportation. Mr. 

Philips received his appointment from 

Governor Herbert H. Lehman who, as 

chairman of the State War Council, 








director 


created the State War Transportation 
Committee to cooperate with communi- 
ties in determining their transportation 


problems and solving them with least 
public inconvenience and discomfort. 

Gov. Lehman selected as chairman of 
the War Transportation. Committee Car- 
roll E. Mealey, commissioner of taxation 
and finance of New York State, who 
made many friends in insurance circles 
when commissioner of motor vehicles. 
Mr. Mealey, in turn, picked Harold 
Philips as publicity director of his com- 
mittee, obtained the approval of C. W. 
Fairchild, general manager of the Exec- 
utives’ Association to this appointment, 
with the result that Mr. Philips will 
spend a substantial part of each week 
in Albany until September directing the 
educational campaign. It was initiated 
June 16 with radio speeches by Gov. 
Lehman and Commissioner Mealey over 
the statewide network of Columbia 
Broadcasting Station. 

Philips’ Staff Completed 

What Mr. Philips considers to be the 
finest talent of the state is being con- 
tributed to the success of the program. 
The setup of his staff, now completed, : 
as follows: 

Division of advertising: J. Walter 
represented by Edward Beck- 
handled Eastern insurance 


general 
Thompson Co., 
man, who formerly 
news for Chicago Journal of Commerce. 

Radio division: Charles R. Marshall, vice- 
president, and William King, radio 
J. M. Mathes, Inc., advertising agents. 

Outdoor advertising division: John A. Miller, 


manager, 


ad manager, and Robert Gray, his assistant, 
Standard Oil Co. 

Theatrical and screen division: Charles 
Smakowitz, regional manager, Warner Bros. 
Division of publications: Tom Burke, execu- 


Greater New York Safety 
Norman Gallman, pub- 
Trade and mis- 
publicity ad- 


tive vice-president, 
Council. Press division: 
adviser to Mr. Mealey. 
cellaneous press: Elinor Kirwan, 
viser to the motor vehicle commissioner. 


licity 


Conservation Bureau in Picture 

The general plan for transportation 
conservation adopted by New York State 
was drawn up by the National Conserva- 
tion Bureau, the accident prevention di- 
vision of the Association. 

Also playing an important role is Dr. 
Herbert Stack, director, Center for 
Safety Education, New York University, 
who is assisting in the schooling of 
hundreds of local workers for active par- 
ticipation in this program. 





GIBSON SKATING JUDGE 





One of Officials at First National Roller 
Skating Championship This Week; 
Reinsurance Man 
J. P. Gibson, vice-president and secre- 
tary of Excess Insurance Co. of Amer- 
ica, turned roller skating judge this week 
at the first national championship con- 
test to be organized by amateurs. The 
mpetition ran for four days this week 

Twin City Arena in Elizabeth, N 
J., near the Newark line. Mr. Gibson, a 
hgure ice skater of considerable skill, 
attended the Wednesday performance. 
There were 150 entries. 





TAYLOR B. SMITH DIES 
Taylor B. Smith, second vice-president 
ind assistant treasurer of the Industrial 
> & Health of Atlanta, died June 18 
head which 
declared were self- 
He was 39 years old. 


nshot wounds in the 
the roner’s jury 
tlicted. 


CASUALTY ACCOUNTANTS MEET 





Celebrate Twentieth Birthday at Glens 
Falls; Tarbell Presides; Dis- 
cuss Savings in War 
The twentieth anniversary meeting of 
the Association of Casualty & Surety 
Accountants & Statisticians was held at 
Glens Falls, N. Y., June 12-13. The New 
York and New Jersey companies acted 
as hosts to member companies from all 
other states. Sixty members and guests 
attended. President T. F. Tarbell, ac- 
tuary of the Travelers, presided at the 

business sessions. 

The major items 
conference comprised a report by a spe- 
cial committee on “Reserves for Return 
Premiums on Retrospectively Rated 
Risks,” and a report on “Savings and 
Economies in Casualty and Surety In- 
surance Procedure and Methods, Due 
to War Emergency Conditions.” 

Members and guests were welcomed at 
the Friday luncheon by the following 
officials of the Glens Falls Group: E. W. 
West, chairman of the board; President 
F. M. Smalley of the Glens Falls, and 
Executive Vice-President G. B. Mead 
and Comptroller A. W. Morgan of the 
Glens Falls Indemnity. The anniver- 
sary dinner was held at the Glens Falls 
Country Club. 


presented at the 


‘ciates in the F. 
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Madigan Starts Maryland 
Casualty Job About July 1 


John P. Madigan joins the Maryland 
Casualty about July 1 as manager of its 
New York bonding department succeed- 
ing Richard J. Hill, Jr., who resigned re- 
cently to join the S. A. Healy Co. Late 
last week Mr. Madigan resigned from 
Fidelity & Deposit where he has been 
as assistant manager in the New York 
branch office. He joined the F. & D. 
eight years ago and was made assistant 
manager in 1939. 

About thirty of Mr. Madigan’s asso- 
& D. gave a dinner in 
his honor Monday evening, June 22, at 
3eekman Hotel at which Vice-President 
G. W. Crist was the host. 

Mr. Madigan’s insurance career started 
in 1925. His father, the late James G. 
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YOU NEVER KNOW 
WHO'S LISTENING 


T is the duty of every insurance man and woman, as it 

is the duty of every American, to be particularly care- 
ful what he says and where he says it. The insurance 
business is so closely interwoven with manufacturers of 
essential army and navy supplies, that it is natural those 
in the insurance business frequently know, in advance of 
new plants, additional employees, vital machinery about 


to be installed, and similar information. 


Engineers, in- 


spectors and claim men have intimate knowledge of men 
and machinery in many a plant which is a cog in the 
wheel of the machinery which is making America the 


Arsenal of Democracy. Don’t tell all you know. 


Don’t 


repeat any information about any risk in any public place. 
Don’t give the enemy the tip-off. You never know who's 
listening. Your best friend may be the sort of a person 
who likes to show off his knowledge, acquired from you, 
by saying, “Why an insurance man told me just the other 
day...” Get the proper information to the proper au- 
thorities as promptly as possible. But make absolutely sure 
it gets nowhere else. Such warnings have appeared before 
and will appear again. They should be repeated again 


and again and again. 


You Never Know Who's Listening 





THE EMPLOYERS’ 


GROUP 


110 Milk St., Boston, Mass. 
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Madigan, was a prominent casualty com- 
pany executive for sixteen years. 

After his father’s death, John Madigan 
started with the Union ‘Indemnity and 
remained there until January, 1933, when, 
after taking a law degree at Fordham, 
he became connected with a Brooklyn 
law firm. In 1934 he joined the F. & D. 

Popularly regarded along William 
Street, Mr. Madigan has served the 
Casualty & Surety Club as golf chair- 
man for the past six years and also 
serves on its executive committee. He 
also belongs to the New York Board 
of Trade. 


Kentucky May Adopt New 
Plan of Sickness Benefits 


Sickness benefits to workers may be 
the next major development in unem- 
ployment insurance in Kentucky, Vego 
Barnes, director, state unemployment 
compensation commission, said _ this 
week. Employe contributions discon- 
tinue' July 1, in keeping with an act 
passed by the 1942 General Assembly. 
Approximately 450,000 workers will cease 
paying to the commission 1% of their 
wages, reason being that they have ac- 
cumulated to their credit $10,000,000 
which cannot be used under normal 
conditions. 

Director Barnes indicated that Ken- 
tucky’s next General Assembly may con- 
sider sick benefit legislation along the 
lines of the new Rhode Island law. If 
such is the case, he said, the employe 
contribution undoubtedly would have to 
be restored, then divided with three- 
fourths allotted to sick benefits and one- 
fourth to unemployment compensation. 








Luncheon to Carroll 


Manufacturers Casualty of Philadel- 
phia gave a luncheon in honor of J. 
Austin Carroll, newly appointed insur- 
ance commissioner of Rhode Island, at 
the Waldorf-Astoria Wednesday. Mr. 
Carroll has been production manager of 
the Manufacturers in New York, which 
post he resigns to become commissioner. 





JERSEY CITY AGENCY MOVES 

W. F. Turner, president of Van 
Houten & Sherwood, Jersey City agency, 
announces removal to 777 Bergen Ave- 
nue. The agency is more than seventy 
years old. 


A. & C. APPOINTS NEWCOMB 

The Accident & Casualty Insurance 
Co. has appointed Charles L. Newcomb, 
Jr., effective June 22, as casualty under- 
writer attached to its San Francisco 
branch office. Prior to joining the com- 
pany Mr. Newcomb was with the Asso- 
ciated Indemnity and Ocean Accident. 


Says Big Bill 


(Continued from Page 17) 








poration relative to matters having re- 
lationship with War Damage Corpora- 
tion has been recommended. Names of 
committee have not yet been announced. 

The appointment of Frank A. Christ- 
ensen as executive vice-president of War 
Damage Corporation met with the ap- 
proval of the entire insurance world. 
He has long been a leader in the prop- 
erty insurance division of the business 
and for some weeks before his appoint- 
ment had been a frequent visitor to 
RFC in relation to War Damage Cor- 
poration matters. 
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‘ This is true in war industries, true on the streets and highways, true in the homes of America. Manpower 


and materials lost through accidents cannot be used to gain the victory 


for which we all hope so fervently. 
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ixperience with 


UNUSUAL RISKS 


Indemnity has exceptional 
experience and facilities for 
helping you with difficult in- 
surance We are 
thoroughly equipped to handle 


problems. 


unusual types of general lia- 
bility, or contract to cover all 


business needs. Consult us. 





During June, Indemnity’s | 


1942 Plan of Organized Sell- 
ing is concentrating on Travel 
and Vacation Protection. The 
new Sales Kit for this popular 
and profitable field has already 
proved a remarkably success- 
ful business help. 


The Plan 
suggestions, hints and helps 
that you can use to advantage. 
Why not write for complete in- 
formation today? 


includes ideas, 


Casualty 
kidelity 
Surety 
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and its affiliated companies write practi- 
cally every form of insurance, except life. 


Service Offices located in principal cities. 
Complete nation-wide Insurance Facilities 
for Agents and Brokers. 
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John O. Cole as Active in Civic 
Affairs as He Is as Insurance Broker 


John ©. Cole is among the younger 
“up and coming” insurance brokers of 
Greater New York whose activity to 
date both in business and civic affairs 


is worthy of recognition. On July 1 he 
wll observe his fifteenth anniversary in 
the business and in this comparatively 
short time he has established a fine repu- 


* 





JOHN O. COLE 


tation along William Street as a pro- 
ducer alertly engaged in building a cli- 
entele of high grade accounts. Head of 
his own concern at 80 Maiden Lane, he 
is also prominently identified with the 
Insurance Brokers Association of New 
York, being chairman of its Social Se- 
curity committee. 
Montclair Police Reserve Chief 

John Cole’s civic activities in his home 
town of Montclair, N. J., are as much a 
part of his career as his insurance work 
in New York. His chief interest there 
at present is a many-sided administra- 
tive job as chief of the Montclair Police 
Reserve, civilian defense unit—one of 
the largest in northern New Jersey— 
which he had a major role in organizing 


some six months ago. It’s a semi-mili- 


Alldredge Reports, F. W. 
Former Talks in Los Angeles 
At the June meeting of the Accident 

& Health Managers Club of Los Angeles, 

F. B. Alldredge, recently appointed gen- 

for the Occidental Life In- 

Stockton, 


agent 
Co. of 


eral 
surance California at 
who previously had been named chair- 
man of a committee to consider the re- 
quest from the San Francisco Club rela- 
tive to supporting medical payment leg- 
that the 
next legislature, The 
committee recommended the club take a 


be introduced at 
report. 


islation may 


made .a 


favorable attitude should the measure be 
introduced. The club approved the re- 
port 

Klovd W. Former, CLU, sales promo 
tion manager of the Pacific Mutual Life 


Insurance Co., spoke on the subject: 
“American Business Is Meeting War 
Conditions.” He held that the insur- 
ance business is more to the fore than 


ever since the war broke out. 


tary organization with more than 200 
members, many of whom are insurance 
men. 

Among other Montcla'r activities Mr. 
Cole is*secretary of the town’s insurance 

mmittee; participated a few years ago 
in the Clean Government campaign to 
elect the present board of commissioners 
of Montclair, one of whom is Raymond 
D. Shepard, vice-president and treasurer, 
Bankers National Life; and takes an 
active part in Community Chest and 
other charitable drives. In fact, it would 
seem that the more jobs he tackles the 
better his performance. 

This observation brings to mind John 
Cole’s college days at Amherst during 
which he was a member of the varsity 
swimming team, belonged to Alpha Delta 
Phi fraternity, and earned his way in a 
variety of ways during Summer vaca- 
tion in jobs such as lineman for the 
Public Service Electric Co., taxi driver 
and life guard. 


Why He Picked Insurance for Career 


After graduation from Amherst in 
June, 1927, Mr. Cole picked insurance 
as a career because, he says, “it pre- 
sented the best possibilities for steady 
advancement and the opportunity some 
day to head my own business.” He start- 
ed at the bottom in the brokerage office 
of Jackson-Morse Co. in New York City 
on July 1, 1927. This apprenticeship 
lasted for four years and on February 1, 
1931, Mr. Cole joined R. C. Rathbone & 
Son, Inc. With that office he organized 
a life insurance department which, un- 
der his management, prospered from the 
start. Strengthening his practical knowl- 
edge of the business, he studied at night 
for the CLU degree and in 1933 success- 
fully passed in the examinations for this 
rank. He was one of the first agents in 
New York to receive this award. 

As much of John Cole’s attention as 
possible was given to development of 
general lines of insurance and the pre- 
mium volume thus built up formed the 
nucleus for his own business. This got 
off to a good start in 1936 under the 
firm name of John O. Cole & Co., Ine. 
It is now in its sixth year and growing 
fast. 

Mr. Cole is the son of the late H. W. 
Cole, an organizer and for years secre- 
tary-treasurer of the Mutual Casualty 
Co. of New York (originally known as 
the Ice Dealers Mutual). 


U. S. Life Issues Booklet 
Describing Accident Forms 


addition to the sales promo- 
the United 


Life is an eight-page booklet covering 


Latest 


tional material of States 


six of the company’s plans of accident 
insurance. 

The booklet is built around the theme, 
“The struggle will be tough enough 
but what about your battling budget if 
an accident should) get in a sneak 
punch?” In one folder are presented 
the company’s six “Liberal” accident 
policies, together with business reply 
return card, 


F. & D. CHANGES IN N. Y. 

Henry U. Meyer, who has been with 
the New York office burglary depart- 
ment of the Fidelity & Deposit for the 
past six years, has been appointed a 
solicitor for that company. 

Charles H. McNamara, formerly with 
Bankers Indemnity and the Glens Falls 
Indemnity, succeeds Mr. Meyer in the 
burglary department. 


P. H. Hawes’ New Post 


Connects with Speed Warner, Inc., Kan- 
sas City Agency, as Vice-President; 
With Central Surety 10 Years 

P. H. Hawes, widely and popularly 
known in mid-west casualty-surety cir- 
cles, is now settled in his new post as 
vice-president of Speed Warner, Inc.,, 
insurance agents and brokers of Kansas 
City. For the past ten years he has 
been with Central Surety and since 1937 
has been head of its agency depart- 
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ment which post he resigned to enter 
the agency field. In all Mr. Hawes has 
had nineteen years’ experience in the 
insurance business, making his start with 
the He resigned an agency 
department connection with that com- 
pany in 1930 to take charge of the State 
of Minnesota for the Home Indemnity, 
resigning two years later to join Cen- 
tral Surety. He has done considerable 
traveling while with that company, giv- 
ing him a wide acquaintance among pro- 
ducers. 

Speed Warner, Inc. does a_ sizeable 
fidelity-surety business in Kansas City 
and represents as general agents the 
United States Guarantee, Eagle Indem- 
nity, Fidelity & Casualty and the bond 
department of Standard Accident. It 
also represents several outstanding fire 
companies. Speed Warner, its presi- 
dent, entered the business seventeen 
vears ago and has operated the agency 
since 1935. A University of Kansas 
graduate, he is a popular figure in local 
insurance circles; plays a good game 
of golf. He and “Pete” Hawes should 
make a good team. 


Travelers. 


RESIDENT ADJUSTERS NAMED 


Pennsylvania Territory Being Covered 

By National Adjusters, Inc.; Its 

Executive Offices in Newark 

National Adjusters, Inc., specializing 
in multiple line loss adjustments and in- 
vestigations for insurance companies, an- 
nounced several field appointments this 
week in Pennsylvania territory. In Read- 
ing, A. M. Tucker has been selected as 
resident adjuster and he has had thirty 
years’ experience in all types of claims 
work. In Mt. Carmel, C. M. Menapace, 
claims attorney, has been named and in 
Erie the appointment of Paul M. Rem,- 
aley, resident adjuster, has been made. 
Mr. Remaley formerly adjusted claims 
for the Travelers and the Loyalty Group 
companies. 

At Oil City, Pa. F. Harold Gates has 
been appointed resident claims attorney 
in charge of that territory. 

National Adjusters, Inc. has head- 
quarters in Newark, N. J. and is affiliated 
with New Jersey Claim Service Bureau, 
established in 1925. 
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Stamper Calls Morale a 
Product of Advertising 


SPEAKS TO THE K. C. AD CLUB 





Says People Need Morale, Not Social- 
ism; Deplores Trend Toward Socialized 
A. & H. Insurance 





Powell Stamper, sales promotion man- 
ager, National Life & Accident, Nash- 
ville, talking before the Advertising Club 
of Kansas City recently on “Morale, a 
Product of Advertising,” said that ad- 
vertising and selling people should join 
together to sell morale to the people of 
the country. It is morale the people 
need, not socialism, he said, and he de- 
clared that the institution of insurance 
has made the outstanding contribution 
to civilian morale. 

“Health and accident insurance which 
protects wage-earners and their families 
against economic loss through temporary 
disability,” he said, “is a service which 
builds morale even in peace-time. Dur- 
ing these eventful days when man power 
is so vitally important, it becomes a 
greater service than ever. Because of 
the security which it provides, it builds 
morale. It guards the individual family 
budget against the wreckage that comes 
when disability wipes out income, and 
thereby it helps people take care of 
themselves and relieves the Government 
of this obligation. 

“There have been tremendous im- 
provements and developments in_ this 
field of underwriting in the past quar- 
ter century. The business has almost 
progressed to the point told in the old, 
old story about the policyholder who ac- 
cidentally fell out the eighteenth-floor 
window of an office building and, as he 
passed the sixth floor, his accident and 
health insurance agent handed him a 
check for his disability benefits! 


Reaches All Income Groups 
“Today there is accident and health 
protection within the reach of every in- 


come, large or small. The high bracket 
incomes may have it and it is likewise 
available for the most modest pay en- 
velope. It is available to the working 
classes on a weekly premium basis. The 
bugs are all out of it. There are no 
trick clauses or fine print left in the 
policy contracts of the recognized com- 
panies. The security is there. And se- 
curity builds morale. But it goes much 
further than that. 

“The insurance business, of which I 
am proud to be a representative here 
today, is the Government’s biggest cus- 
tomer when it comes to selling bonds. 
Insurance dollars are the busiest dollars 
in this country. The premium dollar 
which you pay on your accident and 
health insurance or on your life insur- 
ance may well flow on through the com- 
pany into the treasury of the United 
States to help provide the implements 
of war. There are at least three in- 
surance companies which today own 
more bonds of the Government than the 
total amount of the Government’s pub- 
lic debt in 1917. 


Defense Housing Projects 


“Insurance dollars are pouring into de- 
fense housing projects all over the coun- 
try in order that men at work in de- 
fense plants may have a place to live. 

“And more than that. Insurance dol- 
lars are busy at work in public utilities 
which generate and transmit electric 
power into plants where it turns huge 
motors and operates all the different 
kinds of electric machinery necessary 
to make the implements of war. 

“Other insurance dollars are invested 
in railroad bonds and thus are helping 
the railroads to play a vital part in the 
prosecution of the nation’s war effort. 
The railroads were never busier and 
they are making a great contribution. 


Fighting Inflation 


‘Tnsurance dollars are fighting infla- 
tion. There isn’t a weapon in the coun- 
try so vital in fighting inflation as in- 
surance. Money saved never contributed 


HOPKINS ON FEDERAL TRENDS 





Predicts Governmental Absorption of 
A. & H. Business; Sherr, Jeffrey 
Talk in Pittsburgh 


The trend is toward Governmental ab- 
sorption of the functions of health and 
accident insurance, Thomas Hopkins of 
the Hopkins Agency said at a recent 
meeting of the Pittsburgh Association 
of Accident & Health Underwriters. 

“There are several reasons why the 
trend is toward Federal accident and 
health insurance,” Mr. Hopkins pointed 
out. “It is impossible to review all of 
them but I want to take up a few. First, 
the public is ready for it. In our Fed- 
eral program of Social Security the Gov- 
ernment has provided for the care of 
three of the five hazards that affect the 
ordinary man—death, retirement and un- 
employment.” 

He gave as another reason for the 
trend toward a broader Social Security 
program by the Government the fact 
that the Government is coming more 
and more under the control of labor, in- 
directly if not directly. 

Politicians, he said, 
Security because it 


favor more Social! 
means more jobs 





to spiraling prices, and so insurance 
dollars are busy fighting inflation. 

“And yet, insurance has no war or- 
ders and hopes for no war profits. Aided 
by no priorities and seeking none, in- 
surance companies, although knowing 
that the same kind of money which nor- 
mally buys their wares must now be 
used to buy war bonds, nevertheless 
pushed aside all thought of selfish in- 
terests, and said to people, ‘Buy war 
bonds.’ 

“And in view of all that, it is unfor- 
tunate, isn’t it, that the Government 
schemes are proposed to socialize health 
and accident insurance, that Social Se- 
curity be broadened to include health 
and accident benefits, and that thus a 
free enterprise which has done a great 
job is threatened ?” 


and a new source of taxes. He pre- 
dicted that unless the A. & H. frater- 
nity makes a study and lays plans to 
meet the growing trend, the Govern- 
ment will perform the functions of acci- 
dent and health insurance. 

J. W. Sherr, president, Inter-Ocean 
Casualty Co., Cincinnati, pointed out that 
the threat could be met best by educa- 
tion of the public, since the representa- 
tives of the people in Congress are sen- 
sitive to the demands of their constitu- 
ents. 

Lon C. Jeffrey, of the Lon C. Jeffrey 
Co., suggested that the A. & H. busi- 
ness explore the possibilities of mass 
production, make the policy broader and 
establish the premium structure accord- 
ingly. 





Fair Acquisition Cost in 
Comp. at Issue in Minnesota 


What is a fair acquisition cost in com- 
pensation insurance is the issue at stake 
in a case now before the Minnesota state 
courts. The Twin City Accounting Serv- 
ice has initiated the action against 
the Minnesota Compensation Insurance 
Board and the Minnesota Compensation 
Rating Bureau. The latter two organi- 
zations made their return to the court 
recently but it is unlikely the case will 
come up before Fall. 

The accounting firm contends the 
39% loading charge used in Minnesota 
is too high although it is below most 
other states. 


U. S. F. & G. WRITES BONDS 


Two sizeable bonds on Governmental 
construction projects have been written 
by the Los Angeles branch office of the 
United States Fidelity & Guaranty Co. 
The first was for a $2,500,000 defense 
housing project awarded to the Baruch 
Corporation of Los Angeles. The other 
was for a $1,000,000 defense housing 
project awarded the Zoss Construction 
Co. of Los Angeles. Both bonds run to 
the U. S. Government. 
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Geo. Dyer Will Conduct Round Table 
Of Leading Producers of A. & H. 


Stiff Qualifications for Membership; Dalrymple to Present 


Emblems; Faber Obtains Fine Array of Speakers; 
Careers of Dyer, Hill, Carter; Knight to Speak; 
MacKinnon Plans Entertainment 


The leading round table 
which will be he]d Monday afternoon at 
the annual meeting of the National As- 
Accident & Health Under- 
writers, June 29-July 1, at Detroit, will 
together a delegation of success- 
George L. 
vice-presi- 


producers’ 


sociation of 


bring 
ful accident and health men. 
Dyer, Jr. St. Louis, first 
dent of the organization and originator 
of the round table, will preside and 
President Clyde E. Dalrymple will pre- 
sent silver emblems to the leading pro- 
ducers present. 

The chief speaker at this session will 
be G. B. Knight, head of the G. B. 
Knight Insurance Agency of Cleveland, 
which is the leading agency of the Fed- 
eral Life & Casualty Co. His subject 
will be “Vision.” The appearance of Mr. 
Knight at the round table, in addition to 
such notable convention speakers as 1. 
Russ Hill, president of the Martin-Parry 


Corp. and Rexair, Inc., George W. 
Carter, president of the Detroit Insur- 
ance Agency, and other speakers as an- 


nounced in The Eastern Underwriter 
last week, gives promise of one of the 
best conventions in the history of the 
organization. 

It was through the efforts of William 
S. Faber, chairman of the program com- 
mittee for the convention, and _ vice- 
chairman, convention committee, that 
such a fine array of speaking talent 
was obtained. Mr. Hill will be the 
luncheon speaker on Monday, and Mr. 
Carter will make his address at the 
Tuesday afternoon session. 

Qualifications for Round Table 

The leading producers’ round table as 
its title denotes, will be confined to those 
producers who come up to the following 
qualifications : 

1. Certify he is a 
Accident & 


National 


Underwriters 


member of the 


Health 


Association of 


or that he will become a member. 

2. He must be certified to the National As- 
sociation by his home office. 

3. If a field man, he must have in force 
it the time of his certification at least $12,500 

A. & H. premiums. 

4. If a general agent, he must have in 
force in his agency at the time of his certifi- 
cation at least a total of $25,000 in A. & H. 
premiums 

He must retain an average claim ratio 
over a three-year period and must give proper 


service to policyholders. 


He must maintain a reasonable standard 
of persistency in renewal business in second 
and third years (Group accident and health 


credit for 10% of pre- 





iness shall receive 


iums. No Group case, regardless of amount, 
ll count for more than $2,500 in premiums.) 
\ special invitation is to be sent to 

ting them to attend 


Dyer’s Career 


Mr. Dyer, who is in line for advance- 
nent to the presidency of the associa- 
tion, is general agent for the Columbian 
National Life. He was born in 1911, 

it five months after his father, the 
late George L. Dyer, had founded the 
rge L. Dyer agency for the Columb- 


National. Therefore, practically all 


thirty-one years of life have been 
lentified with that company. 
George, Jr. attended St. Louis Uni- 


WILLIAM S. FABER 


Chairman of the Program Committee 


High School, then went to St. 
Mary’s College in Kansas and from there 
to Georgetown University, He was cap- 
tain of the football team during his last 
year at the university; also active in 
numerous campus activities. 

Returning to St. Louis he coached 
football at Washington University as 
assistant to Jim Conzleman. He entered 
the insurance business with his father 
in the Spring of 1933. His main hobbies 
now are football and baseball. He is a 


versity 


member of the St. Louis Chamber of 
Commerce and the Better Business 
Bureau of St. Louis, the St. Louis Con- 


vention and Publicity Bureau, the Cath- 
olic Club, the Laymen’s Retreat League, 
Boy Scouts of America. He is president 
of the Georgetown Alumni of Missouri, 
director of Life Underwriters Asso- 
ciation of . Louis and has served as 
captain of various teams in United 
Charities’ drives, the Salvation Army 
and the Y. M. C. A. 

Mr. Dyer is a bachelor. Both of his 
parents died recently and in January 
of this year the Columbian National an- 
pointed him general agent to succeed his 
father. He has two brothers, John, in 
the Naval Air Force, and Fred, an in- 
dustrial engineer with the Curtiss-Wright 
Airplane Manufacturing Co, 


Hill Is Sales Expert 


Col. Hill, nationally known sales ex- 
pert and author of several books on the 
salesmanship, will talk on 


subject of 
“Frontiers in 


the subject of Selling. 


He is a native of Kentucky and began 
his career.as superintendent of schools 
in his native town. He served as an 
aviation officer during the first World 


established a wholesale 


War and then 
South. After spending 


business in the 


nine years in building and expanding the 
enterprise, 
was producing more 
annual revenue. 
Next he became general sales manager 
of one of the 


he sold it in 1929, when it 
than $2,000,000 in 


nation’s largest manu- 





Louis H. Pink Sees 
State Medicine Threat 


UNLESS DOCTORS TAKE LEAD 


In Talk Before Conference of National 
Committee on Maternal Health, He 
Praises Group Insurance Idea 
It is “to the growth and extension of 
Group insurance that we must look par- 
ticularly for adequate and low cost pro- 
tection for maternity,” in the opinion 
of Louis H. Pink, Superintendent of 
Insurance of the State of New York, 
who addressed the Conference of the 
National Committee on Maternal Health 
at New York Academy of Medicine June 
20. Mr. Pink said that while there are 
always some who must be provided for 
by the state, the great majority of Am- 
erican families desire to be self-sup- 

porting and independent. 
Pregnancy and Group Plans 


Asking how their protection is to be 
accomplished with reference to mater- 
nity health, the Superintendent said that 
“the experience that we have had with 
all types of companies proves, I think, 
undeniably that maternity taken alone 
is not properly insurable.” Analyzing 
the experience of the Metropolitan Life 
and that of the Associated Hospital 
Service of New York, he concluded, 

“This all goes to show that there is a 
stronger urge to take out insurance 
when a pregnancy is expected than for 
general protection. It is possible to in- 
sure maternity on a sound basis only 
when women who presently expect to 
become mothers are part of a general 
group. Experience shows that even in 
a group those who receive maternity 
benefits obtain a larger portion of the 
common assets than the average member 
but that is not fatal to the plan if the 
difference is kept within reasonable 
bounds.” Continuing, he said: 


Attitude of Medical Societies 


“Hospital plans have been successful 
not only in New York City but upstate 
and in many cities and states throughout 
the country. But the medical care plans 
have almost invariably proven disap- 
pointing and none of them as yet has 
had any marked success. 

“From the very beginning it has 
seemed to me that medical care is very 
closely bound up with hospitalization. It 
would seem logical that hospital plans 
should be permitted to provide med- 
ical and surgical service. Organized 
medicine feels differently and organized 
medicine has prevailed. 

“Tf the medical societies fail in broad 
and constructive leadership and are un- 
willing or unable to provide adequate 
medical and maternity care, there is 


undoubtedly more than a threat of state 
medicine. 
Threat of State Medicine 


“If the doctors insist that medical care 
be separate from hospitalization, let ys 
have it that way, provided the medical 
fraternity is willing to make it a success, 
We do not want to make hired men of 
the doctors nor do we wish in any way to 
lower their professional standards. On the 
other hand, the medical societies must 
realize that they must serve, first, the 
public and only secondarily the interests 
of their members. They must not be 
too strenuous in opposing new thoughts, 
new ideas and new experiments. 

“The recent decision of the Court of 
Appeals of the District of Columbia in 
affirming the conviction of the American 
Medical Association for conspiracy to 
volate the Sherman Anti-Trust Law 
should be at least a warning.” 


Tests Made of Women as 
Agents of A. & H. Insurance 


The results of a laboratory test that 
has been underway for the past two 
months by the & H. Sales Manage- 
ment Service on “Recruiting Women as 
A. & H. Agents” have just been released 
in Indianapolis. 

The test was conducted in an Indian- 
apolis general agency of one of the com- 
panies by Mansur B. Oakes for the 
Sales Management Service. 

Kirst, a test was made of advert’se- 
ments designed to be self-selective in 
securing replies from women qualified 
by age, general education and_ experi- 
ence to act as sales representatives of 
the company. 

Then a “pattern interview” was built 
up for selling the selected women upon 
the desirability of selling A. & H. in- 
surance. 

The story of the test is reported in 
detail, with copy of the pulling ad, an 
outline of the interview and the results, 
with background of each applicant, and 
the present status of the women selected. 

Taylor Publishing Co., Indianapolis, 
has prepared the results in brochure 
form, price being $10. 


Fay Makes Initial Bow As 
Head of Boston Claim Ass’n 


Members of the Boston Life & Acci- 
dent Claim Association recently gathered 
at Woodland Country Club, Auburndale, 
Mass. for their annual outing. John 
Ayer, New England Mutual, was in 
charge of a — of sports and 
games, and V. Fay, Equitable Society, 
took his initial pt as gee of the 
association, as did W. Newton, vice- 
president, and sal lll John M. Whit- 
temore, Eastern Commercial Travelers. 

Guest speaker at dinner was Wm. J] 
Gormley, secretary to Insurance Com- 
missioner C. F, J. Harrington, pinch- 
hitting for his boss who was out-of-town. 











distributors of electrical 
Hill travels 


facturers and 
household appliances. Col. 


approximately 100,000 miles a year by 
airplane. He is identified with the 
Chamber of Commerce of the United 
States, state board of education, State 
Progress Commission, Association of 
National Sales Executives and other 
bodies. 


Carter’s Vigorous Approach 


Mr. Carter will talk on “Advantages of 
Accident & Health Insurance to the 
Multiple Line Agent.” His vigorous ap- 
proach to any subject on which he talks 
insures an attentive audience. His 
agency, one of the largest in the country, 
is a truly multiple line agency. 

Mr. Faber, chairman of the program 
committee, is manager of the Group, 
life, accident and health department of 
the Detroit Insurance Agency of which 
Mr. Carter is president. 

Mr. Carter, nationally known figure 
in the insurance world, is national coun- 
cillor for the Michigan Association of 
Insurance Agents to the National Asso- 
ciation of Insurance Agents, and is 
chairman of the Mid-West councillors’ 


group. He is a former member of the 
executive committee of the national 
organization. 

MacKinnon Plans Social Events 


Social plans for the convention have 
simplified in keeping with the 
Nation’s war program, but they will be 
none the less enjoyable. They have 
been planned by R. H. Mackinnon, 
Massachusetts Bonding, Detroit, who 1s 
chairman of the entertainment and re- 
ception committee. 

On Sunday, June 28, there will be a 
social get-together in the Michigan 
Room of the Hotel Statler for the ad- 
vance delegation, from 5 to 6:30 P.M. 
At 8 P.M. there will be a boat ride on 
the Detroit River to Bob-Lo Island. 

On Monday evening the women at- 
tending the convention will go to the 
Cass Theatre to see Billie Burke in 
The Vinegar Tree, while the men will 
be entertained at the Sky Room of the 
Hotel Fort Shelby. On Tuesday after- 
noon there will be a card party in the 
Hotel Statler’s English Room, and the 
banquet will be held that evening, with 
a floor show and dancing to follow, 
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The institution of banking is 
time-honored. As America has 
grown, so have its banks—in im- 
portance, functions, and stability. 


The first chartered bank in the 
United States was the Bank of 
North America, founded by Robert 
Morris, chief of the Committee on 
Finance of the Continental Con- 
gress at Philadelphia in 1781. The 
bank opened for business on Janu- 
ary 7, 1782. Checks were paid in 
Spanish milled dollars. 



















There are today approximately 
15,000 banks in the United States 
and of this number 3,343 banks 


are 50 years old or more. 








Symbolizing the forward march 
of America, banks guard the re- 
sources of its citizens and supply 
all the varied facilities for credit, 
commerce, fiduciary relation- 
ships, and personal thrift. 


Statistics, Association of American Bankers, 
















Banking and insurance work hand in hand in protecting the 
resources of America and the property, credit, and incomes 
of its citizens. 

As respects both the insurable interests of banks themselves 
(mortgagee interest coverages and others) and those of their 
depositors, the Royal-Liverpool Groups offer unexcelled under- 
writing and service facilities in practically all fields of insur- 
ance except Life. 

Address our Publicity Department for full particulars, free | 
of any obligation. HM 
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ROYAL: LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY * BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. ¢* CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA * THE LIVERPOOL 
& LONDON & GLOBE INSURANCE CO. LTD. * THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. ® QUEEN INSURANCE COMPANY OF AMERICA * THE NEWARK FIRE INSURANCE 
COMPANY * FEDERAL UNION INSURANCE COMPANY * ROYAL INSURANCE COMPANY,LTD. ¢* THE SEABOARD INSURANCECOMPANY ° STAR INSURANCE COMPANY OF AMERICA 


































